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Inside Dope 


By George F. Taubeneck 


Drop That Other Shoe 
Our New Address: 
450 West Fort St., Detroit 
Regular Weekly Big Issues 
To Be Resumed Soon 


More Good News: Our 
Boys Are Coming Home! 


The Longest Four Years 
In History 


Expect Great Things 
Patent Protection 


Drop That Other Shoe 


“When are you going to drop that 
pther shoe?” one of our patient sub- 
scribers asked us last week. 
“Whadda ya mean?” 

“Well, you know the old story 
about the rooming-house inmate who 
omplained that the cell-dweller who 
pecupied the room just above awoke 
him every night by dropping his big 
oes heavily on the floor as he 
indressed, don’t you?” 

“Nope.” 

“Well, the man on the floor above 
was told about this complaint, and 
emembered it just after he had 
lropped his left shoe with a 
underous thud. Quietly and noise- 
essly he deposited his right shoe on 
e floor. Some three hours later 
e complainer phoned the_ shoe- 
lropper and screamed: 

“*When are you going to drop that 
btther shoe? I can’t get to sleep 
til you do!’” 

Good story, and all that, but how 
loes it apply to the NEWS, we 
wondered. 

“Why,” this Old Subscriber replied, 
‘several months ago you wrung tears 
rom all of us by telling how the 
ity of Detroit, via condemnation 
proceedings, was forcing you _ to 
acate that wonderful place of busi- 
hess you have occupied for so many 
years. | 

But you’ve never told us where you 
were going to move. 


nd our suspense.” 


Dur New Address: 
450 West Fort St., Detroit 


Okay, good friends, you can relax. 
‘ow we can tell you where we’re 
ving. We haven’t known before. 
Detroit—like many other large 
ities—is just about 150% occupied, 
0 far as real estate goes. And for 
long time it looked as if we’d have 
0 pitch a few tents in a nearby 
Owpasture. 

But at long last we have been able 
0 lease another building. It’s a 
vod one, too—although darned 
pensive. 

But it will house all our operations 
inder one roof, it’s just a block from 
¢ Union Depot and the Post Office, 
's near the best hotels, and we 
ink you'll like it, after enough 
ard-earned money has been poured 
to it to fix it up properly. 

Our new address will be, and 
lease change your records accord- 
gly: 


450 West Fort St. 
Detroit 26, Mich. 


Carpenters, brickmasons, painters, 
‘ctricians, decorators, floor-cover- 
‘sy and movers willing, we'll be 
tused in that new location sometime 
h January. 

The moving will be quite a job, 
‘aise so much machinery is in- 
lved (we have our own printing 
d publishing plant). So it may 
‘that one or two issues may be 
‘layed. 

But you, friend subscriber, will 
‘Refit in the long run, because: 
Concluded on Page 16, Column 3) 


“Drop that other shoe, brother, and — 


Westinghouse 
Has One Price 


MANSFIELD, Ohio—All home ap- 
pliances produced by the Westing- 
house Electric Appliance Division 
will carry a suggested national price, 
announced T. J. Newcomb, sales 
manager, at a meeting of 150 dis- 
tributor executives here recently. 

Replacing the prewar four-zone 
price policy, the new national price 
will apply in all 48 states, and the 
District of Columbia, distributors 
were informed at the meeting, the 
first sales convention conducted by 
Westinghouse in four years. 

“The approved price on the 1946 
B-7 household refrigerator is $179.95,” 
Mr. Newcomb said. ‘We have adopt- 
ed this as the national price, and it 
will be nationally advertised as such.” 

Advantages of this price policy, 
according to Mr. Newcombe, include: 
(1) elimination of “confusion in the 
public’s mind” as to proper prices, 
(2) minimizing the “possibility of 
inflationary prices,’’ and (3) creation 
of a “yardstick” for the consumer to 
use in determining fair sale prices. 

Following the week-long meeting 
of distributor executives, more than 
450 wholesale salesmen attended a 
series of meetings last week to hear 
Westinghouse sales plans and policies. 


Coolidge Elected 
CRMA President 


CHICAGO—J. H. Coolidge, presi- 
dent of Sherer-Gillett Co., was elected 
to head the Commercial Refrigerator 
Manufacturers Association for the 
coming year at the annual meeting 
of the organization here on Nov. 30. 

Other officers chosen by the CRMA 
membership were J. D. Harris, The 
Warren ‘Co., who was named vice 
president; A. J. Johnson, Puffer-Hub- 
bard Mfg. Co., re-elected treasurer; 
and George E. Friedrich, Ed Fried- 
rich Sales Corp.; and J. J. Leonard, 
Seeger-Sunbeam Corp., who will 
serve on the executive committee. 

In taking over the chairman’s 
gavel from the retiring president, C. 
V. Hill, Jr., of C. V. Hill & Co., Mr. 
Coolidge led the meeting delegates in 
a rousing vote of thanks to Mr. Hill 
for his long record of outstanding 
service to the commercial refriger- 
ator industry, both as an association 
officer and as a member of various 
important government advisory com- 
mittees. 

Other highlights of the meeting 
included a unanimous decision to 
expand the survey of dealers’ finan- 
cial operations being conducted for 
the association by Dun & Bradstreet, 
Inc., and the appropriation of suffi- 
cient funds to present a copy of the 
forthcoming “Profit Yardstick Man- 
ual” to the sales outlets of every 


(Concluded on Page 13, Column 3) 


Terhune Named Manager 
Of General Vending Co. 


CHICAGO—E. A. (Terry) Terhune, 
former national sales manager of 
the electric refrigeration division of 
Servel, Inc., has been appointed gen- 
eral manager of General Vending 
Corp., according to an announcement 
by Paul H. Dunakin, president. 

General Vending Corp. specializes 
in automatic bottle vending machines. 
Two models of these machines, one 
a single-flavor type and the other 
for two flavors, are expected to begin 
coming off production lines in March, 
Mr. Terhune said. 

The machines are produced for 
General Vending by Benson Mfg. 
Corp., of Kansas City, Mo., active in 
this field for more than 38 years. 
Benson is said to be one of the first 
Kansas City firms to receive the 
Army-Navy “E” award and later 
qualified for four more stars. 

The machines feature “elevator 


(Concluded on Page 37, Column 4) 
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Heads A.S.R.E. 


CHARLES S. LEOPOLD 
* * * 


800 Attend ASRE’s 
Ist Postwar Meeting 


NEW YORK CITY—With a regis- 
tered attendance of well over 800 
members and guests in attendance, 
the American Society of Refrigerat- 
ing Engineers held its first postwar 
annual convention at the Pennsyl- 
vania hotel here last week, welcom- 
ing back members from the armed 
forces, discussing problems of uses 
of refrigerating engineering in peace- 
time applications, and drawing up 
programs for Society activities. 

The close of the meetings saw 
Charles S. Leopold, Philadelphia engi- 
neer, take over the reins as national 
president from John F. Stone, the 
retiring head of the society. Other 
new officers elected were Roland H. 
(Concluded on Page 40, Column 2) 


Prout, Boulware Named 
G-E Vice Presidents 


BRIDGEPORT, Conn.—George R. 
Prout and L. R. Boulware were re- 
cently named vice presidents of 
General Electric Co. at a meeting of 
the board of directors. 

Announcement of their election was 
made by Charles E. Wilson, G-E 
president. 

Mr. Prout, a native of Quincy, 
Mass., has been associated with G-E 
since 1920 when he enrolled in G-E 
student engineering courses while an 
undergraduate at Massachusetts In- 
stitute of Technology. Later, he rep- 
resented the company in New Eng- 
land and the Southwest, and in 1939 
was appointed manager of the in- 
dustrial department for G-E’s South- 
west district. 

In 1941, he became manager of the 
industrial control division, with head- 
quarters in Schenectady, and three 
years later was appointed manager 
of air conditioning and commercial 
(Concluded on Page 4, Column 5) 


Malcom Heads Sales 
For Chrysler Airtemp 


DAYTON—D. W. Russell, president 
of Airtemp Division, Chrysler Corp., 
has announced the appointment of 
H. A. Malcom, formerly assistant 
general sales manager, to the posi- 
tion of general sales manager. 

Mr. Malcom has been with Chrys- 
ler Airtemp for five years and has 
held several sales executive posts. He 
was regional sales supervisor in 
charge of the southern half of all 
U. S. markets before he became as- 
sistant sales manager. As general 
sales manager, he will now admin- 
ister the entire postwar sales pro- 
gram on Chrysler Airtemp’s line of 
air conditioning, heating, and refrig- 
eration products. 

Prior to his association with Air- 
temp, Mr. Malcom held sales execu- 
tive positions with manufacturers of 
automobiles, electric refrigerators, 
and electrical appliances. He served 
in the U. S. Army in World War I. 


Appliance Makers Refute 
‘Holding Back’ Charge 


G-E Asks Wallace To Investigate 


By Phil B. Redeker 


WASHINGTON, D. C.—Manufacturers of electrical appliances 
cracked back at charges made Dec. 11 by the United Electrical Radio 
and Machine Workers of America (CIO) that they were deliberately 
withholding products from the market, by counterclaims that such 
charges masked production holdups caused by union-inspired labor 


troubles. 


General Electric, one of the manufacturers named in the union’s 
charges, formally asked Secretary of Commerce Henry A. Wallace 
to bring about immediate investigation of these charges and complete 
disclosure of the true causes of the current delay in delivering electrical 
goods to consumers. In its request to Sec. Wallace, G-E said: 

“Of a piece with all the charges is Fitzgerald’s statement that 
there have been no strikes in the electrical industry, when he knows 
that the union of which he is president has struck in several of our plants, 


two of which have directly affected © 


appliance manufacture, and_ that 
there have been frequent slowdowns 
and work stoppages in other plants. 

“Two of our largest appliance pro- 
duction lines have been deliberately 
slowed to a fraction of their prewar 
speed as coercive measures against 
the company. The union at another 
plant has informed us that they will 
not permit their members to work 
overtime until their demands are 
met.” 

The union’s charges were made to 
Sec. Wallace and Senators Murray 
and Mead by a delegation headed by 
the union’s president, Albert J. Fitz- 
gerald. The union claimed that a 
survey had been made in “numerous 
shops” by 39 union investigators, and 
that it showed that goods were being 
held back for two reasons: 

(1) Because of the repeal of the 
excess profits tax becoming effective 
Jan. 1. 

(2) Delays in obtaining price ad- 
justments from the OPA. Mr. Fitz- 
gerald also asserted that— 

“A third facet of the manufac- 
turers’ hold-back is a drive to weaken 


Union Votes To Strike, 
But Not Before Jan. 1 


NEW YORK CITY—Although 
CIO electrical workers voted Dec. 
13 in favor of striking in the 
General Electric Co., Westing- 
house Electric Corp., and General 
Motors (Frigidaire) plants, union 


officials here said negotiations 
would continue at least until 
Jan. 1. 


The union has asked a $2 a day 
wage increase, and last week’s 
vote, involving more than 100,000 
workers, authorizes heads of the 
United Electrical, Radio & Ma- 
chine Workers Union to call a 
strike if they deem it necessary. 

Union headquarters here said 
last week that with 15,000 votes 
still unreported, the balloting 
showed 86,229 favoring a strike 
and 17,225 opposed. 


labor unions—an effort to combat 
the UE’s and the entire CIO’s demand 
for desperately needed wage and 
salary increases.” 

Mr. Fitzgerald also said_ that 
“there have been no strikes in the 
electrical industry so that the at- 
tempt of industry to fasten the blame 
on labor unions for the scarcity of 
appliances is completely without 
foundation.” 

An average of 14 carloads a day of 
electrical appliance products, mostly 
refrigerators, are being shipped out 
of the Mansfield plant of the West- 
inghouse Electric Appliance Division, 
it was reported on Dec. 13 by J. H. 
Ashbaugh, vice president in charge 
of the division. 

“We have no stocks of completed 
appliance products in our plant,” Mr. 
Ashbaugh said. “All our products 
now in manufacture are being pro- 
duced and shipped to our distributors 
as quickly as possible.” 

Pointing out that the company has 
(Concluded on Page 4, Column 4) 


Contractors Form 
National Association 


By Ross Potter 


CHICAGO — “Resolved: That the 
National Association of Refrigeration 
Contractors hereby is formed. .. .” 

This, the opening sentence of the 
NARC’s first official document, was 
written in Chicago last week to 
establish the beginning of a new or- 
ganization in the refrigeration in- 
dustry. 

Chairman and vice chairman of the 
Association's directing body, the or- 
ganization committee, are Ray 
Kromer and Warren W. Farr. Both 
were elected unanimously. 

Present were 29 men, 26 of them 
members either of municipal refrig- 
eration contractors’ associations or 
of independent contracting firms, for 
five of the 14 cities represented have 
no contracting associations: 

Cincinnati: Lee Quinn, K. W. Wall. 

Cleveland:* Warren Farr, Emil 
Flanik, Ray Kromer. 

Columbus:* A. L. Benz. 

Dayton: M. M. Jamison. 

Detroit: W. G. Euth. 

Indianapolis*: E. R. Claus, C. E. 
Crosby, W. L. Drake, R. C. Robinson. 

Los Angeles: L. K. Brink. 

Milwaukee: E. F. Anderson, F. E. 
Boehme, J. J. Geering. 

Minneapolis & St Paul: 
Palen, J. P. Parupsky. 

New York City: Nathan Edelstein. 

Rockford, Ill:* L. L. Miller. 

St. Louis: J. A. Daniels, R. S. 
Detweiler. 

Youngstown, Ohio: C. L. Dieter, 
E. H. Grocott, G. Kreitzburg, E. S. 
Wright. 


A BM. 


*No contractors’ association. 
(Concluded on Page 9, Column 1) 


Pressed Steel Co. 
Gives Product Plans 


CHICAGO — Announcement that 
the company’s new electric ranges 
will be in quantity production by 
mid-April was made to the staff of 
16 distributors of Presteline house- 
hold appliances by A. “Speed” 
Raysson, sales manager of Pressed 
Steel Car Co., Inc.’s domestic appli- 
ance division last week in_ their 
opening session at Chicago’s Con- 
tinental hotel. 

Refrigerators will not appear until 
the end of 1946, Mr. Raysson dis- 
closed, but the company’s complete 
line eventually will include these and 
home freezers, air conditioning units, 
clothes dryers, and water heaters. 

OPA ceiling prices have been set 
for the company’s range, designated 
as Model S-100, in the following 
three zones, which include all the 
13 northern and Pacific Coast states 


(Concluded on Page 40, Column 1) 


5229 Cass Ave., Detroit 2, Mich. 
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AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 17, 1945 


Washer Ceilings Set for 4 Firms 


General Electric, 
Hotpoint _ 


WASHINGTON, D. C.— Ceiling 
price schedules for sales of eight 
models of washing machines and two 
types of ironing machines manufac- 
tured by General Electric Co. and 
Edison General Electric Appliance 
Co. were recently announced by OPA. 


The retail schedules show a low 
of $61.95 and a high of $132.95 for 
the washers, with ironer prices 
pegged at $31.95 and $131.95. 

Following are the maximum wash- 
er prices authorized by Orders 19 
and 20, MPR 86 (dealer prices to 
consumers are listed first, followed 
in parentheses by distributor prices 
to dealers): 

G-E Model AW 121 and Edison 
G-E Model LW 2, $71.95 ($46.77); 
G-E AW 122 and AW 321 and Edi- 
son G-E LWP 2 and LW 1, $81.95 


($53.27); G-E AW 322 and Edison _, 


G-E LWP 1, $91.95 ($59.77). 

G-E AW 17 and Edison G-E LW 3, 
$61.95 ($43.37); G-E AW 17 P and 
Edison G-E LWP 3, $71.95 ($50.37); 
G*E AW 1012 and Edison G-E LE 1, 
$132.95 ($86.42); G-E AW 922 and 
Edison G-E LE 2, $112.50 ($73.13). 

G-E’s ironer Model AR 17 and Edi- 
son G-E’s Model LR 1 have ceilings 
of $31.95 to consumers and $21.13 to 
dealers. The other ironer, G-E model 
AF 12 and Edison G-E model LF 1, 
may be sold at $131.95 retail and 
at $85.77 to dealers. 

According to the orders, distribu- 


tors’ ceilings to dealers are f.o.b. the 
seller’s warehouse, but when ship- 
ment is made directly from factory 
to dealer on order of the distributor 
the prices are f.o.b. the dealer’s 
place of business. 

‘In the case of sales by a distribu- 
tor to a non-servicing dealer the 
seller may add to the ceiling price 
his customary differential or $5.00, 
whichever is lower,” the orders state. 
A non-servicing dealer is described 
as “one who relies on the distributor 
to supply the consumer with delivery 
and any services necessary to fulfill 
the one-year warranty.” 


Landers, Frary & Clark 


NEW BRITAIN, Conn.—Landers, 
Frary & Clark have been given OPA 
ceiling; prices for seven models of 
their wringer-type washing machines. 

In order of. Zones 1, 2, 3, and 4, 
dealers’ maximum prices to consum- 
“ers are as follows, according to Order 
18, MPR 86: 

Model 226 A: $54.95, $57, $59.04, 
$61.09. Model 326 A: $6495, $67, 
69.04, $71.09. Model WM 1728: $74.95, 
$77.39, $79.55, $81.83. Model WM 
2728: $84.95, $87.89, $89.55, $91.83. 

Model WM 1738: $89.95, $92.39, 
$94.55, $96.83. Model WM 2738: 
$99.95, $102.39, $104.55, $106.83. WM 
1729: $109.95, $112.59, $114.91, 
$117.39. 

Distributors’ prices to dealers are 
determined by the provisions of Sec- 
tion 15 ‘of MPR 86, the order states. 


The Dexter Co. 


FAIRFIELD, Iowa—Retail maxi- 
mum prices ranging from $64.95 to 
$159.50 have been set recently by 
OPA for sales of nine models of 
wringer-type washing machines 
manufactured by the Dexter Co. 
here. 

Dealers’ ceiling prices to consumers 
on five Dexter models in order of 
zones (1, 2, and 3) are as follows: 

Model 458 E, $149.50, $154.50, 
$159.50; Model 454 E, $84.95, $89.95, 
$94.95; Model 453 E, $74.95, $79.95, 
$84.95; Model 452 E, $64.95, $64.95, 
$74.95; and Model 453 G, $104.95; 
$109.95, $114.95. 

Top prices by zones on four Haag 
models are: Model 645 E, $139.50, 
$144.50, $149.50; Model 445 E, $84.95, 
$89.95, $94.95; Model 345 E, $74.95, 
$79.95, $84.95; Model 345 G, $104.95, 
$109.95, $114.95. 

The price schedule, authorized by 
Order 17, MPR 86, provides that dis- 
tributors shall determine their- ceiling 
prices to dealers in accordance with 
Section 15 of MPR 86. 


Merit-Made Toaster Given 
Retail Ceiling of $5.95 


BUFFALO — An electric toaster, 
Model Z, manufactured by Merit- 
Made, Inc., here, now retails at a 
maximum price of $5.95 under the 
provisions of OPA Order 4684, MPR 
188. R. fue 

The order established the following 
unit ceiling price scheduled for all 
sales and deliveries: To wholesalers 
(jobbers), $3.12; to retailers, $3.69 
each for six units or more, $3.97, for 
less than six; and $5.95 to consumers. 


HE remarkable versatility of Stangard 

Prime Surface* Cold Plates permits 
their use as ceiling mountings, wall 
suspensions, shelves or liners. Great 
structural strength, ease of installation, 
and low cost are additional reasons 
why Stangard Prime Surface Cold Plates 
are continually specified for ‘“‘top” 


refrigeration. 


Whether for locker plants... dispiay 
cases...food counters...soda fountains 
... trucks... liquid coolers ...ice cream 
cabinets ... farm milk coolers ... farm 
freeze cabinets ... frosted food refriger- 
ators... beverage coolers...rivet chillers 
...or low temperature test rooms...spec- 
ify Stangard Prime Surface Cold Plates! 


THE STANGARD-DICKERSON CORPORATION: 
46-76 Oliver Street, Newark 5, N. J. 


» ak eS 


$ TAN GAR D PRIME = COLD PLATES | 


Copyright 1945 by The Stangard-Dickerson Corporation 
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* No intermediate factor between 
refrigerant and contact surface. 


LITTLE “STAN,” 
THE STANGARD MAN! ~ 3 
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Freezer Prices Fixed for 6 Dealer; 


North Star Freezer Co. 


MINNEAPOLIS—OPA Order 141, 
MPR 591, sets maximum prices for 
four models of farm and home 
freezers manufactured by North Star 
Freezer Co. here. 

Largest freezer affected is Model 
No. 1, of 22-cu. ft. capacity with a 
144-hp. condensing unit. It is priced 
at $520 to consumers, $260 to dis- 
tributors, and $312 to dealers. 

Figures on Model No. 3 are $480 
to consumers, $240 to distributors, 
and $288 to dealers. This model has 
a capacity of 15 cu. ft. and the con- 
densing unit is of 4% hp... 

The other two models, Nos. 2 and 
4, are 10-cu. ft. freezers with 4-hp. 
condensing units. No. 2 sells for 
$305 to consumers, $152.50 to dis- 
tributors, and $183 to dealers, while 
No. 4 has ceilings of $325 to con- 
sumers, $162.50 to distributors, and 
$195 to dealers. 


Modern Refrigerator Co. 


GLENDALE, Calif.—Retail ceiling 
prices of $415 and $470 have been 
established by OPA for 12 and 16-cu. 
ft. farm and home freezers manufac- 
tured by Modern Refrigerator Works 
here. 

The 12-cu. ft. freezer, Model FC 12, 
has a %4-hp. condensing unit, and 
Model FC 16, the 16-cu. ft. cabinet, 
is powered by a 14-hp. unit. 

Maximum prices of Model FC 12 
are $207.50 to distributors and $249 
to dealers. For Model FC 16, the 
ceiling on sales to distributors is 
$235 and to dealers it is $282. 

These prices were fixed by Order 
138, MPR 591. 


Universal Refrigeration Co. 


LOS ANGELES—A ceiling price 
of $480 has been fixed by OPA for 
consumer sales of Universal Refrig- 
eration Co.’s Model M-50 L farm and 
home freezer. The model, of 14%- 
cu. ft. capacity with a %-hp. con- 
densing unit, may be sold to dis- 
tributors for $240 and to dealers for 
$288, according to Order 130, MPR 
591. 


Ben-Hur Mfg. Co. 


MILWAUKEE—Order 133 unde 
MPR 591, recently issued by OP, 
authorizes Ben-Hur Mfg. Co. here t 
retail a 6-cu. ft. farm and hom 
freezer for $300 and a 12-cu. ft 
model for -$400. 

The 6-cu. ft. model, No. 264, may 
be sold to distributors at a Ceiling 
price of $150 and to dealers at $199 
It has a %-hp. condensing unit. 

No. 2124, of 12-cu. ft. capacity 
with a %-hp. unit, has maximun 
prices of $206 to distributors anj 
$240 to dealers. : 


Jack Frost Freezer Co. 


TACOMA, Wash. — Jack Frog 
Freezer Co. here has been authorize 
by OPA to retail two 15.5-cu. 
farm and home freezers at $495 anj 
$545. 

The lower price pertains to 
model with a 144-hp. condensing unj 
The other model has a unit of 1% hp 

Maximum price of the ‘%-hp 
freezer on sales to distributors j; 
$247.50, and on sales to dealers, $297 
Ceilings on the %-hp. freezer hays 
been set at $272.50 to distributor 
and at $327 to dealers. 

These prices were established by 
Order 132, MPR 591. 


Zero Freezers 


ST. JOSEPH, Mo.—Manufactured 
here by Neal C. Schneider, a Zen 
farm and home freezer of 12-cu. f 
capacity has ceiling prices of $40 
to consumers, $200 to distributor 
and $240 to dealers under Order 140 
MPR 591, recently published -by OPA 
The freezer is equipped with a 14-hp 
condensing unit. 


Biological Refrigerator Price 


RICHMOND, Ind.—Consumers wi 
pay $330, distributors $165, and deal 
ers $198 for a 10-cu. ft. biologic: 
storage refrigerator manufactured b 
Gennett & Sons, Inc., here, under th 
provisions of OPA Order 134, MP 
591. 


Heaters Held to 


WASHINGTON, D. C.—Dollar-and- 
cent ceiling prices at prewar levels 
have been set for General Electric 
Co. space heaters and both General 
Electric and Edison General Electric 
Appliance Co. hot water heaters, at 
all levels of sale, the OPA reports. 

Except for the addition of the fed- 
eral excise tax imposed on these 
items in July, 1944, no price is higher 
at any level of sale than the price 
in March, 1942, for a corresponding 
item, OPA said. 

Space heaters affected are approxi- 
mately 15 inches high, with a solid 
back, a wire grid over the front and 
a reflector cylinder in the rear. The 
retail ceiling price, including the ex- 
cise tax, is $8.56, OPA said. 

The hot water heaters, priced 
without addition of the excise tax, 
range at retail from $56.42 for a 
10-gallon unit to $132.21 for the best 
equipped 86-gallon unit, the largest 
unit priced, OPA said. Sellers will 
add the exact amount of the tax 
paid to the prices given in the order. 

Freight charges, formerly borne 
by the consumer in amounts varying 
with his distance from the manufac- 
turing plant, have been equalized in 


March “42 Levels 


this order affecting hot water hea 
ers, OPA said. Consumer prices a 
therefore uniform throughout th 
country. 


Canadian Co. Finishes 
$18,000 Storage Plant 


PENTICTON, B. C., Canada—Pe 
ticton Storage Lockers have no 
completed their new $18,000 col 
storage plant here. The business 
owned by A. E. Tidball. 

The new plant is 28 feet by 72 fee 
in size, and contains 400 locke 
Each locker is two by two by tw 
feet. There is a quick-freezing rool 
for all products, and a chill room f0 
meat. 

The lockers are equipped wil 
brine spray de-icers and are arrang@ 
in five tiers with aisles between. 4 
the quick-freezing chamber the te 
perature is maintained at -20° 
while in the holding room the reat 
ing will be between 34 and 36° 3 
In these two rooms forced draft 4 
icers will be used. 


Well 


freezer manufacturer. 


program. 


Air Conditioning & 


OF PRIME IMPORTANCE TO A 
REFRIGERATOR MANUFACTURER 
WHO WANTS TO SAVE TIME AND MONEY 


established Chicago advertising agency serving a 
limited number of important national accounts, is in a 
favorable position to do an outstanding time-saving adver- 
tising and merchandising job for a refrigerator and food 
Corporate reorganization of former 
client in this field eliminates proposed postwar advertising 
Cumulative market and research data represent- 
ing appropriation of quarter million dollars available to 
new client. Your inquiry invited. 


Write Box No. 1883, 
Refrigeration News. 
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Frigidaires 
Fifteen Fundamentals 


A Realistic Program to obtain greatly expanded volume for both Field and Factory 


1. Give major attention to all kinds of refrigeration 
products for which a volume market now exists 
or can be developed. 


2. Devote intensive effort to the important electric 
range and water heater business. 


3. Add new products that logically complement our 
present line, and where we can contribute im- 
portant improvements. 


4. Continually seek ways to improve all Frigidaire 
products to keep them first in quality, utility and 
appearance. 


§. Price all products competitively, quality and 
service considered. 


6. See to it that Frigidaire merchandising plans, 
sales helps and advertising are outstanding and 
always reflect the high ethical standards under 


which we operate. 


7, Give the best service of anyone in our industry. 


8, Have ineach market the propet number of quality 
dealers to obtain Frigidaire’s proper share of avail- 
able volume, and at the same time to provide a 
profitable potential for each Frigidaire dealer and 
his salesmen. 


9. Help ‘potentially good dealers develop into real 
quitlity dealers—wherevet feasible build instead 
of change dealers. 


10. Give full recognition to the important way in 
which our success and that of our dealers 
depend upon the Retail Supervisor, Salesman 
and Serviceman. 


11. Do the best training job in our industry on both 
sales and service. 


12. In every way, keep as our goal the building of 
even greater dealer and customer good will. 


13. Try to enhance and improve our reputation for 
integrity. Resolve that more and more the name 
Frigidaire shall stand for honest, sincere and 
capable handling of all situations. 


14. Keepanopen mindand really try to find out and pro- 
vide what the public and field organization want. 


15. Recognize more than ever the importance of 
Teamwork between all members of our organi- 
zation —all Factory and Distributing Personnel, 
Dealers, Supervisors and Salesmen, Servicing or- 
ganizations and Servicemen. 


FRIGIDAIRE DIVISION » GENERAL MOTORS CORPORATION 


There is no more trustworthy path to achievement than a code of sound principles sincerely 
conceived and courageously followed—such as these Fifteen Fundamentals 
to which I wholeheartedly subscribe. 


— ane nnn 


ivisional Comptroller 


Alp... 


iger Industrial Relationt Division 
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Recently named _ general sales 
manager of Airtemp Division, 
Chrysler Corp. 


Monitor Names Mercer 
Product Director 


NEW YORK CITY —Robert E. 
Mercer, until recently manager of 
the war products and aviation divi- 
sion of White Rodgers Electric Co. 
of St. Louis, has been named prod- 
uct director of Monitor Equipment 
Corp. He will serve as the contact 
between company headquarters and 
the 24 manufacturers producing the 
Monitor line. 


G-E’s Statement to Secretary Wallace Refute Charge -- 


The following telegram was sent to Secretary of Commerce 
Henry A. Wallace on Wednesday, Dec. 12 by H. L. Andrews, vice 
president in charge of appliance operation, General Electric Co. 


In today’s New York Times Albert 
J. Fitzgerald, president of the United 
Electrical and Machine Workers— 
CIO, charges the electrical industry 
with deliberately holding back elec- 
trical appliances until repeal of the 
excess profits tax is effected and 
until higher prices can be charged 
the public. These charges, based on 
a purported survey made by the 
union, accompany a demand for an 
investigation of the industry. In the 
last 10 days James J. Matles of this 
union charged General Electric spe- 
cifically with holding back needed 
consumer goods for the same pur- 
poses, and Philip Murray, CIO presi- 
dent, repeated the charges alleging 
the hold-up was being financed by 
taxpayers and tolerated by the ad- 
ministration. 

The General Electric Co. brands 
these statements as completely false 
and calls upon you, as the represen- 
tative of American commerce and 
industry in this administration, to 
bring about immediate investigation 
of these charges and complete dis- 
closure of the true causes of the 
current delay in delivering goods. 

Every electrical appliance we 
manufacture is in production and on 
its way to market just as fast as it 
can be made. As a matter of law 
no sales could be made until OPA 
approved our prices. The last ap- 
pliance approval was received last 
week, but price approvals on radios 
have not yet been granted. Despite 
handicaps, since V-J Day we have 
produced and shipped 948,000 appli- 


ances to our distributors and through 
them to dealers and customers. 

Of a piece with all the charges is 
Fitzgerald’s statement that there 
have been no strikes in the electrical 
industry, when he knows that the 
union of which he is president has 
struck in several of our plants, two 
of which have directly affected ap- 
pliance manufacture, and that there 
have been frequent slowdowns and 
work stoppages in other plants. 

Two of our largest appliance pro- 
duction lines have been deliberately 
slowed to a fraction of their prewar 
speed as coercive measures against 
the company. The union at another 
plant has informed us that they will 
not permit their members to work 
overtime until their demands are met. 

At Schenectady, on Nov. 7, a union 
representative threatened a strike to 
prevent General Electric products 
from reaching the market. 

The incitements of our employes 
as reported in newspapers in our 
plant cities have been inflammatory, 
and wilfully obstructive. 

At one of our plants there has 
been actual sabotage of important 
machinery and completed appliances. 

These are the things holding back 
our deliveries of goods. Combined 
with h®tile and malicious charges of 
union officers, they will, unless 
stopped, inevitably produce shortages, 
higher prices, unemployment, and 
depression. 

Again we urge thorough investiga- 
tion and pledge our fullest coopera- 
tion in bringing out the facts. 
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The new Mills ¥3 H.P. 
if * Direct Drive Compressor 


is 37% lighter thancon- 
ventional belt-driven Is 
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units of the same rating. 
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“More efficient 


Indushies, Incorporated 


Refrigeration Division 


Fullerton Avenue - Chicago 39, Illinois 
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Saving weight and size over 
hermetic units, the Mills Direct 
Drive has all the efficiency of con- 


ventional belt-drive compressors. 
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(Concluded from Page 1, Column 4) 


more employes on the Appliance 
Division’s payrolls than were em- 
ployed in 1941, Mr. Ashbaugh said: 

“Despite the fact that we have this 
large number on the division’s pay- 
rolls we are producing only about 
half as many appliances. This is 
caused by lack of training, lack of 
parts, and is part of the general 
conversion problem. 

“The reason the public is not see- 
ing our equipment on dealer’s floors,” 
he added, “is that we have produced 
less than 11%4 appliances per dealer.” 


AREN’T STORING APPLIANCES 


A statement that the Appliance 
Division was storing appliances in 30 
warehouses throughout the country 
was termed “erroneous” by Mr. Ash- 
baugh. The 30 so-called warehouses 
referred to are the manufacturing 
and repair plants maintained by 
Westinghouse and have no connection 
with the Appliance Division. 

The Appliance Division, the vice 
president explained, sells to distribu- 
tors who pay for the merchandise 
when it leaves the factory. The divi- 
sion has no control over what a dis- 
tributor does with it. The distributor 
allocates the appliances he buys to 
the dealers he serves. 

Answering the charges, R. L. 
White, president of the National 
Electrical Manufacturers Association, 
declared that electrical appliance 
shipments are reaching the public 
as fast as possible under the circum- 
stances. 

“The appliance business is one of 
the country’s most competitive and 
no manufacturer could risk with- 
holding his product from distributors 
and dealers who might immediately 
seek franchises from another manu- 
facturer. 


DISTRIBUTION PROBLEM 


“It must be borne in mind that 
major appliances, such as refriger- 
ators and radios, are distributed 
through many thousands of dealers. 
In starting from scratch, the indus- 
try faces a tremendous task just in 
supplying these dealers throughout 
the country with floor samples on an 
equitable basis. 

“So initial production of appliances 
has been withheld from distribution 
in some instances until sufficient 
were available to furnish single sam- 
ples to each outlet. 

“A manufacturer may be unjustly 
accused of stock-piling when he is 
only storing partly finished products 
while awaiting some vital part. 

“For example, refrigerators are be- 
ing shipped without metal ice cube 
trays. These will have to be in- 
stalled later by the distributor or 
dealer before the refrigerators can 
be sold. 

“A range manufacturer is produc- 
ing and stock-piling electric ranges 
and holding them for the heating 
elements which are delayed because 
of a strike in the plant of the heat- 
ing unit manufacturer.” 


100% RECONVERSION 


Mr. White also pointed out that 
the industry was one of the largest 
suppliers to the military services 
during the war and that many ap- 
pliance manufacturers faced a 100% 
reconversion problem when the war 
ended. 

“Few people,” he added, “realize 
that almost every electrical appli- 
ance is manufactured by the assem- 
bly of previously manufactured sub- 
assemblies. Some of these items in 
themselves are the manufactured 
products of other industries. Any 
delay anywhere along the line due to 
shortage of essential material or 


Promoted by G-E 


L. R. BOULWARE 


*s * * 


Prout - - 


(Concluded from Page 1, Column 3) 


refrigeration activities in Bloomfield, 
N. J. When G-E established the air 
conditioning department last April 
as one of its six operating depart: 
ments, Mr. Prout was selected as 
general manager, with headquarters 
in Bloomfield. 

Mr. Boulware came to G-E last 
January from the War Production 
Board, where he was operations vice 
chairman under Mr. Wilson. A 
former vice president and general 
manager of both Carrier Corp. ani 
Celotex Corp., he is responsible for 
operation of G-E affiliates and con- 
sultant on marketing and merchan- 
dising. 


Pickering Joins Boston 


Office of Allen-Bradley 


BOSTON — Charles B. Pickering 
former field engineer on radar equi): 
ment for the Bureau of Ships 4 
Charlestown Navy Yard, has joined 
the Allen-Bradley office here as sales 
engineer, the firm announces. 


Mr. Pickering, a Tufts Colleg] @ Set fe 
graduate who spent five years i 
Connecticut as an industrial applicé 
tion engineer, has been assigned 
the New England territory as appli 
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Chicago 


labor carries through to the produc- cation engineer for Allen-Bradle! ye . 
tion of the finished product.” solenoid motor controls. ee 
— occordin 
MEETINGS FOR THE INDUSTRY [°° 
Chicago! 
Jan. 7-19: Winter market sessions at the American Furniture C 
Mart and the Merchandise Mart, Chicago. Forums on available over 
merchandise, new products, postwar distribution plans. of 2.500 
“* 
Jan. 28-30, Mon-Wed: 52nd annual meeting of ASHVE. The Chi 
Commodore, New York City. ‘cago 
Feb. 21-22, Thurs-Fri: National Association of Refrigerated shows p 
Warehouses. The Edgewater Beach, Chicago. enc 
es an 
March 4-7, Mon-Thurs: Spring REMA meeting, including joint @. 
sessions with REWA. The Stevens, Chicago. informati 
April 21-25, Sun-Thurs: 37th annual convention of NEWA. These 
The Stevens, Chicago. 
April 27-May 19: Products of Tomorrow Exposition. Fhe study an 
Chicago Coliseum (on the south fringe of the Loop), Chicago. fundame 
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NOW READY! THE FACTS ABOUT THE CHICAGO HOME APPLIANCE 
HOME INTERVIEWS WITH 10,000 FAMILIES 


MARKET~ BASED ON 


®@ Set forth above are just a few of the 
indicated home appliance purchases by 
Chicago Tribune readers during the first 
year in which these items are available, 
according to the findings of a new survey 
Made among more than 10,000 typical 
Chicagoland families interviewed at home. 

Covering Chicago and cities and towns 
of 2,500 or more population in 242 greater 
Chicago counties, this marketwide canvass 
shows present ownership, brcnd prefer- 
tnces and much other important marketing 
information. 

These facts are now ready for your 
study and use. They throw new light on the 
fundamentals which make the Chicago 


market celebrated for its record-breaking 
volume buying. They draw attention not 
only to a_rich source of immediate sales 
which can get you going quickly, but also 
to a strategic area in which to build solid 
dealer and consumer preference for the 
days when competition stiffens. 

Here, in this great central area, large 
enough to take the entire output of many 
a manufacturer, a single regional medium 
delivers the breadth and penetration cf 
coverage that gets full-market action seven 
days a week. In 756 cities and towns of 
1,000 or more population here, the Tribune 
is read by one out of every three families 
on weekdays—and by nearly every other 


family on Sundays. Bought, read and 
bought from as is no other medium in the 
territory, the Tribune is a powerhouse with 
consumers and dealers alike. 

No matter whether your production will 
be large or small, you are invited to re- 
view the findings of the Tribune’s new 
survey of the Chicago merket for home 
appiiances. Address C. S. Benham, man- 
ager, national advertising, Chicago Tribune, 
Chicago 1, Ill. 


Chicago Tribune 


October average net paid total circulation: 
Daily, over 1,025,000; Sunday, over 1,350,000 


=> O86 
ac 
~> 
~—=> 


132,281 


The Chicago Area: Strate- 
gically located, compact, forti- 
fied by diversified farm and 
factory income and huge sav- 
ings, easily accessible to 
salesmen and factory ship- 
ments, offering a backlog of 
three billion dollars in big unit 
products, nearly two-thirds of 
which are wanted by Chicago 
Tribune readers alone, accord- 
ing to the findings of a new 
survey you are invited to 
study and use. 
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Walter Wood Head 
Of G-E Branches 


Newly Introduced ‘Frostor’ Refrigerator Models 


Help 


BRIDGEPORT, Conn.—Walter D. 
DENMAN IDS TEE BEST. cg a yw goog ob’ "ed i 
. 0 ° 
IN REFRIGERATORS Blectrie Co. it has been announced - np 
by P. A. Tilley, manager 0 e more pre 
SPEVUAT IMUBAUNS ye of the University of = = 
; ; Oklahoma, Mr. — > Rea os workada; 
STAIN bsSS SSIVEYENIA ay lo a Svaasiert, Since al 
: ; 1941, when he entered the Army as pres’ dent 
a first lieutenant, he has served in purniture 


SielsebViss. 


the offices of Chief or Ordnance, of 
the Under-Secretary of War, and of 
Fiscal Directory Headquarters, in 
Washington, D. C. At the time of 
his release from service, he held the 


retai! out 
Great I 
Larned ii 
and a wl 
division 


rank of lieutenant-colonel. Above are shown two models in the line of refrigeration products being 

: introduced by Frostor Division of the General Tire & Rubber Co. (First 

4 . story on the new products was published in the Dec. 3 issue of the News.) 

5 0 Launderettes Will At left is one of the household refrigerator models with two outer doors, 

and “three zones of cold” interior arrangement, the bottom one being for 

frozen storage. At the right is an upright home freezer model with four 
locker type inner doors. 
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Demonstrate Bendix Line 


SOUTH BEND, Ind.—Twelve men 


‘ : WA L L W t R E and three women listened to instruc- relief and 


be n 
tions from Miss Edwina Nolan, di- not 


rec oO ix Hom n i t veterans 
P K O G U C T S it aig sand Cas on sr San F rancisco Depa r tmen Stor e Has aeF. 
COMPANY 


matic home laundrys in “taunder- | oreatly Altered Appliance Policies = ji" 


” ness into 
ettes. 


part to | 
Pa Ph yin: ol pA SAN FRANCISCO— Major appli- sales desk—containing salesbookg™the Way t 
of Bendix. told the students 50 more | #2°°%* have come into their own, at forms, telephone to the credit office 
porte doushiaa?” are being opened in least at the White House store here— delivery requests, etc. The salesman, 
various parts of the country. He when the former basement appliance when a customer makes her decision, 
said numerous inquiries about ‘them department was given 4,000 sq. ft. of sits right down with her withoyg Manual: 
are being received by Bendix and | ®Pace at the head of the fourth floor. leaving the display, and completes th", | PT0 
Telecoin Corp Recognizing the importance of transaction, without any interruption Maurice J 
: home appliances in the postwar mar- The only exception to the neatg™panys 
ket, the appliance management has_ island display is the Bendix homesone out 
made a lot of improvements in this laundry section, which is suppliedgtte Mullir 
move—actually getting rid of all the with running water to give actuajg?#ssed on 
“bottlenecks” which hampered pre- demonstrations. A full-line woman ore Own 
Pearl Harbor merchandising. economist is on duty here, showingg!i¢ Mullir 
“We are trying to make buying a_ not only the automatic washer, bug This m: 
refrigerator as easy as picking up a_ the ironer display and water heategfurging thc 
pair of gloves,” H. A. Chase, newly stock carried nearby. This “laundrygjstores to 
appointed buyer, pointed out, “by area” is kept well to the rear. suggest, ¢ 
eliminating everything which tended A novel new feature is inclusion ingwin their 
to slow up sales in the old system.” the department of a specially degMullin sto 
The first thing done was to expand _ signed stock of tables, work surfacesfMto encour: 
the brands carried into several top- and cabinets, all 36 in. high, to figployment 


PLYMOUTH, MICHIGAN 


Waker of STAINLESS STEEL AND | 


PU’ 


are carried, and as many gas ranges. tomer, and encouraging them t 
The same diversification is apparent utilize their own ideas. 
in all supporting lines. With the same profit margin 4 
Second, the design of the new appliances, and much in demand with 
department is such that each unit housewives who enjoy doing the work 
display is actually a small separate themselves, this department 
store. To do this, all appliances of already getting astonishing results. 
one type and brand are now included Another new feature is a homa@m 
together on semi-circular plywood freezer shop designed to bring i 
“islands” done in rich blue or pink. out-of-town customers. “We’re con 
Forty feet in length, these curve vyinced that we can reach the 
around so that the prospect can see market best this way,” Mr. Chas 
14 refrigerators, for example, at once said, “playing up the shopping trip 


Maurice 
0 how th 
wn forme 
d the re 


m See a aan sis a flight national lines in each ap- most San Francisco kitchens. Ing@ldier ac 
: ngegre™ ‘3 pliance. G-E, Westinghouse, and stead of making a drive on completq@im sustai 

iis ‘ Frigidaire refrigerators are all car- model kitchens, such as other storegfup-to-date 

ried, for example—which put a stop are doing, the White House willedge of ne 

to the customer’s belief that the feature a ‘“Modernize Your Owggpig thoro 

Tn ere emical Pe 7 he store had to push one particular line. Kitchen” theme—suggesting the elefficular sal 

a ae Three major lines of electric ranges mentary pieces to each appliance cus Long 1 


finishes 


. va Maia ; = without moving. All washing ma- which can be saved with the hom a] 

‘The combined knowledge and research chines of one line are similarly dis- freezer. This appliance is relativel 
™ : layed, as are ranges, water heaters, in the B rea.” To dat i 
rphy, Pp new in the Bay area. o date ' 

facilities of Ault & Wiborg, ; 4 PI Yr and refrigerators. sponse has been excellent, resul 


Enclosed at the end of each of the in a long customer list when th 
10 islands used is a complete freezers are available in quantity. 


/ ‘ 
Vs GENERAL (atroduces 
here’s a new name on the product finishes finishes, household paints and_ specialties. 


horizon today, of which you'll be hearing a iicdahtinn an do Ueda cai tie tines / FLEV ATOR ACTION’ - 


great deal in the future . . . “Interchemical re : 
Finishes.”” This new name is the result of the Division will have the benefit of the research — : 
facilities of both Ault & Wiborg and Murphy —a new principle in fully auto- 


consolidation on November Ist, 1945 of the P " ° 
Ault & Wiborg Division of Interchemical Cor- augmented by the fundamental research pro- matic bottle vending machines 


nterchemical Pisa on. 


poration and the Murphy Finishes Corpora- gram of Interchemical Corporation. It will “and for 
tion into a single division, Interchemical Cor- oe nee a melien-waee integrated network of An unusual profit opportunity i centre 
poration Finishes Division. factories, warehouses, laboratories and service is offered tection fo: 
Cae. DISTRIBUTORS AND DEALERS net op 
What This Means To You — The consolida- All of the famous, established products for- in this remarkable fast-growing Yen 
tion of these two Interchemical units will bring merly sold under the names of Ault & Wiborg specialty field of automatic mer- is me oath” 
to the industry, under a unified activity, a | and Murphy will now bear the designation, chandising thru vending machines. bulb is is 
complete finishes service based onan extensive “An Interchemical Finish.” We plan to franchise a very oe 
background of successful and diversified expe- Through this consolidation, Interchemical Cor- selective group of Distributors and =, of the 
rience. This experience, covering an aggregate poration is placed in a position to give to the Dealers thruout the country and to . jee 
of 146 years, encompasses every phase of the eile Cidiets biden : hich i offer them an exclusive and pro- the coy 
product finishes field and includes metal fin- saipieton d : 2 cee a COSTES SgrocRRENe. tegulation 
ishes, wood finishes, metal decorating, can SARGD-OPE GAGE A GENEES Oe CR. If you are an established Dis- “a irregu 
and drum linings, cable finishes, grain _ Starting now, remember—to give your product tributor or Dealer, having display aa pe 
reproduction finishes, transportation a good start, give it’“An Interchemical Finish.” room facilities and with ability to on each o 
aggressively contact Bottlers in when the 
fi your immediate trading area, we Produce ai 
; shall be pleased to hear from you ; 
regarding your “set-up” and your 2 


Interchemical Corporation francine forthe “GENERAL” "rar —Crvents Penang) 


preee 
; ine! GENERAL VENDING MACHINE CORPORATION 
tnishes Division 4606 West 21st Street, Chicago 50, Ill. 
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HEATING, 5 


i i % - ~ . 4 
Zz ae re : a - p F ‘ ; ‘al ee i soa a 
3 eds he My eee, Oe. : ' < fh: i eee. cay Ms Oe TONE i oe Ng hy ee ee ee. Se see: ce pote, eet 8. 

4 Ys > . - tae > * ‘sae Bits a, ra by. Ea hi Fle —" - hi SS" gee ei at . 2b, hs a Fy < 
ties . ' Aor oe Bee, we eS. be ah he bh C } * ; cs ae ¥ p. “ pe ed a 


Se ty eee Oe” ee 


vis : Weber : j fet e , 7 
t = 4} % : F © 5 =, ns “ eo ne * 
Sy ae 
2 fee x é a ag, ao aaa eT _ 
ee cs < se oy Es ss, agg ee 
(eae Ss ee ee — 
i a ire ae ii a ty 
hese ia = ee eo : 
a ee oe es: P ee” ge Proms ; 
ere 2. ee oa , a oe ~%. & if}. 9 ie 
Pn eee ee a  —— 2B a” 4 SS Oe = PE ee q - 
7a ae ees Re : x ge oe 7 : oy ee sot : ie } 
feb 5 Sie es a - ie +. 2. ee . fe if = Ae 
as ae ——— «ee ; it wae —— st : 7 | 
1 ae ete me 4 wah of i CES, . aaeeee 4 
Lak: a See ag 7 : * — % 5 4 ; fi “ a : sae || 
i. a ; : 4g ~ ye ; | fre 
ee - ; . Hig 
ee 4 3 
coe. ne a, 
Yale Be 
tee Pos! 
S595 S 
RS ace = a 
Bees.” ee 
ave a 
pi . 
3 ee ict a 
a kata oe 
ee s i. 
Ey ie 4 
= ae eg 
ee eee ig Be 
¥ ie eee Be 
s s 
it: ag fs ; 
ee - 3 ee ee é : a. i ; 
7 fat, ee >: ba ba oa . : ; a 
eas ee : ee bit — Zo ‘ ; : i 
ee ee Es P ee 4 ; a ey SS j : a — 
"pos aS ae ee E : Die ay : ‘ ’ — , “ 
De occa a ek IEE OL LE : J % Q zz 
ab i Ve e. % i : 3 ’ 
ae a vo eee } - 7) : 2 
Pomme | ones abe ti eee a es ee) 
‘at i Hee ee Pe ee ae - bee eg 
og ae, i i eit ct ere gg aes Sey se Gees 
a, ‘ s Ae SIG IR ES 
Pee aa 
Ge Bee ad ' 
ee ° 
oa. 
Bey | 
oe 
ae 
ae i a ape _ 
F 7 Re 
es : Le 8a 
eee ge Oe a. = 
ee oa a —_— SS 
a Na 
a SS “ee J 
a SSS. Se i 
pee ' SSS Ti iy. hs 
ee a SS a : Wa 
Ga ae SSS te; ts " 1 1 3 3 ra POUR INE OE GEER LO TE LIT OO % 
ee T. : S ee 3 G tigi me 
rae 2 + a 
ae a ENERAL DRIVE ~ 
pee ‘ ie 
j ‘ 
4 Be 
Be REFRIG: C ; 
: a * era Pi Bh hkl Z Ee. 3 4 . i 
ae - Pe ¥ LDED WH x ROD ] ss 
ey er 
ene ; 
oh ar Satie " apes ee 
rei, %, i : meter. ? i ~ i ¥ 
. _ = on wenger : ‘ oy 
me gs i . 
ae ieee ts en pe, = See ces a io ee a_i io eee mI MME ay ce ren hs ke 
nee eS ee hp ect es ik, oo eager Bere mea. tae ie stay: am ci! ot ee Sean a ae ae 
a oe CR as NA. ‘ pS Sa ae ye i8 LA fA , Ee ae ae as 
. ae Peat ie” =i aod ke ie of “ fe a « $ y 
da es aus at ay, “ r > ae ; 
a 7 oa AEMEU L4 V4 4h | 
a oe Ee a , a me i FF. fo i q F 
aes ‘ > ee Sete SRS ae calla 4 ee we fe , | sam ip 
ee +: elie Vee ne : oe Bi, ee ? oy > ans eT beets =) = ses <a ™ 
cl —— 
ca a ; ages ie 
ot, Ce care: ei ne 
“he aie Bc en pee ee At et a 
eee i 2 Gk ee ea a ae 
Wis : ee ed ee eae a * ee ake = 
pee wie ee a 
sa ee ae Wee” ssa 
a % ial ee a ee UiGh a e es 
oa a irae peo, Berry 3, i eh enema! Sete Soh ie nie viet ne 
: eed PRN 36 Ff > ee Seen Pet 12 (Ra Pa ees i ac a cea ee Wee a 
; SK c(t Se . Apa Alene fe ces age mes ee. oe oy oes 
co : See His ne ri 2 tate Seater ee eh eee 
=the - ee R oe 3 ie a Ne sil Fen | ge: ~ y: AG tie ie 
re : ae eee pine PTS 7) acral anes ve f re % es ‘ght PM AAT 
Pl ae Ae - Shera preted iat ore ene Pao ore ron “A * a eine’ Phe ete! 
Pah a ee a ee ees Ni as a eas) Me Sep age ot pe —_— _,, Be Seah 
2 Sai ae eae eee eee ee cee Ue SESE Pe Ie San ae 2 es ice hile 
: reat ae) ee < ae. has ey. A is wash ad eae are ™ Po ; aaeek ae 
ae Hien ~ a Tae pio i: eal ‘ vt a oe Bites sty aM as 
cee AY a ie We = : eee a ee a 
Whe Ce ae aut Yan nie 7 ¥ ey ; ee i Ca: ie ater cw: i 
A 7h eate,: ie a. er rE. et A . es i gar eateae pack ga 
oa = ~ - = % cay om aa hgath any AT = es ca ie ine y 
By ine oo 7: eo ae j é = Bee Sin > ; 
be 2 ee aS ; ei eee aie ee 3 \ : ’ a . oe «ahaa 
oe ‘ ee: See ee ee ee oot ee : Siti 
fe A fe T= + dl i q ape “= eas es wes 146 Years f Fi . hi ‘ \ge a 55 eee ee Si ay 
aes ae ey sgt Soe of Finishing Experience Ss ll Ee Bats alee a 8 
ie ere } ay: a a. ae Ce ea i j wien mp Sy". ae te ote ee Sax. 
0 i 4 Suma: a ge: fe Ea 7 r* peer sti a aa ike 
aye et =, spat A aati ar Sa pes ; im eh a 
i by i: Ore eee ‘ice bel OMe ee 
: ae ari ee ee 3 
ae : 
; | ae ene | 
a La ER gc mi 
es - # - 
7 ah 
-Z < . ei ae | 7 : 
— —_ ae . 
% = es. 3 e RS | 
$ ¥ See 
7 saa | BI 
j | 
peony awe esul 
nee y 
7 peo a PENN A’ 
+ : 
7 Pais ‘ ; 
— war i . _ v 
+ oy 2S He came ce ine - fas x S 
‘ a : - 
wZ ee ST. BT 


AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER. 17, 1945 7 


DODGE CITY, Kan.—The owners 
of @ small chain of appliance and 
furniture stores that dot western 
Kansas are spearheading the way for 
more pretentious organizations with 
their extensive program designed to 
ease the reconversion to civilian 
workaday life for war veterans. 


J. D. Mullin and Maurice E. 
Mullin, brothers, president and vice 
pres dent, respectively, of the Mullin 
Furniture & Appliance Co., with 
retai! outlets in Dodge City, Liberal, 
Great Bend, Garden City, and 
Larned in Kansas, and Lamar, Col., 
and a Wholesale appliance and parts 
division in Dodge City, have long 
given serious consideration to the 
probiem of assisting G.I.’s to set up 
their own appliance stores and in the 
rehabilitation of veterans who accept 
jobs with either the Mullin chain or 
other appliance firms. 

Operating on the assumption that 
relief and government hand-outs will 
ot be necessary for returning war 
1S veterans if industry works efficiently 

at the job of creating opportunities 
and giving concrete help to the G.I.’s, 
the Mullins have dug with thorough- 
ness into the task of doing their 
part to help returning soldiers on 
the way to full employment. 


2sbooks, 
t office, 
lesman, 
lecision, 
withou 
etes the 
ruption, 


PUTS IT IN WRITING 


Manuals, pamphlets, personal let- 
ters, produced in the office of 
Maurice Mullin, who has headed this 
1e neacompany’s soldier help program, have 
< homamgone out to every store manager of 
supplied the Mullin chain, and have also been 
 actuai™passed on to the owners of appliance 
womastore Owners who are customers of 
showinggtte Mullin wholesale outlet. 


1er, bug This material has the motive of 
» heatemurging those at the helm of appliance 
laundrygstores to take time out to discuss, 
r. suggest, and inspire the soldiers to 
usion ingwin their own reconversion battle. 
lly de@Mullin store managers are requested 
urfaces™to encourage soldiers, to offer em- 
, to figployment to all possible, and if the 
1s. Ing@ldier accepts a position, to give 
omplet@fim sustained help by bringing him 
r store@mup-to-date on selling methods, knowl- 
se wilg™eige of new merchandise, and offer- 
r Owgng thorough training in his par- 
the ele@fticular sales or service specialty. 
nee cus@ Long before the war _ ended, 
1em t@Maurice Mullin was giving thought 

0 how the company could help its 
_ 2 wn former employes in the service, 
n ! 


How One Group of. Appliance Stores 
Helps Veterans Learn the Business 


appliance firms who were ‘clients of 
their wholesale branch. 

Daily store meetings were initiated 
which gave all staff members brief- 
ings that augmented their knowledge 
of sales technique and new merchan- 
dise. Department managers, including 
the service departments, which offers 
repair on refrigerators, washing ma- 
chines, radios, etc., were counseled to 
give generously of their time to help- 
ing war veterans. 


‘PASS ALONG YOUR 
KNOWLEDGE’ 


“Knowledge and acquired ability 
are the most priceless gifts any 
parent or employer can bestow,” is 
a line from a Maurice Mullin pam- 
phlet asking the Mullin store man- 
agers to accept their responsibility 
on the mater of helping war veterans. 


A pamphlet on the technique to be 
followed in holding regular meetings 
for store personnel was also mailed to 
all Mullin managers, and it gives 
minutely detailed pointers on the 
operational schedule to be followed 
at these meetings, such as how to 
keep a record of attendance, subject 
mater to be discussed, assignments, 
how to hold round table conferences, 
getting the meetings off to a good 
start, and so forth. 


EVEN TO KILLING FLIES 


Most popular of the Mullin pam- 
phlets, circulars, etc., are probably 
those concerned with offering war 
veterans pertinent information, and 
which are handed to the returning 
soldiers. 

These bulletins give the soldier 
pointers on such matters as man- 
aging a store, handling window dis- 
plays, keeping floors spic and span, 
conducting office detail, sweeping 
sidewalks, the correct procedure in 
signing contracts, waging war on 
flies, checking stock, price tags, and 
other valuable data, all of which is 
set down in copious detail. 


DISCOVERING THE PRODUCT 


How to learn about a new appli- 
ance product is the subject of another 
circular, and the subject is handled 
in this fashion: The clerk is asked 
to ask himself these questions about 
the new item: 

1. What’s new about it? 

2. What are the outstanding sales 
features? 
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Results From This A 


® PENN AVRGAIRE, developed espe- 
Cally for ‘“‘above-freezing’”’ applica- 
tions, maintains better box tempera- 
ture control and thus gives better pro- 
lection for critical food supplies 
against spoilage and waste. 


Why? Because AVRGAIRE employs 
a single-type temperature bulb which 
is scientifically applied so that the 
bulb is influenced by the average 
temperature of both coil and air. Look 
atthe above picture ... see how one 
tnd of the bulb is clamped on the 
tefrigerating coil while the remainder 
is exposed to the air stream below 
the coil. The result is extremely close 
tegulation of box temperature with- 
out irregular short-cycling of the 
‘compressor. When box load is nor- / 
mal, this automatic control defrosts // 
°n each operating cycle. However, 
when the box is loaded with warm 
Produce and extra cooling capacity 


BETTER TEMPERATURE CONTROL 


‘ 


AVRGAIRE Control 


pplication Principle 


is required ... defrosting is delayed 
automatically. Furthermore, PENN 
AVRGAIRE maintains uniform humid- 
ity and thus minimizes dehydration 
and “sliming”’ losses. 


Be sure to get the whole story on 
this low-cost, efficient protection 
now. For full details on AVRG- 
AIRE, complete with pictures and dia- 
grams write Penn Electric Switch Co., 
Goshen, Ind. Export Division: 13 E. 
40th Street, New York 16, U.S.A. 
In Canada: Powerlite Devices, Ltd., 
Toronto, Ont. 


———— 


ae 
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AUTOMATIC CONTROLS 


HEATING, REFRIGERATION, AIR CONDITIONING, ENGINES, PUMPS AND AIR COMPRESSORS 


3. What type of customers will be 
interested in it? ear? 

4. How can I best present the 
important sales features? . 

In this material slanted for the 
soldiers’ use, the soldier is also told 
how he can improve his personal 
appearance, how to tactfully handle 
his patrons, how to close sales, how 
to gain leads on prospects, etc. 

The initial appliance and furniture 
store in the Mullin chain was the one 
located at Dodge City, which was in- 
troduced 20 years ago. The story 
of the Mullin chain has almost a 
Horatio Alger twist. The two 
brothers started with a capital in- 
vestment of only $5,000; today the 
company boasts of total assets of 
almost $500,000. Sales in 1944, in- 
“cluding both appliances and furniture, 
reached $800,000. : 


There are 45 employes;. 13 trucks 
are in operation. The Dodge City 
branch has a completely equipped re- 
pair laboratory to care for ailing 
appliances. The Leonard line of re- 
frigerators is handled. 


SERVICEMEN INTO REPAIRMEN 


Prior to the war, the firm main- 
tained a field staff of 6 men which 
had the primary job of helping the 
Mullin store managers, and _ the 
wholesale customers, to service appli- 
ances and institute apprentice train- 
ing courses for new personnel. <A 
“keep ’em running” program was 
diligently stressed. 


Appliance service men, charged 
with the job of futuristic attendance 
to ailing appliances and installations, 
will be salesmen in the new Mullin 
scheme, and they are already busily 
absorbing the sales technique com- 
piled and presented by the organiza- 


. .» This BEN-HUR Farm and Home Freezer for the Livable Kitchens 


of New Homes Now Building. ee — 


Home-frozen foods will bring better . 
Here are the “Stand-Out” Fea- 


living to added thousands of American 
homes. Up-to-date home planning demands tures of the Quality-Built BEN - 
MW Rass 


the convenience and satisfaction of a 
BEN-HUR Farm and Home Freezer in 
utility room, kitchen, or basement. % ALL STEEL CONSTRUCTION 
vw LIFETIME TESTED 
x FOOD SURROUNDED BY COLD 
*% SIZE FOR EVERY FAMILY 


*% THICK INSULATION 
(Hermetically Sealed) 


% MODERN DESIGN 
%& ECONOMY-ENGINEERED 


BEN-HUR 
MANUFACTURING CO. | * INSULATED AGAINST POWER 


324 East Keefe Ave., Milwaukee 12, Wis. J 
Continuous Manufacturing Since 1911 = 


Ben-Hur Dealers are in direct line to 
profit by today’s widespread popular de- 
mand for dependable Freezers. A BEN- 
HUR Dealership will increase your cus- 
tomer-prestige and profits. Write regard- 
ing franchises still available. 


Om 


SEE 


HOW EASILY 


BUNDYWELD IS FABRICATED 


1 THIS SMALL PIECE of Bundy- 
weld is double upset, flanged, ex- 
panded and notched. 


A NOTCHED and flattened end 3 
is simple with Bundyweld Steel 
Tubing. 


SHARP BENDS are easily made 
without flattening. Note the use of 
compression fittings. 


4 THIS PART shows how Bundy- 

weld may be saddle flanged, pierced 
and silver soldered together for a right 
angle connection. 


1 Bundyweld Tubing is made by 2 eee 
@ process entirely different from 
that used in making other tubing. 
A single strip of copper-coated 
S.A.E. 1010 steel is continuously 


rolled twice laterally .. . through a 


BU 
* * 


Pacific Metals Co., Ltd. 
1 Admiral Ave. 


3100 19th St. 


San Francisco 10, Calif. | Maspeth, N.Y.C., N.Y. 


AN UNUSUAL MANUFACTURING PROCESS 


into tubular form. Walls of 3... . 
uniform thickness and concen- 
tricity are assured by the. use of 
close tolerance cold rolled strip. 
This double rolled strip passes 


BUNDY TUBING DISTRIBUTORS AND REPRESENTATIVES: 
Standard Tube Sales Corp. 


TWO SCREW MACHINE oper- 

ations . . . a sharply cut shoulder at 
one end and shaping for ball seat at 
the other end. 


5 SMALL TUBES take the double 

flare as readily as the larger sizes. 
This part fabricated from 3/16” O.D. 
Bundyweld. 


copper coated inside and 


copper coating fuses and 4 mgt 
out, free from scale, closely held 
to dimensions. Hard or annealed 
in standard sizes up to 54” O.D. 


alloys with the double steel walls. 
After brazing and cooling, it 
becomes a solid double wall steel 
tube, copper brazed throughout 
360° of wall contact . . 


Special sizes cold drawn. Also 


furnace where the ... in Monel and nickel. 


NDY TUBING 


SeeGreeeaeo 0 vove eunraectrations 


———— 


Lapham-Hickey Co. Rutan & Co. Eagle Metals Co. Alloy Metal Sales Ltd. 
3333 W. 47th Place 112 S. 16th St. 3628 E. Marginal Way 861 Bay St. 
Chicago 32, Illinois Phila. 2, Pa. Seattle 4, Wash. Toronto 5, Canada 
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New and Remodeling Jobs Loom Large 
In Theater Air Conditioning Prospects 


Architectural Specialist Sees Wider Market In Smaller Centers 


CHICAGO—A big field for heavy 
air conditioning is indicated in the 
plans of theater owners who rate 
complete air conditioning as number 
one in remodeling or new construc- 
tion features, according to Mason 
Rapp, theater architect here. 

Before the war only 12.5% of the 
nation’s 18,000 theaters were air con- 
ditioned, and many had improvised 
systems which merely cooled the air, 
Mr. Rapp told the Refrigeration 
Equipment Manufacturers Associa- 
tion recently. Most of the more 
complete systems were installed in 
the larger houses. 

Mr. Rapp’s firm, which was estab- 
lished in 1906, designed all the 
Balaban and Katz and Warner Bros. 
theaters in Chicago and many 
theaters in other cities. Now under 
contract to Warner Bros., the firm 
is planning extensive remodeling and 
building in cities and small towns 
throughout the middle west, with 
actual construction scheduled to start 
about Jan. 1. 

Improvements in air conditioning 
plus growing appreciation by the 
public were cited by Mr. Rapp as 
factors leading toward a wider use 
of complete air conditioning systems. 
Movie patrons in the small towns 
will probably have all the benefits of 
air conditioning which have hitherto 
been limited to the larger cities, he 
predicted. 

Advantages of modern air condi- 


as a part of the theater building 
were mentioned by Mr. Rapp. Such 
an installation permits the system to 
be decorative and inconspicuous, in 
addition to making for better dis- 
tribution of air, elimination of 
drafts, and more accurate control. 

Although such a system may cost 
more to install, operating economy 
is achieved and better comfort pro- 
vided for theater patrons, declared 
Mr. Rapp. 


Alexander H. Holcombe, Sr., 
Industry Veteran, Is Dead 


CYNWYD, Pa.—Alexander H. Hol- 
combe, 72, who retired two years ago 
as Philadelphia representative for 
the Worthington Pump & Machine 
Corp., of Harrison, N. J., died Dec. 4 
at his home here. 

Mr. Holcombe became associated 
with Worthington in 1934 when it 
absorbed the old Carbondale Machine 
Co., of Carbondale, Pa., with which 
he had been connected for a num- 
ber of years. Previously, he had 
done engineering work for a number 
of corporations. 

Surviving are one son, Alex H. 
Holcombe, Jr., head of Victor Sales 
& Supply Co., and three daughters, 
Mrs. Louise H. Boyd of Chevy Chase, 
Md., Mrs. Malvina K. Trotter of 
Merion, Pa., and Mrs. Adelaide R. 
Furman of Norwichtown, Conn. 


Drayer-Hanson Buys Soda Fountain Manufacturers Planning 
Cooperative Efforts To Improve Product; 


More Plant Space 


LOS ANGELES—To meet rapidly 
increasing domestic and foreign de- 
mand and to facilitate improvements 
in service, Drayer-Hanson, designer 
and manufacturer of heat exchange 
equipment, has recently purchased a 
new factory and offices at 3301 
Medford St. here. 

The purchase includes 110,000 
sq. ft. of manufacturing space, with 
all machinery and equipment; 6,000 
sq. ft. of office space; and a railroad 
spur extending into the plant. Total 
area involved is about seven acres. 

Arrangements have been completed 
for mass production of the complete 
line of standard commercial refrig- 
eration coils, including the Spasaver, 
Flocold, Hot Shot, and Strata-Flo 
water coolers, among others, the 
company said. It stated the new 
plant would speed up fabrication of 
evaporative condensers and shell and 
tube coolers. 

Two other products to be manu- 
factured at the factory are the new 
Airtopia, an electrically operated, 
automatic year-around air  condi- 
tioner, and the Gas-Lift evaporative 
condenser, a portable cooling tower 
for the oil industry. 

Drayer-Hanson said an additional 
office will still be maintained at 
767 E. Pico Blvd here. 


New Calif. Locker Plant 


ONTARIO, Calif.—A frozen food 
locker plant will be erected on Colo- 
rado Blvd. here, for J. Keith Highley 
and I. J. Linkey, at a cost of $26,000. 


CHICAGO—Cooperative effort to 
constantly improve soda fountain 
construction and retail operation was 
urged by Chairman W. D. Jordan, 
vice president of Liquid Carbonic 
Corp., at the first annual meeting 
of the Soda Fountain Manufacturers 
Association held at the Congress 
hotel here recently. 

Calling attention to the “billion 
gallon goal” of the Ice Cream Manu- 
facturers Association, Mr. Jordan 
said, “Let us give more thought to 
constructive selling by a concerted 
effort to hasten the replacement of 
the tens of thousands of antiquated 
and obsolete soda fountains now in 
use.” 

Financial support to the National 
Sanitation Foundation, which is en- 
gaged in research work on sanitation 
problems, particularly sanitizing food 
and drink utensils, was authorized 
by the 80% of the industry repre- 
sented either by personal attendance 
or by proxy. 

Soda fountain manufacturers are 
concerned with this because of con- 
flicting regulations as to sanitizing 
glasses and dishes, it was reported. 
Lack of uniform regulations makes 
it difficult for manufacturers. to 
standardize equipment which is ac- 
ceptable in all sections of the coun- 
try. 

For good carbonation at soda 
fountains, the association adopted a 
formula known as the “7 Steps.” It 
reads, as follows: 

1. A good carbonator kept clean, 
inside and out, and free from leaks. 


tioning equipment which is designed 


© 


Cont 


More 


Condensing Units... 


EFFICIENT 


with Carrier ir-Cooled S\ 


Carrier Condensing Unit Type 741. 
Heavy dyty, air-cooled. 4 HP, 4 HP 
and 44 HP. (Other units from 4% HP 
to 60 HP available). 


Carrier’s manufacturing skill and 
competent engineering are your as- 
surance of these proved advantages 
... Greater Operating Efficiency . . . 
Longer Life . . . Lower First Cost... 
Less Maintenance . .. Lower Operat- 


ing Costs .. . More Compact Design. 


To meet Carrier standards every 
Carrier Condensing Unit must sat- 
isfy these requirements: 600 tests 
and inspections during manufac- 


ture... 12 hour test runs... capac- 
ity tests . . . sound tests to insure 
quiet performance . . . submerged, 
high-pressure tests for leaks. 


Extra care, special “know how” and 
exceptional manufacturing facilities 
provide “pluses” in Carrier refrig- 
eration equipment that give you the 
greatest value for your investment. 


Consider Carrier first! 
Carrier Corporation, Syracuse, N. Y. 


A COMPLETE LINE OF REFRIGERATION EQUIPMENT. 
PUT YOUR PROBLEMS UP TO CARRIER! 


Carrier Condensing Units are available in nine sizes 
from 4 HP to 7% HP. Air, water and evap- 
orative-cooled. For home, farm, small commercial 
and locker plant operation. 


Carrier Compressors are available in five models from 
5 HP to 60 HP for use with water-cooled or evapora- 
tive condensers. Installed in minimum space. Weights: 


1435 to 5400 Ibs. 


Carrier Blast Freezers, both floor and ceiling-suspended 
types, actually freeze faster. 


Carrier Evaporative Condensers save 95% of water con- 
sumption. Available in five sizes, supplying 10 to 75 
tons of refrigeration. 


Carrier 
a 


AIR CONDITIONING - REFRIGERATION + INDUSTRIAL HEATING 
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The fe 
to these 
2. Adequate gas pressure. Ed Wri 
3. Cold water at the draft am Paes ¢ 
4. Cold syrups. licity co! 
5. Clean, grease-free glasses. man), V 
6. Draw water against side me ¥ 
glass. Aas 
7. Stir gently. a fulltin 
Reconversion problems facing the @U'28 t 
industry were aired by J. F. Kav ot mece 
hold. Shortages of materials an 79° ™ 
experienced labor, plus the hamper. 2ational 
ing effects of OPA regulations wer discusses 
in his opinion, the chief causes fog be 0Utlir 
the delay in full production. Worki 
Other speakers and their subject; = 
were: 1. Coo 
Karl D. Franke of the Nationgg matters 
Dairy Organization spoke on “Com 2 W®! 
operation Between Ice Cream anim cie®- 
Soda Fountain Manufacturers,” arg Stande 
ing a careful analysis of the neeg& 1. Mar 
of soda fountain operators so that 2. Prix 
equipment is neither over nor unde 3. Rat 
sold; Roy H. Crane advocated indus tion. 
try support of those journals whic) 4. Jo 
are interested in promoting continued training. 
popularity of soda fountains; ani 5. Pap 
C. W. Conley, Jr., sales manager of Effecti 
Hotpoint Counter Appliances, Edison 1. Nat 
General Electric Appliance Co., ad.§ trigeratic 
dressed the group on the trend to. 2. Inte 
ward the use of individual elec. 3. Fig! 
trically-operated luncheonette units 4. Gro 
and demonstrated his company’s plan rials. 
to meet this demand. 5. Wo 
For the coming year, an executive insurance 
committee was elected, consisting off 6. Fut 
W. D. Jordan, chairman; L. G. Bless. Discus: 
ing; J. F. Kaufhold; R. Lee Smith the form 
W. L. Molloy; and Carl J. Palme charter, 
continues as executive secretary. for the 
Membership of the association nov which v 
includes the following soda fountainff next me 
manufacturers: posed of 
The Bastian-Blessing Co., Chicago, Benz, Dr 
Horace A. Carter, Inc., Richmond, This is 
Va.; Danforth Soda Fountain (Co, “ 
Glendale, Calif; The Fischman off °°?! 
Philadelphia; Grand Rapids Cabiney C2tion 
Co., Grand Rapids, Mich.; The Grav “"°Y #8 
man Co., Denver,- Colo.; Robt. M one nt: 
Green & Sons, Inc., Philadelphia; _— _ 
Haussling Soda Apparatus Mfg. Co, ‘ The 
Newark, N. J.; Holderle Bros., Inc, sppointec 
Rochester, N. Y.; Hygrade Soda ay Laws 
Fountain Mfg. Corp., Brooklyn, N. Y.g °25!5: 
Stanley Knight Corp., Chicago; The ring 
Liquid Carbonic Corp., Chicago; ¢. ne on | 
Nelson Mfg. Co., St. Louis, Mo. wih @ ¢ 
Petersen Show Case & Fixture Co, that the 
Los Angeles; Phillips Mfg. Co., Los = as 
Avgeles; M. H. Petigor, Inc., New 1: Loce 
York City; Phenix Soda fountain Co, ch me 
New York City; San Francisco Soda $100. 
Fountain Co., San Francisco; United: 2, And 
American Soda Fountain Co., Water§ “: Tha 
town, Mass.; and Weber Showcas 4 indiv: 
& Fixture Co., Inc., Los Angeles. [J poration 
refrigerat 
A , include t 
Walter Benoit Resigns ness is t 
5 tefrigerat 
From Kelvinator Post in two ch 
DETROIT—Walter F. Benoit, verff , “285 / 
eran commercial refrigeration repre ee | 
sentative for Nash-Kelvinator Corp, meee 5 
has announced his resignation, effec- employs | 
tive Jan. 1. “: Tha 
He joined Kelvinator’s New York T@tion co 
City branch in 1927, becoming com "¢ area, 
mercial sales manager for Manhattan O™® 
and Brooklyn in 1931. Associatic 
Mr. Benoit went to Universal "@ctors « 
Cooler Corp. in 1939 as a sales engig " the loc 
neer on the eastern seaboard. Durg it was 
ing the war he was employed in ag 2"t of th 
radar plant in the east, but sinc %€ wor 


June, 1944, he has been a sales 
engineer in the contract division. 


Prevues of Our : 
1946 CATALOG | 


Will Be Released 
Sometime In March 


, 
Refrigeration Units, 

Parts & Supplies 

, Electric Motors and Mtor Parts 

BRUNNER — KELVINATOR 

Condensing Units 

HERMETIC Units and Parts 

) LYONS—Metal Shop Equipment 

> SKILSAW—Electric Hand Tools 

}  B46—BULLETIN NOW OFF 

: THE PRESS 


Write for your copy today 


Wholesale Only 


SERVICE PARTS CO. | 


2511 Lake St., Melrose Park, Iill. | 
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seid Form National Association 


(Continued from Page 1) 

The following men were appointed 
to these positions: Acting secretary, 
Ed Wright; acting treasurer, Art 
Palen; to the membership and pub- 
licity committee, W. L. Drake (chair- 
man), Warren. Farr, M. M. Jamison, 
and Ed Wright. 

An executive secretary, serving as 
a fulltime paid officer, will be chosen 
during the next few.months. He will 
not necessarily be a contractor. 

The needs for the formation of a 
national association, as voiced and 
discussed by all of those present, can 
pe outlined as follows: 

Working with other nationally or- 
ganized groups: ; 

1. Cooperation with the unions in 
matters of jurisdiction, training, etc. 

2. Working with Washington agen- 
cies. 

Standardization of: 

1. Manufacturers’ policies. 


2. Prices. 

3. Rates for service and installa- 
tion. 

4, Journeyman and_ apprentice 
training. 


5. Paper, invoices, forms. 

Effectiveness of united effort in: 

1. National recognition of the re- 
frigeration service industry. 

2. Interchange of information. 

3. Fighting unfair practices. 

4. Group buying of surplus mate- 
rials. 

5. Workmen’s compensation and 
insurance rates. 

6. Future expansion. 

Discussion of these points led to 
the formulation of the Association’s 
charter, set up as a tentative guide 
for the constitution and bylaws 
which will be written before the 
next meeting by a committee com- 
posed of Messrs. Brink (chairman), 
Benz, Drake, Palen, and Wright. 

This is it: 

“Resolved: That the National As- 
sociation of Refrigeration Contractors 
hereby is formed on a basis that pro- 
vides membership for local associa- 
tions and/or individual firms. 

“: That a working committee be 
appointed to draft a Constitution and 
By Laws, and to determine a dues 
basis. 

“: That organizational financing be 
done on a charter membership basis 
with a credit for prepaid dues, and 
that the organizational financing be 
set on a basis of: 

1. Local association dues of $2.50 
each member, with a minimum of 
$100. 

2. And of $50 for individual firms. 

“; That a contractor be defined as 
an individual, partnership, or cor- 
poration engaged in the business of 
refrigeration contracting, and shall 


include those whose principal busi- 


ness is the sale and installation of 
refrigeration equipment, and shall be 
in two classes: 

Class A. An individual firm that 
employs three or more men. 

Class B. An individual firm that 


‘employs less than three men. 


“: That if there is a local refrig- 
eration contractors’ association within 


ithe area, no individual firm may be- 
come a member of the National 


Association of Refrigeration Con- 
tractors except through membership 


Bin the local association.” 


It was later also resolved, not as 
part of the permanent document, that 


the working committee for the 
— ‘ 


Association’s constitution and bylaws 
should meet on the following day, 
Dec. 11, to set up preliminary drafts 
of these, send copies to all who had 
been present on Dec. 10, and to 
shanghai any members still present 
on Tuesday into the consultation 
session. 

The discussion that led up to the 
formulation of the _ Association’s 
charter lends some light on the 
complexity of the problems its mem- 
bers were anticipating. Following 
the order indicated in the outline, 
the reasons why refrigeration con- 
tractors need a national association 
were detailed something like this: 


COOPERATION WITH THE 
UNIONS 


Cooperation, not defense or hos- 
tility, was stressed as the relation- 
ship to work toward. Try to work 
with them when jurisdictional dis- 
putes come up, approaching from 
both the national and the local ends. 

An example of a condition that 
lack of national organization made 
insurmountable was cited by Mr. 
Euth. His own local association had 
approached the local union several 
years ago in an attempt to work out 
some plan of union representation for 
the contractors. 

The trouble was that the local 
union couldn’t committ itself without 
authority from national headquarters, 
Mr. Euth said, and because his own 
association was purely local, the 
union’s national headquarters saw no 
point to it. 

“Net result: Zero!” 

Many unions touch various aspects 
of refrigeration installation and 
servicing, Mr. Edelstein pointed out 
—electricians, steamfitters, plumbers, 
heating and piping unions. 

So far, when there has been a dis- 
pute between two or more of them, 
there has been no _ refrigeration 


union to represent the contractors’ | 


interests, he stated. 

“And the time will come,” another 
voice volunteered, “when some union 
will walk up to a manufacturer and 
say: ‘From now on we'll do the in- 
stalling in every community where 
we have a local. Either that, or you 
get none of your equipment installed 
in those towns.’ ‘ 


with the threat that unless he sold 
only to licensed plumbers, his line 
would be blackballed by the entire 
group in the city. 

It worked, too, Mr. Euth reported. 
The same deal holds good today for 
refrigeration jobbers in Detroit, and 
for the contractors. This is a purely 
local operation, he pointed out, but 
it could work just as effectively on 
a national scale. 

Relations with a manufacturer can 
be simplified if any organization will 
discuss its problems thoroughly at 
home first, reduce them to lowest 
terms, and then present them, Harry 
Alter contributed. Half the time the 
opposition just doesn’t know the 
complete score, he believed. 


NATIONAL RECOGNITION 


This one has become more and 
more apparent during the last few 
years, it was the consensus of 
opinion. But apparently it hasn’t 
been talked up very much—Ray 
Kromer and Nathan Edelstein were 
cited as among the few exceptions. 

The war, which distracted possible 
beginnings, paradoxically laid a 
groundwork upon war needs, for 
most of the local refrigeration asso- 
ciations active today stemmed from 
the groups set up by the National 
Refrigeration Service Council, or- 
ganized late in 1942 in the nation’s 
major cities to work with local 
WMC units on a_ refrigeration 
civilian training program. 

Experienced refrigeration service- 
men seldom were deferred from in- 
duction, and in many industrial 
cities their numbers dropped below 
required maintenance levels. The 
local associations, active in the fight 
to defer them and to train replace- 
ments for them, have continued to 
function in peacetime activities in 


f 


“Tf the Association hasn’t worked | 


out its union tieup by that time, it’ll 
be too late!” 

A labeled and defined refrigeration 
local of the AFL does operate in 
Los Angeles, Larry Brink con- 
tributed, but to his knowledge it’s 
the only one in existence anywhere 
in the country. 


WORKING WITH WASHINGTON 


Governmental agencies would wel- 
come representatives of a unified re- 
frigeration association that could 
speak with authority for the indus- 
try, Mr. Kromer said. 

When the first war council for the 
refrigeration industry was set up in 
1942, every segment except the re- 
frigeration contractors was_ repre- 
sented, he recalled. The marks of 
disorganization are _ still evident 
when you look at Chicago, where 
rates for skilled refrigeration main- 
tenance have been allowed to be 
increased from $1.30 an hour to $1.85 
since last May; and then look at 
St. Louis, where they can’t be 
budged. 
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Seud For Bulletins 


It takes a strong front to talk 
turkey to a manufacturer, the mem- 
bers generally agreed. But it can 
| be done, Mr. Euth said, and gave 

another illustration from his own 

experience. 

Back in 1917 Detroit’s plumbers 
| were up against a situation where 
| manufacturers kept _ shortcutting 
them, selling parts directly to fav- 
ored consumers, and selling also to 
any number of outlets in town that 
would handle their parts. 

The licensed plumbers finally or- 
ganized themselves, he said, and ap- 
proached each manufacturer in turn 
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KELVINATOR CONDENSING UNITS 


wow 


Increased facilities 
— production tech- 
niques developed 


during wartime —plus the adop- 
tion of certain basic merchandising 
fundamentals applied so success- 
fully by Kelvinator in the house- 
hold refrigerator field, have made 
possible this complete new sales- 
minded policy for Kelvinator Con- 
densing Unit merchandising. 


their communities. 

They were not organized na- 
tionally, of course, even during the 
war. The Air Conditioning & 
Refrigeration Guild, organized in 
New York about 1938, launched its 
publication in 1942 plugging for na- 
tional organization, but there was 
too much war going on. 

Youngstown’s refrigeration asso- 
ciation, when notice of this meeting 
was issued a month ago, voluntarily 
sent out circulars to every interested 
individual and company they could 
reach, enlisting interest in the 
project. The. present meeting, Mr. 
Kromer observed, was the end of 
a long haul. 


INTERNAL COOPERATION 


That is, seeing the many faces of 
an issue. ‘Every local problem is a 
national problem,” as Larry Brink 
put it. 

The interchange of the facts be- 
hind local problems, and of ideas 
toward solving them, not only helps 
the problem in hand but also keeps 
it from happening elsewhere within 
the association, Mr. Alter sum- 
marized it. 

Help often can be enlisted from 
outside. Detroit’s refrigeration code 
passed earlier this year was a case 
in point. The one set up in 1916 had 
become increasingly vague when ap- 
plied to modern operations. 

The revised code passed this year 
was the culmination of some six 
years’ work by the contractors’ as- 
sociation, the city’s department of 
buildings and safety engineering, and 
other agencies close to the indus- 


try. 
UNFAIR PRACTICES 


Forcing the issue against unfair 
practices, old or new, was another 


target set up by the group. A few 
distributors in Indianapolis, one mem- 
ber disclosed, still retain men in 
their organizations to sell parts di- 
rectly to the consumer, and to go 
out and install them. 

A national association - substan- 
tially strengthens the hand of any 
local group moving against a con- 
dition such as this. 


FURTHER EXPANSION 


Backing up the activities of re- 

frigeration contractors everywhere, 
whether or not they have organized 
a local association, is one of the jobs 
a national association assumes, Mr. 
Kromer stated. 
' The Association’s membership, by 
the terms of the charter, is not 
limited to firms in just those cities 
having active and formal refrigera- 
tion contractors groups. 

To the contrary, he emphasized, 
the platform of the national associa- 
tion, while welcoming unassociated 
service companies in such areas, 
should serve as an encouragement to 
the idea of their forming associa- 
tions. 

Thus the local setup is strength- 
ened, he believed, and the national 
association itself gains in having 
stronger constituent parts. 

Harry Alter offered a word of 


caution. The rules set up, he 
observed, will not correct. dis- 
organization overnight. In perhaps 


two years, or five, if the pressure is 
kept constant, the improvements 
being worked toward begin to loo 
like something. " 

The Association’s next steps will 
be taken in five weeks’ time, when 
the final charter membership will in- 
clude all those who sign in at a 
meeting at Cleveland’s Carter hotel 
on Jan. 21 and 22. 


system has 


Production is now confined to 


a simplified, compact line of mod- 


els that cover the requirements 


of the vast majority 
of commercial con- 
densing unit users. 


And Kelvinator’s warehousing 


been expanded to 51 


convenient distributor and branch 
points throughout the United 
States. Now Kelvinator trouble- 
free Condensing Units are available, 
competitively priced and conven- » 
iently warehoused. | 
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300 Executives Air Opinions at NAM 
Clinic on Distribution Methods 


DETROIT—Of major interest to 
the more than 300 top management 
executives who attended Detroit’s 
session of NAM’s Clinic on Distribu- 
tion last month was the open forum 
discussion covering many questions 
dealing with selling and merchandis- 
ing, both from the manufacturer’s 
and the dealer’s point of view. 

Sitting on the panel that discussed 
each of the questions asked were 
eight men under the chairmanship of 
Ray E. Untereiner, business con- 
sultant to NAM and professor of 
economics at the California Institute 
of Technology: 


Leslie C. Allman, vice president of 
Fruehauf Trailer Co.; M. F. Dowley, 
general merchandising manager for 
J. L. Hudson Co.; W. A. Mara, assist- 
ant to the president of Bendix 
Aviation Corp.; E. R. McDuff, presi- 


dent of Grinnell Bros.; Frank Pierce, 


vice president of General Motors 
Corp.; Arthur W. Ramsdell, vice 
president of Buchanan & Co.; Emmet 
Sheahan, vice president of U. S. 
Rubber Co.; and Everett R. Smith, 
research director for Macfadden 
Publications, Inc. 


These were the questions provok- 
ing the greatest interest and dis- 
cussion from both sides: 


Factory Branches Vs. 
Independent Dealers 


How do you stack up factory 
branches against independent dealer- 
ships as effective selling outlets? 

Mr. Allman: I would say factory 
branches are more interested in sell- 
ing. The men there are part of the 
organization that made the product. 
A dealer often handles competitive 
lines, and his interest is divided. 


Mr. Ramsdell: But the _ direct 
producer-to-consumer line is no de- 
veloper of business. There is a 
place, and a need, for distributing 
organizations and dealers selling to 
the public. Servicing, local facts 
necessary to overall market analysis, 
personal contact—the dealer does 
these best. 

And a dealer selling a good prod- 
uct in a protected territory can do 
the job. The manufacturer is at 
fault when a dealer gets so little 
help in training his men, or display- 
ing his merchandise, or having his 
product recognized, that he has to 
take on additional competitive lines 
to make a living. 


What About Frills 
On Merchandise? 


, What abgut frills on merchandise ? 
Are frills necessary? It seems to me 
they increase cost without contribut- 
ing anything to performance. 

Mr. Dowley: Frills, gadgets, win- 
dow dressing—they increase sales, 
and when they do that they work 
directly to reduce cost. 

They add to people’s satisfaction, 
and that is the final factor. Glamour 
and romance aren’t just terms used 
in conversation; they’re commodities, 
and they make for a lot of business. 

Here again the dealer does much 
in the picture. Advertising dishes it 
out, but he follows through in terms 
of streamlined fixtures, effective 
lighting and decorating in his store, 
provocative displays—they all add 
up to dollars and cents. 

The manufacturer can help to the 
extent that he gives his dealers the 
simple, true facts about the product. 
The dealer has to translate this in- 
formation to his help in terms of the 
store’s policy. 


Is Cutting Advertising 
And Promotion Justified? 


How dependable are demand figures 
given out by various manufacturers? 
Aren’t they inclined to exaggerate? 

Mr. Smith: Demand figures taken 
in dealer surveys sometimes dupli- 
cate in the sense that a prospective 
buyer of a shortage item is apt to 
place her order with several dealers, 
and buy from the first who can fill 
the order. 

Cross sectional surveys of con- 
sumer demand are more apt to be 
reliable as far as the expressed wants 
of each family are concerned. Of 
course, the value of the survey here 
depends on how representative the 
group itself was. 

On the whole, these surveys are 
very carefully set up by professional 
organizations, and their results are 
reliable within the limitations stated 
in the surveys themselves. They 
seldom try to asume more authority 
than the strict lines of the survey 
itself can show, and usually state 
those limitations carefully in their 
reports as a matter of self protection. 

Mr. Untereiner: This question 
reads: Is cutting advertising and 
promotion justified during the pres- 
ent interim period? 

Several voices: No! 

Mr. Pierce: A reasonably large 


expenditure must be laid out to pre- 


pare for future markets. You can’t 
wait until the need for sales increases 
exists. You have to keep building, 
keep the market alive and demand- 
ing your product. 


Should Salesman’s 
Profit Be Cut? 


Mr. Untereiner: Here’s another 
along somewhat the same line: In 
light of greater manufacturing costs 
and OPA’s wanting the dealers to 
absorb those increases, should the 
salesman’s profit be cut? 

Mr. Ramsdell: Good God, no. I’m 
a salesman. That’s ridiculous. (Gen- 
eral murmur of agreement, indis- 
tinguishable comments). 

A voice: But if we increase the 
pressure in high pressure salesman- 
ship, won’t we be heading down the 
road to a market collapse? 

Mr. McDuff: It is true we must 
improve the selling method. Manu- 
facturers must give thought to 
consumption, rather than worry over 
the intermediate steps to prevent a 
market flood, or that merchandise 
keeps moving off the production 
lines. 

But I’m wary of that term “high 
pressure.” I don’t think of high 
presure selling as tricky selling or 
swindling a buyer. 

Mr. Untereiner: I think that’s in- 
creasingly true. High pressure itself 
doesn’t make a sale illegitimate, and 
it is a way of getting consumption 
up to production. 

Mr. Allman: Selling tactics have 
changed since high pressure selling 
had the no good meaning. There is 
more courtesy and consideration of 
customers today. People in air 
transport, for instance, have been 
uniformly courteous throughout the 
war, and it is beginning to pay off 
now. The rest of us will have to 
learn all over again—how to work 
and deal successfully with people. 

A voice: High pressure isn’t a 
good term. Salesmanship is a mat- 
ter of persuasion, creating desire for 
the thing you're selling. 

Mr. Pierce: I object to the term, 
too. How about calling it “intensive 
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 EROSTOR 


FROSTOR is designed to meet every 
discriminating demand of those 
who want to buy the finest and 
newest in home refrigerators. 

It introduces 100% cold-sleeve 
refrigeration; controlled humidity; 
a combination refrigerator and giant- 
size frozen-food locker. 


without exception, would do it twice a week. 
darned good, and the sales rolled up Mr. Untereiner:*» You weren’t 4 
and up and up, and I am a darn good salesman. ; 
gs sight more interested in getting the Mr. Ramsdell: The hell I wasn’t, i 
7” sales than I am in having them do _ I had a lot of fun doing it, and then sourc 
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product, but they had to sell people a mater of fact, I would cana man_ gave me a lot of papers to sign, and those 
on the idea that they needed it. Now who uses them, they are no good, then they came to me and Said, tt 
it’s the popular thing to have one. and the same thing is true in “Mr. Ramsdell, we are very very manu 
We've got to start all over again, advertising. sorry, you have never been to school, he!p 
I’m afraid, and sell the desire for The difficuty with a lot of these and no one can teach in our holy with 
refrigerators to a 50% greater mar-_ things is that selling and advertising institution who hasn’t a degree.” cation 
ket. is something everybody knows a Now, you don’t need a degree to § SUs8é 
hell of a lot about. I am in both of teach selling, you just need to know would 
Sellin g Requires ad and I have got a chap how to sell, and the way to pick cut 
y back, who is sales man- __ salesmen, is to find someone that c:. 
Personal Touch ager of a fairly sizeable company, come in with an order. You oa ine 
d never had a bit of advertising ex- them the merchandise, and if you tel] Wh 
an ty Ae able yi ot in adver- perience in his life, and he is telling them interestingly enough, they will § pluce 
re di a a that Goa . — us all how to write the ads. come back with the order. You J trend 
ha Se satelions lems ; You can‘t do that. You have to don’t have to put the words in their tional 
Mr. Ramsdell: I think one way to let the people that do that have mouth. pie 
get good sales personnel, is to find something to say about it, not chop Give them a little feeling that they toware 
the fellow with the right mental out- it all to pieces. are doing something. A salesman is manag 
look. They have to be clean. I have Selling and advertising are the ike a cg pay we ae § It 5 
never found a man that could sop up ‘two most human things we have, and pe > - lo 4 nd pe not § is, of 
liquor all night and work the next you have just got to let people al —— ee, Cy ae eee ee 
day. I have seen a lot of it tried, €xPress themselves on those things, °°'8® obey 
but never successfully. as long as they come back with the goods 
Then you have got to let them Order or produce the copy that pro- 4 Sales Manual Here i 
alone. I don’t believe in telling a duces the order, and if you are going For a Small Firm dry § 
salesman how to do it. I believe in tO whittle it all to pieces, you are less tl 
showing him how to do it, and then not going to get anywhere at all. Where and how can a small manu. § ‘@t tt 
let him find out how to do it his You know, the reason we haven’t facturer get help in the preparation is the | 
way, better. any courses in selling—oh, they have of a sales manual for use by his be, al 
Selling is different from manufac- a few here and there, or have had salesmen? return 
turing, in that’ it requires the per- in the last few years, in colleges—is Mr. Smith: Advertising agencies dealers 
sonal touch, and the minute you re- because no college professor knows sometimes know quite a little about Who 
move that from a salesman, you enough to teach these damned sub-_ that, and then there has been a good | Probab 
haven’t got any spark left. jects. I will tell you a funny one. deal published. There are certain or- § it goin; 
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A companion food storage cabinet, 


designed to look and function as 


America’s most modern all-freezing 


and storage unit. Roomy enough to 


store a side of beef at 0°, and selec- 


tively planned to make split-second 
access possible in every nook and 
corner. Capacity: 10 cu. ft. over-all; 
6.5 at 0°; 3.5 at subzero sharp freezing. 
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1 
e e aie situation, and he has a very strong. in the retail field, are too lazy to A voice: That isn’t quite true, Mr. 
Prey. Chain Stores, Promotion Sales Training following, and the day may come_ read any literature that a manufac- Pierce, though, because the jobber 
: a ' 7 Lf when ‘something may be done about’ turer puts out. has a multitude of items, where the 
Raw. e e e “—" it, and the wholesaler may exist You can have all the sales training manufacturer is confined to only one 
ork Selling by Mail Discussed at Clinic again. classes you want, but you still must product. In that respect, the jobber 
n't i give to them in terms in which they has a wider margin, because he has 
, & yy ee eee can pass it on to Mrs. Jones. more items to sell. 
— (Concluded from preceding page) Mr. Dowley: Well, the wholesaler x “a . We have had sales people in our Mr. Pierce: I am not familiar with 
: th. sources for information of that type, as gone down in importance in our For Training, Promotion? organization, who would rather have the. hardware trade enough to really 
be and certain publications in the field field, in the last 20 years, and that a certain type of product for their give you an answer. It would be 
at me can direct the small manufacturer to has been effected to some extent by How would you define the manu- owy use, than anything else, and fatal in the refrigerator business, I 
> they those sources. the development of the chains. f acturer’s responsibility for promo- they are unable to sell it for the know that, or the vacuum cleaner 
a, and hanes “te: ane 0 8 en cee In other words, the chains have ‘tom of his products through his sinpie reason that they can sell business. Is that right, George? 
said, manufacturer and was looking for Come in, and they do their own dealers? Under what circumstances nother product, and they cannot A voice: Right. I was a hardware 
Mange help on that, I would communicate Wholesaling, and they have taken cae OS RIEUe See Dewy: Save transpose one sales story to another. dealer once. The only thing I can 
ad Ee ame 06 the ta ding trade publi- 2Way from the wholesalers all over renning, Pome Of eats Geplay and I think a manufacturer could well think of is that the fellow ought to 
Oe OT ees ae te Gk eee get their the country, a great amount of % forth for his nn ncay lose to this SPe™d @ great amount of his adver- have a damned fine product, with 
= suggestions as to where to go. That business. A second question is close to tising budget, in addition to helping exclusive advantages, sold at the 
we & would be the first step. In other words, the wholesaler now Point: create consumer demand, to do lowest price in America, if he is 
know is serving a very small market of How much Pape. hasis should be training at the retail level in terms — going to try it. 
:k out independents, while the bulk of his ?/4@ced on retail sales clerk training, that it can be passed on to the retail A voice: That is a good answer, 
at can §& The Wholesaler’s Place business is two leading chains like’ ?7eswmably by the manufacturer? salesmen and to the consumer. and of course, I am interested in 
u Sell - i ' Montgomery Ward and Sears, that Mr. McDuff: It has been the prac- Mr. Pierce: I agree heartily with having an answer, a correct answer, 
pu tell What is the opinion regarding the socount for about 1 billion 600 ‘tice among manufacturers and dis- ji that it is the manufacturer's rather than the verification of what 
y will § ploce of the wholesaler? Is the inion dollars, and the A & P that ‘¥ibutors alike, it seems to me, to responsibility, because he wants to might be my own opinion. 
You | trend toward the expansion of na- accounts for about 2 billion dollars, Place gocds upon the retailer’s shelf, i crease his own sales, and by doing On the other side of the picture, I 
. their tional organizations like McKesson- and add to that the other chains and be more interested in selling the a thorough job of assisting the re- know of two cases, there is a little 
Robbing, and Butler Brothere, or too numerous to mention, and you retail sales clerk on a particular tailer in the training of his own sales company out here on Livernois Ave. 
t they § toward individual firms with local in see that that business has come Product or brand than anything else, people, in a manner that the retailer that is in the mail order locksmith 
nan is | management ? away from the great wholesale con- forgetting entirely that the sales \,onts training done, he can increase _ business. 
mm § It seems this key, I think the word cerns that dotted the country a quar- Person must know how to a his sales. Now, that little hole in the wall 
re not § is, of distribution, must be greatly ter of a century ago. that into terms Mrs. Jones wil Some of it, as has been said before, out there, provides this gentleman 
luman § expanded, if we are to achieve the Now, if the independent is to Understand. has to go right down through the with a very high standard of living, 
50% increase in sales of consumer exist, he has got to have wholesale I have noted on our floors, where training channels of the store itself, and he solicits his business entirely 
goods we are all interested in. support, otherwise your cost of dis- 2 manufacturer’s representative will ig it ig a large store. On the other by mail. 
Here in Detroit, in the hardware and tribution to the independent is going be on the floor and associate with hand, there are some types of selling, He sends out some 800 or 900 
dry goods field, there are perhaps to be too great, and under the the sales people, the fact of his yen in the large stores, where the catalogs, which are simply mimeo- 
less than half the number of firms Robinson-Patman Act you are pre- Presence there will materially PeP store is willing to let its salesmen graphed, very cheap, very cheaply 
manu. § that there were 25 years ago. What vented from charging him more UP sales on that particular product. 4 to a special training school, con- done, every month or two. He sends 
ration § ‘8 the method of final distribution to than you charge us, for instance, so He can perform many functions. ducted by the manufacturer in that it to the outlying districts in the 
y his § all chain organizations, or a that I would say that the outlook for He can give the sales people in an specialized line. country, mostly to the south, and 
return of local wholesalers and the wholesaler is pretty bad, for the offhand way, or in a language that = That is still taking it through the his orders come in, checks accom- 
encies § dealers? type of wholesaler that used to they will understand and be able to organization channels of the store, pany his orders, and he goes on and 
about Who would like to comment on the _ service the stores. use, because they see him actually but done independently of their own does his business day after day, and 
. good probable trend in distribution? Is Whether that trend will be cor- contact the customer, and that is the training group. you drive past the little place and 
in or- @ it going to be more concentrated, or rected or not, I don’t know. Legis- best type of training that I can pos- To me it is essential, if you want you would never even know there 
r less @ Will we get back to decentralization lation is in the making, as you know. sibly think of. It cannot be done, to get the most out of the retail is a business there. 


again? 


Mr. Patman is conscious of this 


and the salesmen generally speaking 
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REALLY NEW REFRIGERAIOR 


salesman, in the stores, because if 
you don’t do it, your competitor will, 
and the salesman is going to sell that 
which he is most familiar with, just 
the same as you will converse with 
someone you know better than you 
will with a stranger. 


Can Distributors 
Sell By Mail? 


Do you think a jobber or distribu- 
tor could successfully distribute prod- 
ucts to dealers solely by mail, thus 
eliminating salesmen and _ cutting 
sales expense? I am thinking of the 
hardware jobbing business as an 
example. 

Mr. Pierce: Can the jobber sell to 


Now, I also can understand, in- 
cidentally, I am a salesman, and I 
don’t like to talk myself out of the 
fact that I believe in the personal 
contact, yet sometimes I wonder 
whether a hardware dealer, a bit re- 
moved from the beaten paths of the 
jobber, might take a well written 
piece of literature and look it over 
and decide without pressure of the 
salesman, good or bad. 

We talked about high pressure 
salesmanship a little while ago, and 
he might decide that perhaps this 
is what he wants. I think salesman- 
ship is still possible by mail order, 
even without salesmen. 

Now, I don’t know, it has been 
sort of a little bit of a hobby of 
mine, and I thought I might experi- 


over ? , 
y Dy pans ga + ome Soe ment a little further, if you would 
hose I will put it another way. He like to, or anybody else that has any 
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new refrigerator—FROSTOR. 


THE ORGANIZATION 


There are countless new names in 
refrigeration today but just one really 


ness, contributed the priceless lessons 
learned in commercial fields: dairies, 
drug stores, laboratories, breweries, 
beverage bottling and meat packing 


THREE KINDS OF COLD— 
90° normal, highly-humid refrig- 
eration; subzero for making crystal- 
clear cubes in minutes; zero for freezing 
and storing foods. Refrigerant control 
has no moving parts to go wrong. 


may be able to do it profitably, but 
on the other hand, he would be able 
to sell more at a greater profit with 
a selling organization. 

Mr. Smith: If the jobber could do 
it, why couldn’t the manufacturer? 

Mr. Pierce: I think that is a good 
answer. 
you probably would not need him, 
the manufacturer could do it himself, 
then. 


If the jobber could do it, 


ideas on it. 

Mr. Allman: The answer is find the 
man that can write that kind of 
direct mail. That is your answer, 
find the man. 

Mr. Untereiner: Isn’t the answer, 
any way that you can sell your prod- 
uct is worth trying, and by trial and 
error, you will arrive at the most 
economical way to get the kind of 
volume you have got to have? 


WHEN YOU NEED 


PRECISION -BUILT 


It is backed by a birthright of the 
combined resources and manufac- 
turing skills of the General Tire 
& Rubber Company and Liquid 
Carbonic Corporation. 


> SYS 
, one 


plants, etc. Liquid’s reputation for 
dependability is unparalleled in refrig- 
eration history. 


Those are the things you want to 
know about the heritage of FROSTOR. 
A refrigerator built by people who 
build to just one quality—+the best. 


General, leader for 30 years in 
leveloping and manufacturing Amer- 
ica’s finest rubber products, brought 
in research skills, uncompromising 
quality standards, and forthright poli- 
des in building one of America’s 
great dealer organizations. 


Liquid Carbonic, with 45 years’ 
’ackground in the refrigeration busi- 


WHAT SURVEYS SHOW MRS. Al 


COLD SLEEVE—Cooling coils 


are imbedded in walls. Permits nearly 


You will want to be among the first 
to display FRosTOR in your commu- 
nity when it makes its debut to 
America’s most discriminating home- 
owners early in 1946. Write FRosTOR, 
332 S. Michigan Ave., Chicago 4, Ill., 
for details. 


90% humidity in refrigerating area, 
stops food dehydration. FROSTOR 
introduces the 100% Cold Sleeve 


There's a Tuthill Pump to meet 


grtntale be thane velbigmnatere your exact pressure-lubrication 
requirements. You can obtain 
mechanically sealed pumps, 


automatic reversing pumps or 


stripped models for direct in- 


corporation into the design of 


your equipment. Sizes range 


HE FEATURES MR 


Lae See 


from | to 50 g.p.m. Write for 


MS Poco a ES ae Fe Renta se 


bulletins describing these de- 


FROSTOR— Dept. 100 . 
332 S. Michigan Ave., Chicago 4, lil. 
Gentlemen: Please send your FREE book, containing complete details 


You get the complete story of 
FrosToR—its revolutionary ideas, 
market and development in the 


THE BOOK 


pendable Tuthill pumps. 


1 
| 
| 
ips } on the new FROSTOR, to 
| Fees | colorful new 16-page free book,“ For | 
Those Who Want the Best”. Written | Name 
in layman’s language, ittellsthe story | | 
you want to know about an epoch in Address __ —_—_—_— TrUTHILL PUMP COMPANY 
refrigeration history—FROsTOR. Mail r 939 East OSth Pr gies Sia ea » 
the coupon today—no obligation. 1 City Zone State : street e Chicago 19, Illinois 
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SABECO BRONZE SEALS 


THE MOST SUCCESSFUL SEALS FOR REFRIGER- 
ATION AND AIR CONDITIONING EQUIPMENT 


Because it will not corrode, seize, score, or pound out even when 
lubrication fails, SABECO bronze is used by 85% of the refrigerator 
manufacturers for seals in rotary and reciprocating compressors. It 
is likewise demonstrating its superiority in the field of air condition- 
ing equipment, where leading manufacturers have recognized that 
SABECO provides that extra margin of safety and dependability 
found in no other metal. Made from copper, tin, and lead only, with 
a maximum of 2/10 of 1% total impurities, SABECO bronze may 
be the means of prolonging the life and increasing the dependability 
of your products or equipment. For complete particulars write to 


Saginaw Bearing Co., 861 S. 
Water St., Saginaw, Mich- 
igan. Cable address “Sabeco”. 


sabeco bronze 


Market Research Methods In Commercial 
Refrigeration Outlined by Walsh of York 


NEW YORK CITY—‘“The success 
of our reconversion period and of our 
future market will depend largely 
upon the intelligent use of modern 
market research,” members of the 
Eastern Industrial Advertising Asso- 
ciation were told recently by E. R. 
Walsh of York Corp. 

He applied his talk to the machin- 
ery industry, with illustrations from 
the air conditioning field. In this 
market research offers a_ scientific 
estimate of the future market in unit 
sales and dollar volume, he said. 

But certain factors must. be 
weighed and assured, Mr. Walsh con- 
tinued, before any final result can 
be taken: 

1. That you can build a product 
as good or better than competition. 

2. That you produce it on a com- 
petitive basis. 

3. That you will have the trained 
manpower to cover the territories in 
which you plan to market the 
product. 

4. That you will back your sales 
department with skillfully planned 
promotion and advertising. 


How It Helps Manufacturer 


If your organization can carry out 
these requirements, you can accu- 
rately estimate the results of your 
study. 

What can market research do for 
the machinery manufacturer? It 


Self-Serve 
Dairy Cases 


Refrigerators 


can do the following, Mr. Walsh 
stated: 
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DISPLAY FOR FOOD MARKETS 
IN YOUR COMMUNITY! 


1. Establish the annual production 
for his product one to two years in 
advance. 

2. Establish branch quotas by 
products and dollar volume. 

3. Establish distributor quotas by 
products and dollar volume. 

4. Balance and control the sale of 
each product. 

5. Supply information to his ad- 
vertising department concerning the 
applications or markets offering 
greatest potential, thus enabling them 
to select the proper advertising 
media for reaching these markets. 

6. Furnish his sales department 
with information regarding trends 
which will act as a guide in the 
control of sales efforts. 

7. Determine the market for new 
products. 

What are the necessary steps to 
successful market research, he asked. 
Like most companies, our organiza- 
tion uses outside research agencies 
to conduct the field work, tabulation 
and analysis. The following steps 
are required: 

STEP 1 — Consultation: Consult 
with the market research organiza- 
tion that you have selected. 

Remember this group is like your 
lawyers, Mr. Walsh advised. If you 
want the right verdict, give them 
every bit of information you can. 
Often it is wise to bring one of your 
own specialized engineers to assist 
in presenting the technical informa- 
tion involved in the study. 

During this meeting the sections of 
the country to be studied and the 
number of interviews to be made in 
the field are selected and the pre- 
liminary questionnaire discussed. A 
check on available statistics should 
be talked over in order that the re- 
sults of the field study can be broken 
down into sales districts or terri- 
tories. 


Details of the Questionnaire 


STEP 2—The Questionnaire: This 
is the pulse of the study, he cau- 
tioned, and the care with which it is 
prepared spells success or failure. 

If you are going to extend your 
study to territories, it must be based 
on available statistical data. There 
are definite things you must find out, 
and the working of the questionnaire 
will get answers or kill the possi- 
bility. You are going to have to 
obtain the following information: 

1. Annual volume in _ dollars, 
pounds, or gallons. 

2. Tons of refrigeration or air con- 
ditioning now in use, by make and 
by age. 

3. Replacement needs by size, 
preference, and when needed. 

4. New equipment needed, by size, 
preference, and when needed. 

5. New requirements for refrigera- 
tion or air conditioning—new proc- 
esses. 

The questionnaire should always 
be pretested locally with five or six 
calls, Mr. Walsh prescribed, and 
revised in wording where full in- 
formation is unobtainable. 

STEP 3—Interviewers. 

Should they be men or women? 
It depends often upon the nature 
of the study itself, he said. Thus, 


classifications: Industrial or com. 
mercial consumer. 

Industrial studies take in such 
large air conditioning applications ag 
oil refineries, chemical industries, 
ice manufacturers, hotel and office 
buildings, etc. This type of study, 
he advised, usually requires a man 
interviewer with all the characteris. 
tics of a top-notch sales engineer, 

Commercial-consumer studies in. 
clude such items as home freezers, 
dry beverage coolers, retail store 
air conditioning systems, and the 
like. Men or women can do this 
work, he said, but the better the 
talent the better the result. 


Proper Use of Interviewers 


When possible, talk with the in- 
terviewers yourself before they start 
their work. They must be impressed 
with the fact that the complete in. 
formation as outlined in the ques. 
tionnaire must be obtained, even if 
several persons have to be _ inter. 
viewed in the organization visited, 

Nor is it wise to combine too many 
studies at one time with the same 
interviewers, he added. They are in- 
clined to get one subject mixed with 
the other. 

STEP 4—Tabulation. 

Each question in the questionnaire 
results in a definite answer, and 
these should be tabulated separately, 
Mr. Walsh advised. And, regardless 
of replies, the number of interviews 
should be the basis of the percentage 
arrived at. 

For example, if your study is com- 
prised of 100 interviews, and you 
receive 40 No’s and 40 No answers 
or Don’t know’s and 20 yes’s, your 
interest factor is 20%. But you 
cannot throw out the No answers 
or the Don’t know’s, because when 
no answers are given that in itself 
is an indication of no interest. 


Extension Techniques 


STEP 5—Extension: The market- 
ing method. 

Extensions are made first accord: 
ing to States, from available statis- 
tical data, and then further broken 
down into distributor territories. 
The “will buy” factor can be applied 
by regions—North Atlantic, Middle 
Atlantic, South Atlantic, North Cen- 
tral, etc. 

STEP 6—Economic Factors. 

Certain economic factors will effect 
the accuracy of your final extension, 
Mr. Walsh pointed out. This is best 
illustrated in a study that York 
Corp. made on farm freezers. A 
farm freezer is a refrigerated cabi- 
net for freezing and storage of per: 
ishable foods, he explained, similiar 
to the home freezer but considerably 
larger in capacity. Many studies 
have been made in this field, and the 
results vary considerably because of 
the economic factors involved. 

“Our approach to the subject was 
somewhat different than those of 
other studies conducted,” he said 
“for our preliminary brought this 
thought to our mind: What farmers 
are in a position to purchase 4 
freezer costing $400 to $600 and 
upward? 
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Very soon now there will be enough Sherer refrigerators hous 
ys for every modern food market. When that time comes 
: Sherer distributors are assured of a full line, of finest dust! 
» quality, at prices that will bring them VOLUME and 
a PROFITS! duct: 
Smart are the distributors who go ahead with Sherer. 
They know that Sherer's refrigerator display equipment Ac 
is the best to be had—designed for the job, efficient in ev ery 


performance, economical in operation . . . a line they 
can be proud to represent in their community. 
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4 Display Cases 
REFRIGERATOR PRODUCTS = 
SHERER-GILLETT CO., Marshall, Mich. ‘ 
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Walsh Reveals What Market 


Study Told on 


(Concluded from preceding page) 


Wat Farmer Must Have 


“We wrote down these answers: 


“1. He must have electric power. 
of the 6,096,000 farms in the U. S., 
only 2,492,000 have electric power. 

“2. How many farms will get 
power through Rural Electrification 
in the next few years? We learned 
that 132,134 will have power by 
1945 and an additional 442,000 by 
1947. We also learned that 177,034 
are now equipped with home gener- 
ating electric plants. Thus the 100% 
market would include the total of 
the three, or 2,800,000 farmers. 

“3. How many farmers will have 
the necessary cash or credit to pur- 
chase? We studied this situation 
pot in the field and from statistical 
data with the conclusion that farm- 
ers earning less than $1,000 per year 
would not be prospects, particularly 
when they needed farm implements 
and have locker plants available for 
cold storage. 

“This income factor varies tre- 
mendously,” Mr. Walsh pointed out. 
“In Iowa 75.5% of the farmers earn 
over $1,000 a year net, whereas ‘in 
Alabama only 7.9% earn that much. 

“Another factor entering into our 
result was territorial acceptance, or 
“will buy,” which was determined 
from. our field studies. 


Market Shows Up Smaller 


“When all these were applied to 
2,800,000 electrically equipped farms 
we found a market potential of 
90,000 for 1946, of 123,000 for 1947, 
and of 146,000 for 1948. 

This is a long ways from other 
predictions of 300,000-400,000 per 
year,” he declared. 

In many industrial studies suffi- 
cient statistical data is not always 
available, Mr. Walsh continued, and 
you have to resort to regression lines 
in order to extend the general study 
into territories. 

The ice cream industry is a good 
example; you would have to plot 
regression lines and so determine the 
requirements in tons of refrigeration 
both theoretical and actual. You 
would have to determine, from pro- 
duction, the total amount of refrig- 


Farm Freezer 


eration in use in each plant through 
the use of the directory of wholesale 
ice cream manufacturers. 


Study in Fluid Milk 


“Fluid milk also presented an in- 
teresting problem for solution,” Mr. 
Walsh illustrated. “Because of the 
fact that the fluid milk industry is a 
local one, with locally established 
prices, there is no statistical data 
available. 

“There is excellent data on milk 


solids such as cheese, butter, and- 


condensed milk, but none on fluid 
milk sold to consumer. We had to 


go back to the farm and start with @= 


the milk produced, then take away 
the milk kept on the farm for feed- 
ing and the milk going into the 
manufacture of milk solids such as 
butter, cheese, and powdered milk. 

“Thus we determined by state the 
amount sold as fluid milk to the 
milk dealer. We then had to trans- 
fer this milk into the cities and 
towns where it is consumed, and 
proportion it on the annual consump- 
tion basis per unit of population. 

“This had to be done by states, 
for the consumption varies consider- 
ably in different sections. Our re- 
sults we checked by a survey con- 
ducted on the use of milk bottle 
caps, and our result proved out 
within 5%.” 

Mr. Walsh closed his talk with a 
solemn note of warning—that the 
success of this country’s reconver- 
sion and of its postwar markets may 
depend largely upon the intelligent 
use of modern market research. 


Refrigerator Manufacturers 


Formed In Los Angeles 


LOS ANGELES — Refrigerator 
Manufacturers, Inc. has been formed 
here with a capital of $25,000. 
Directors are Stewart Archibald and 
Harold W. Anthony, both of Los 
Angeles; and Robert W. Noll. 


Parsons Has Service Firm 


LOS ANGELES—Wabash Commer- 
cial Refrigeration Service is the firm 
name under which Kenneth Parsons 
has published a certificate that he is 
doing business at 2762 Wabash Ave. 


SANSUL 


REFRIGERANTS 


Ansul was first in America 
to produce Sulfur Dioxide 
for refrigeration (1915). 


At the demand of the 
growing fractional-tonnage 
household refrigeration in- 
dustry, Ansul began pro- 
duction of Methyl Chloride. 


every cylinder before it is 
because— 


_ CHEMICAL COMPANY 


ARINETTE, WISCONS!! 


A ENTS FOR KINETIC'S 


Ansul still analyzes individually 


The purity, dryness, and safety of handling of Ansul 
refrigerants are still top standards of a high-specifica- 
tion industry which Ansul is proud to have pioneered. 
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CRMA Meeting - - 


(Concluded from Page 1) 


manufacturer in CRMA. 

Favorable consideration also was 
given to a proposal to compile deal- 
ers’ operating ratios annually in the 
future, so that an up-to-date means 
of guiding their management opera- 
tions will be available at all times. 
A detailed report on this and other 
projects sponsored by the Postwar 
Planning Committee for the benefit 
of the industry’s distribution setup 
was given by W. B. McMillan, Huss- 
mann-Ligonier Co., St. Louis, chair- 
man, assisted by the members of his 
committee. 

The round table discussion of in- 
dustry “groans and gripes” which 
features all CRMA sessions revealed 


that the reconversion process has 
slowed down appreciably in the past 
two or three months. Labor and 
materials shortages continue serious 
throughout the industry, with the re- 
sult that no manufacturer in the 
group is able to meet more than a 
fraction of the accumulated demand 
for equipment. 

Display cases were reported to be 
the most acute reconversion casualty, 
and only a handful of manufacturers 
are in limited production on this type 
of fixture. 

It was estimated that the present 
backlog of firm orders for the indus- 
try as a whole approximates a full 
year’s normal production. 

A report on the formation of local 
association of commercial dealers, a 
plank in the dealers service program, 
disclosed that since the campaign 
commenced early this year, some 13 


groups are now fully functioning in 
as many major cities, with 12 in the 
process of being organized, plus four 
service contractor or appliance 
groups with which the CRMA plan 
has been combined. All fixture 
manufacturers are cooperating in 
the movement. 


Guest of honor for the occasion 
was F. J. Hood, vice president of 
Ansul Chemical Co., who in his ca- 
pacity as president of Refrigeration 
Equipment Manufacturers Associa- 
tion, analyzed the results obtained 
from the REMA-sponsored public re- 
lations program initiated six months 
ago. He predicted that the already 
imposing collection of published re- 


‘leases he displayed would be multi- 


plied generously as the program gets 
into “high gear.” Mr. Hood stated 
that subscriptions to the project 
were coming in at a gratifying rate. 
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MILK COOLING 
A TYPE FOR EVERY REQUIREMENT 


ZERO-FLOW MILK COOLER 


ZERO 
MILK 


te 20 cans of milk d 


@ RAPID AND UNIFORM 
@ LOW COST OF OPERATION 


The Wiison ZERO-FLOW MIMk Cooler, in elzes to cool from 4 cans 
jally, has set a high standard of mitk-ooollng 
speed, with economy and dependability throughout a long life. 
1945 ZERO-FLOW, engineered particularly for the use of refrigerat- 
ing plates, continues the Wilson tradition 2 mance te: 
@ MAXIMUM COOLING EFFICIENCY 


@ LIFE-TESTED CONSTRUCTION 
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Commercial or domestic application .. . 


there’s a Universal Cooler ‘“‘Case-Welded”’ Hermetic 


Refrigerating Unit that will meet your 
requirements; delivering satisfactory, dependable 
performance at surprisingly low cost. 

These advanced hermetics are designed to 


give long-life, trouble-free service, with 


minimum maintenance. 


Every unit in this outstanding line of her- 


metics is equipped with Thermostatic 


Control... positive lifetime guard 


against overheating. Protects motor from 


damaging effects of fluctuating electrical 


supply. Intimate contact with dome in- 


sures sensitive thermostatic relation 


with internal temperatures and assures 


operation only under proper conditions. 


Employs foolproof time and field tested 
methods of control. 


And Thermostatic Control is ONLY ONE of the many reasons why leading refriger- 


ation manufacturers are saying: “Let 's Buy Universal Cooler ad 
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UNIVERSAL 
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Finance Companies Ready For Big Appliance 
Volume, But New Credit Problems Loom Up 


CHICAGO — With commercial 
credit companies now bidding into 
the financing of consumer purchases 
of major appliances, the following 
subjects were among those presented 
and discussed this year at the 
twelfth annual congress of _ the 
American Finance Conference, held 
Nov. 26-28 at Chicago’s Palmer 
House: 

1. Actual experiences in financing 
major appliance sales during the 
past year. 

2. The probable future of Regula- 
tion W—the governmental order that 
controls credit terms when major 
appliances and other consumer dur- 
able goods are bought ‘on the instal- 
ment plan. 

3. Why major appliances probably 
will not rise materially in price, no 
matter what other commodities may 
do. 

4. The general business outlook for 
1946 and after. 

With the government’s limitations 
on conventions lifted, more than 500 
members and guests attended this 
first postwar meeting, for the Con- 
ference is a national association of 
323 independent finance companies. 

Their more than 1,000 service 
offices handled some 4 million instal- 
ment contracts, dealing mostly in 
automobile credits, and totaling an 
annual volume in excess of $6 billion. 

The finance companies are not the 
only ones planning a major entry 


By Ross Potter 


into this field, and the conference 
took specific note of this. 

“Groups that up to now have been 
unwilling to serve retail dealers and 
instalment buyers will be establish- 
ing themselves in the instalment 
credit business,” stated Thomas W. 
Rogers, executive vice president of 
the Conference, in his opening ad- 
dress Tuesday morning. 

It is no secret that commercial 
banks are developing a great interest 
in the field, and insurance agents are 
actively promoting a plan whereby 
they team up with banks .. . to 
invade the field.” 

With new products to finance, and 
old products needing new financing 
services, the business cycle imme- 
diately ahead will be one of inten- 
sive competition, he warned. 

The deciding factor is based upon 
one indisputable fact, it was pointed 
out by Clarence L. Landen, president 
of Omaha’s Securities Acceptance 
Corp.: that the instalment financing 
business eventually flows where the 
rate is lowest, so long as the service 
is honest. 

Competition between independent 
finance companies and the commer- 
cial banks will, as he summed it up, 
depend in the long run on these two 
questions: , 

1. Can the banks handle sales 
credit profitably at lower rates to 
the consumer than those offered 
by existing established specialized 


finance companies ? 

2. Can banks perform a _ better 
service, not only to the real judge 
(the banking public), but also to 
every factor in the manufacturing 
and merchandising picture? 

Make your plans with these prin- 
ciples in mind, Mr. Landen advised. 


Problems of Appliance 
Financing 


J. Liston Nau, vice president of 
Chicago’s Mercantile Discount Corp., 
led the discussion on the financing 
of household appliances. He would 
sketch in the experience of his own 
company briefly, Mr. Nau said, in 
favor of a question and answer 
session that would bring out more 
exactly what his audience wanted to 
know. 

“In the first place, if you’re having 
a tough time with automobile con- 
tracts and you’re looking for a softer 
berth,” he warned, ‘don’t go into ap- 
pliance financing. The rates are low 
and the average contract covers 
only $50-$100.” 

His own company makes a mini- 
mum charge of $4, no matter how 
small the balance, he explained. On 
a $75 radio purchase, for instance, 
$25 goes down and an application to 
carry the rest comes in. 

The applicant’s standing then is 
investigated, which itself costs 
money. And even after that, four 
out of 10 applicants don’t make the 
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tg BIG STOKOL 


/ oN a, 
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| 


Profit Opportunity 


Stokol, one of the big names in the stoker 
business, is launching its greatest of all 


programs. 


Products are ready. They’re the best 
Stokol stokers ever—fully in keeping with 
the long-term Stokol policy of giving the 


per models burning all types of coal—they 
meet practically every stoker requirement. 


Stokol is backing its dealers with a most 


aggressive sales and advertising program 
- « « PLUS the word-of-mouth advertising 
of 140,000 Stokol users. 


grade as good credit risks. So a 
$4 minimum comes close to actual 
average costs, he said. 

“Lately,” Mr. Nau amplified, “the 
dealer who sells the appliance has 
started to expect a rebate. With 
competition growing, expect more of 


Question: How much of a dealer’s 
contract will you cover? 

Answer: Up to 90%, and that 
includes all his appliance obligations, 
Because, as I said before, home ap. 
pliances are relatively safe risks. 

Question: Do you give a dealer a 


that.” choice of more than one plan? (Cor 
But he shed a ray of hope, too. Answer: No. Give a dealer more outlet: 
“There is one advantage,” he ad- than one plan and he’ll sell the Ane 
mited. “The percentages of loss and cheapest one. jan J 
of repossession are small. Even in Question: Are all payments made § gfths 
ordinary times, people are less apt’ direct to your company? the sé 
to give up their home appliances. Answer: With the exception of a § gnanc 
Not only are they closer to being very few substantial dealers, yes. the co 
necessities, but the payments aren’t Question: Do you finance floor § ing fif 
as large as those on a car, and can _sopilans? But 
be met with less real hardship.” Answer: Yes. On a trust receipt pany 
Question: Do you finance used basis. All contracts are checked § 1941, 
equipment ? once a month. Floor plans can be promis 
Answer: No. financed by giving the dealer direct § the de 
cash, or by paying the manufacturer, § when 
Refrigerators ‘Good Risk’ With distributors, it usually is cash, J reache 
aie There are fewer of them, and we § pig fo1 
Question: Do you consider a re- , 
frigerator, say, a better risk than a now sncet of Chem batter. capital 
radio? . ° 
, a ny an Faults in Government Control § Perils 
as good. Radio styles change, and “The present prospect of an in- Unde 
that means they lose their value definite continuation of controls over § chase | 
faster. And a radio isn’t in the same business credit most certainly is not § staime1 
necessity category as a refrigerator. desirable,” the conference was told the ca 
Question: What insurance cover- on Wednesday morning by Elmer §£, § (if any 
age do you require on appliances? Schmus, vice president of Chicago's § net cos 
Answer: None. It is available, First National Bank. The | 
but destruction possibilities are The immediate future will see § compar 
pretty small on a home appliance. relatively small production, and a§@ value o 
Question: How good a risk are continuing demand will need some a_ rese 
home freezers? control—that much is good sense, he § Charge: 
Answer: From a strictly personal stated. But most of the other con. § charges 
standpoint, I don’t see home freezers trols have been released, leaving the § out of 
as good merchandise to finance. The bulk of the job to be done by “Tt t) 
supermarkets with their frozen food Regulation W. : truly | 
supplies, the big storage space in “It is the extension of Regulation § Schmus 
modern refrigerators—that sort of W beyond the immediate reconver. § the terr 
growth makes me inclined to believe sion period that spells trouble,” Mr. § ment, t 
the necessity for home freezers is a Schmus warned. “As a_ wartime § stalmen 
whim, not a real necessity. measure it had a specific job to do, @ immediz 
In peacetime industry conditions are A vastl 
What Could Happen on Rates entirely different, and the Regula- § limited 
> tion doesn’t change with them.” becomes 
Question: Do you think the en- The sales finance industry oper-§ Finan 
trance of so many new appliance ated from its beginning until the adequate 
firms into the field will raise the time of the inception of Regulation —§ chiefly i 
rates on appliances? W with almost no regulated pressure J lend tl 
Answer: Yes, I do. The hazard other than the simple, effective drive] greater 
is higher with new firms because of open competition, he illustrated. cerns c 
they don’t know their way around so Continued governmental control, on ff sketched 
well, and they tend to use high pres- the other hand, even in its attempts| Withor 
sure selling that gives more kick- to change with changing conditions,— tect the 
backs. You can afford to be lenient would turn to prewar years for itsand cr 
on payment terms with nationally standards. skyrocke 
known brands, where you can’t with “The measuring stick might well sponsible 
some appliance brand that nobody pe for instance, the extent to which managen 
ever heard of before. , you purchased substandard paper the safe 
~, during the several years immediately @reach ov 
before the war,” Mr. Schmus illus-@paper, a 
trated. low the | 
“But major economic adjustments™ Thus t 


452 FOURTH AVE., NEW YORK, N. Y. 
Specialists on drinking water equipment for 56 year: 


required during a period of adverse 
conditions like the 1930’s could give 
no assurance of security in the sub- 
standard paper you will invest in 
during a period of constantly im- 
proving business conditions, with 
rising employment and greater in- 
come in both agriculture and _ in- 
dustry.” 

The picture of credit agencies in 
the consumer field before 1937 was 
entirely different from that today, he 
recalled. Prior to 1937 there were 
few banks in that field. 

The sizable expansion by commer- 
cial banks into the instalment credit 
business was the natural sequence 
to easy money conditions that began 
in 1935, with their need for profitable 


(Concluded on next page) 
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PLASTIC? 


WLL BET YOU’RE 
JUST THE FOLKS 


American public the best stokers money 
can buy. Production lines are humming. 


Stokol dealers are sharing in a big profit 
opportunity. With domestic, commercial 
and industrial stokers—bin feed and hop- 
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Some territory is open. We invite you to 
investigate this big Stokol profit opportu- 
nity by mailing the above coupon today. 
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WE SURELY ARE: We make SHAPES exclu- 
sively ... short or long runs —all kinds, 
colors, sizes—with all the strength, dielec- 
tric qualities, light weight and machin- 
ability of laminated sheets, rods and. tubes. 


SPECIALISTS 
in SHAPES laminated 
from resins and fabriag 
(glass, synthetic or cot- 


Andover Kent 


- YOUR BEST SOURCE FOR 
ORLD’sS 


UNBREAKABLE e LIGHT e NON-ABSORBENT Bioic inte 


ton) to exacting 

of America’s leading in- 
dustrial engineers. Tell 
us your shape require- 
ments. We probably can 
submit samples sfmilar to 
your needs. Write to An- 
dover Kent, New Bruns- 
wick, N. J.— TODAY! 
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ho ele at ck tan at te lee Tits © dita te ieaitie — ated savings but from cur-_ they have held prices down in.order will have been largely solved. We 
1 of aff gnance companies, and one fifth by example. ‘The point is especially — come and on the instalment to expand their markets to a maxi- should enter then upon a period of 
oe the commercial banks. The remain- important if competition from here plan! mum, in order to set prices at levels great industrial activity, one which 
floor § ing fifth was held by other agencies. on becomes a matter not so much of ° ee ee ee See ee See re ee pepe 
Bak & Som wines 46 eneie wate tedtnn ba Of Pakae. Moulton Sees No Price of years, rather than gouge con- of consumers goods. 
eceipt | pany operations began in 1940 and aid to -Matadanins Wt, ened atm, Jump e in Any Event sumers during the shorter period of 
lecked § 1941, he emphasized—one which cern was expressed about the highl oem eee e a 
7 be promised further bank competition: competitive conditions of terms ad Dr. Harold G. Moulton, presiéent xe PGA pelons up to infationssy Republic Industries Buys 
direct § the development of the “sales plan,” down payments,” he recalled. “Small- of Washington, D. Cis Brookings Mee wens lave any Siegel 
sturer. # when a few finance companies attention was given to rates which Institution, closed the conference's tion to come in, flooding the market G et i St i Co 
| Cash. § reached a volume of business too had always been reasonably well general session Wednesday afternoon Wn ShengERee arepenes Wwitng to re —s : 
id we big for them to carry with their own stabilized at fair profit levels with a meaty, statistical presentation Set up shop even if only for a short 
capital and bank borrowings. ‘eer tee eatiiiias te iii of the country’s business picture, as time, living off the cream as long NEW YORK CITY—A controlling 
a + 5 alles ae Net rates are at the lowest they have is and coming up. as it lasted. interest in Geometric Stamping Co., 
ttre erils o es ‘an ever been—%% for 90 day bills, and Consumers durable goods will not Cleveland, which manufactures parts 
an in- Under this plan, a bank will pur- 2 i a long terms bonds.” oto oe yg mony, Supply oa oe ee ee nes cong Senge 
s over § chase instalment paper from an in- mt confition te @ne lnngely to «SO OF aeeages that Wil contines sisi tae eae Gelatin, te. 
is not | stalment company at substantially ack of volume, he pointed aan hae on through 1946. uae ae fb tn a a ata a eee ee 
s told] the cash outlay, including reserves rates again may be stabilized at The really acute shortages are  nopolistic, Dr. Moulton said but a according to R. A. North, executive 
ner Ef (if any) paid to the dealer and the higher levels when business returns confined almost entirely to con- a matter of ‘fact the have fo r Ve ee eee 
icago's | net cost of insurance involved. in volume. sumers durable goods, he explained low priced selling with com etition a ag thea na hedef 
The difference between the finance —to automobiles, refrigerators, wash- hot but only among jeuaasioes = ge Reg Ps gn el 
il see f company’s cash outlay and the face Rates Could Go Lower ing machines, vacuum cleaners, stoves much more satisfactory CD OAS Saye. even See 
and aff value of the note is then credited to and ranges, furnaces and heaters, Looking ahead, he ee. tare teceecee an ates ae 
someffa reserve account in the bank. But that return also will bring Clocks and watches, and all the rest. rapid nave e ane ee nie | anit wana ar ae 
Se aca ti ee at cen aad © eae bounds te and ees g nee - P ase in supplies and raw general manager of the stamping 
7 com , expenditures for these materials within a wide range of firm, which b i 
rr con-™@ charges for past due paper are taken petition. If the sales plan should commodities amounted to six and a consum good. . ecggad + s-wave 
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F paper . epublic. 
e by Pt path oa 9 Se ae eae a ey aes tate po — ol 4 pee spent ~ now, he noted, with reconversion and Besides pootasng parts and as- 
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sonver- @ the terms of such a purchase agree- The basic principles of instalment have little effect on the pri hart rs’ re a ee ee oe, 
Sais te an ae ee | nis ee ee ee A price cha turers’ tendencies to postpone de- produces parts for automobiles and 
a cellar ged, further as a whole, he disclosed. liveries and collections until after beauty parlor equipment. It also 
me paper is made available discussion emphasized. The credits The safeguarding factor, however Jan. 1 hen th -< 
to do. —e by the purchasing bank? extended by finance companies are is this, he said: the ‘companies will Pinca Pn ee as “|e + gy 
ms ares A vastly inflated operation small i : “ of Chica seal 
ove Mnioees Avenir sepeneiaey ps a este be rosgrion a usually dominating this field have always It will be months more, he added, matic Register Co. of Chicago. 
n.”? becomes possible.” Their resources reflect rarely less 
- oper-§ Finance companies generally have than 90% of their current assets 
til the adequate capital reserves, reflected and most finance companies could, 
ulation § chiefly in quick assets, so that banks if necessary, liquidate their payables 
ressure lend them amounts considerably as they mature. 
e drive greater than other industrial con- To a marked degree, the interests 
rated. Hcerns could borrow, Mr. Schmus’ of all companies operating in the 
trol, on sketched in for his listeners. various phases of instalment financ- 
‘temptsj Without these assets, which pro- ing are identical. The threat of con- 
ditions, tect the bank and its shareholders tinued government regulation has 
for its#and creditors, competition would begun to make apparent the practi- 
skyrocket operations beyond all re- cal value of cooperative action 
nt well™#sponsible limits. Less competent against adverse legislation and 
. which managements, without regard for regulation, against outside competi- 
paperfithe safety of their credits, could tion, and toward better public rela- 
sdiatelyreach out freely for less desirable tions. 
s illus-Mpaper, and soon force others to fol- Figures presented at the conference 
low the pace or lose business. ( emphasized the profit that can be 
stments™# Thus the sales plan, conceived to’ realized in such a program. Amer- 
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AU Niecy) 6 FANS 


wailable in 5 sizes — 7 discharge capacities 


hg! 


Venturi-type Housing Entrance e Self-Aligning Bronze Bearings e 
dvanced Blade Design for Greatest Air Delivery e Rigid All-Steel 
onstruction e All Parts Made by Lau (except motors and belts) e Large 
dil Reserve @ Quiet Operating Motor e Mass Produced @ Low Unit Cost 


Lau propeller-type fans have many applications in industrial 
plants, stores, offices, and homes—providing a constant supply 
of fresh air by removing stale, excessively hot, or dust-laden 
air; fumes; or smoke . . . circulating cool night air through 
living and sleeping rooms for greater summer comfort. 
Write us direct or contact your jobber for details, 
dimensions, specifications, and prices. 


AU BLOWER COMPANY 


DAYTON 7, OHIO, U. S. A. PORTABLE ELEVATOR MFG. CO. 


4 ORLD’S LARGEST MANUFACTURER OF FURNACE BLOWERS BLOOMINGTON, KLLINOIS 
"gineers and fabricators of general Air Handling Equipment b. ‘ * 
BENT Bgic Iniet and Double Inlet Blowers © Propeller Fans © Accessories Nitteget ae Nal ns al 3 es eos ee 


MODEL 160 
16 cu. ft. Freez-All 
drawer type home food 
freezer. 


The Original Drawer Type Frooger 


REFRIGERATION DIVISION 
DEPT, 55 
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You can always co Bes a 
OASIS Electric Water Coolers... 
for a big, ever-ready supply of cool, clean drinking water 
Sy for carefree, quiet-running, low-cost efficiency . . . for 
eae splash-free delivery of water at 
the angle, height, temperature 
and pressure that assures maxi- 
mum drinking ease for the great- 
est number of people. Other Oasis 
features include clean-cut, "tai- 
3 lored-metal” construction; com- 
|] Pact, space-saving design; rug- 
ged, extra-capacity condenser 
units. Oasis Electric Water Cool- 
ers are the result of 20 years of 
pioneering leadership in the elec- 
‘|| tric water cooler industry —they're 
anEBCO product. Write for details! 


‘The EBCO Mfg. Co. 
401 W. Town St., Columbus 8, Ohio 


Inside Done 


By George F. Taubeneck 


(Concluded from Page 1, Column 1) 


Regular Weekly Big Issues 
To Be Resumed Soon 


It‘s our hope that immediately 
after the business has been settled in 
its new quarters, the publication of 
regular weekly full-sized issues can 
be resumed. 


When sharply reduced quotas of 
paper consumption were imposed by 
the War Production Board in 1942, 
AIR CONDITIONING & REFRIGERATION 
NEWS met the problem by going on 
an every-other-week basis—supply- 
ing to subscribers a readable, quickly 
perused, advertising-less Bulletin 
Edition on the alternate weeks. 


Paper restrictions are now off, but 
paper is still hard to get. As a 
matter of fact, for relatively small 
buyers, it’s more difficult than ever 
to eorral shipments of paper. 


But by exercising the utmost 
economy, by turning down the pleas 
of many new advertisers, and by 
postponing the entry of new sub- 
scriptions, we have slowly accumu- 
lated a small inventory of high- 
quality paper. 


And so we believe that it is safe 
to announce that, within a few weeks, 
full-sized issues of AIR CONDITIONING 
& REFRIGERATION NEWS will be ar- 
riving at your desk or home regu- 
larly every week. 


Are you wondering whether that piece you’re 
designing is too big to be an aluminum die 
casting? It will pay you to check into what can 
be done by that machine pictured above. Alcoa 
is making some mighty big die castings with 
it... economically, too. 

Alcoa’s Die Casting Division at Garwood, 
New Jersey, is equipped with die casting ma- 
chines of all sizes and types for production of 
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COA avuminum © 


parts, large and small... and gives you your 
choice of die castings in aluminum or magnesium. 


From Alcoa’s large family of alloys, you can 
select the one giving you the properties a part 
requires—weight saving, corrosion resistance, 
high strength, and permanence of dimensions. 

May we quote on your die casting require- 
ments? ALUMINUM CoMPANY OF AMERICA, 1975 
Gulf Building, Pittsburgh 19, Pennsylvania, 
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ALUMINUM 


More Good News: Our 
Boys Are Coming Home! 


With intense elation we can record 
this additional information about the 
progress of what we hope is your 
favorite business publication: 


Our boys are coming home! 


Few business enterprises, if any, 
contributed so heavy a percentage of 
their employes to the armed forces 
as did AIR CONDITIONING & REFRIG- 
ERATION NEWS. 


As of V-J Day, 99% of our male 
employes, who were on hand at the 
time of Pearl Harbor, had gone into 
uniform. 


That’s because our organization 
was—and is—so extraordinarily 
young in “years” (the industry is 
“young” too, and our personnel has 
grown up with it). 


The Longest Four Years 
In History 


It has been our policy to protect 
all the jobs left by men-going-into 
service by refraining from hiring 
competent men who might compete 
with these service lads when “Our 
Boys” returned from their tours of 
duty. 


That policy has aged some of us, 
and darned near interred a few of us 
under six feet of sod. But now it’s 
paying off, because our victorious 
lads are returning full of Vim, Vigor, 
and Vitality—eager to show what 
they can do. 


Already Jack Sweet is hard at 
work in the editorial department. 
Bob Nixon is hitting the ball in the 
financial department. Ed Henderson 
is pouring his heart into circulation. 
Bob Price is infusing an inspirational 
“lift” into advertising. And others 
are expected to drift back within the 
ensuing months. 


Expect Great Things 


The net of it all is: 


In 1946 and the years following, 
AIR CONDITIONING & REFRIGERATION 
NEWS intends, and is prepared to 
offer, the best service to subscribers 
that any business publication has 
ever provided. 


That’s our aim. It’s a big one, to 
be sure. 


But “Our Boys” are coming back 
to us in the best of health, with the 
greatest of gusto, and the highest 
of ambitions. 


Watch them get in there and 
pitch for you! 


Patent Protection 


Plans for a_ counter-offensive 
against widely publicized attacks on 
the U. S. Patent System are being 
made by a nation-wide group of 
smaller manufacturers, representing 
28 classes of industries. 


The new organization, incorporated 
as National Patent Council, will be 
controlled by smaller manufacturers. 
Headquarters will be at Gary, Ind. 
Offices will be opened in New York 
and on the Pacific Coast. 


John W. Anderson of Gary, Ind., 
is the leader of this movement. He 
is president of the American Fair 
Trade Council, served for years as 
president of Motor & Equipment 
Manufacturers Association and was 
a co-founder of the Automotive 
Council for War Production. 


He founded his company in 1918, 
with capital of $10,000. It now 


employs 300, manufacturing patenteg 
automotive products. It also de. 
veloped critical equipment used on 
military aircraft, 

“Although the vociferous critics of 
the Patent System profess to be say. 
ing the country from monopoly, they 
are in reality promoting monopoly 
by threatening the life of every 
smaller company relying upon pa. 
tents,” writes Mr. Anderson. 

“Individually, we have been shout- 
ing as loudly as we could, with little 
effect. Now smaller manufacturers 
join forces, in National Patent 
Council, to appeal directly to the 
fair-minded American people to get 
the misled ‘reformers’ off our necks 
so we can plan jobs and products for 
higher levels of good living. 

“Smaller manufacturers, who em. 
ploy most American factory work. 
ers,” he adds, “also originate and 
produce most of the patented inven. 
tions upon which industry is based, 

“So long as Congress and the 
courts maintain inviolate the tradi- 
tional 17-year exclusive right of the 
inventor to his own creation, the 
smaller manufacturer can continue 
to invade successfully, with products 
of greater value to the public, the 
markets of entrenched competitors, 
Thus the Patent System functions as 
the indispensable stimulant to that 
competitive enterprise upon which 
the continued progress and security 
of America depends.” 


Council policy, Mr. Anderson de- 
clares, will be determined by a board 
of five governors, made up exclu- 
sively of smaller manufacturers, and 
the governors, in turn, will be re. 


sponsible to representative regional 
chairmen, also smaller manufac. 
turers. 


Some 200 leading patent lawyers 
already have volunteered their serv- 
ices on technical patent matters as 
Advisory Associates of the Council, 


John C. Patterson has been named 
executive vice president of the 
National Patent Council. 


Mr. Patterson has been director of 
the patents and industrial research 
department of the National Associa- 
tion of Manufacturers, New York, 
since 1939. 


Previously he was a Chicago news- 
paperman, technical journalism in- 
structor at Iowa State College, and 
director of public relations for the 
Machinery & Allied Products Insti- 
tute, Chicago. 


“In the era of technical progress 
ahead, smaller manufacturers will be 
so vitally dependent on patents that 
a new organization devoted solely to 
defense of the Patent System and 
with policies developed by and for 
smaller manufacturers is now recog: 
nized as_ essential,” Mr. Patterson 
writes. 


“The National Patent Council staff 
is undertaking one of the most in- 
portant public relations tasks facing 
industry today.” 

Control of the Council is by 4 
Board of Governors chosen by 
Regional Directors elected by smaller 
manufacturers representing many 
industries. 


James L. Straight is Wester 
Division Executive Director 0 
National Patent Council. 


Since Pearl Harbor Mr. Straigh 
has been in charge of committee 
coordination for the Aircraft Wa 
Production Council, central agency) 
for production and technical collate 
ration among major aircraft manu 
facturers in the West. Previousl} 
he was a technical writer fo 
American Aviation Magazine and 
Daily, Washington, D. C., and Mayo 
of Boise, Ida. 


“A large part of the wartime it 
dustrialization- of the West is per 
manent,” he declares. 


“In that rapidly growing activity 
characterized by thousands of smal 
plants, there is heavy dependenc@j 
upon unqualified patent protectiomg 
for new and improved products 
Smaller manufacturers of the Wé 
are, therefore, rallying rapidly © 
hind the idea of a joint defense ° 
the Patent System.” 


nies, dealers and others. 


MAJOR AND SMALL APPLIANCE MANUFACTURERS 


a very active and well organized SERVICE STATION in 


Metropolitan New York 


financially responsible and capably managed, with a _ thoroughly 
efficient and well trained force of mechanics, shop and years of 
experience, is seeking additional Factory Authorized Services. 


We can increase the sale of your products through our service. 
We can relieve you of your service problems. 
We serve homes, hospitals, ships, hotels, large management compa- 


Box 1877, Air Conditioning & Refrigeration News 
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ented d H 
ae | Fedders Production 
don 

lined 
cs ot Plans Are Outtlin 
» Say. 
, they MASPETH, L. I.—Directors of 
opoly Fedders Mfg. Co., Inc., have ap- 
every § roved several steps to broaden the 
1 pa- scope Of the company’s peacetime 

operations. They are: 

shout- 1 -Fedders will lease three build- 


little ‘ibs of Frank J. Quigan, Inc., in 
turers B yacspeth, as of Jan. 1, and will pur- 
chase another building in Maspeth. 


0 the § me building to be purchased now is 
© set leased by the Quigan company. 
necks § » The Fedders company name will 
ts for #.. changed to Fedders-Quigan Corp. 
after the formality of stockholder 
0 em- § approval Dec. 18. 
work. 3--The main executive office of the 
e and §corporation has been moved from 
inven- § Buffalo to 5801 Grand Ave., Maspeth. 
based, Frank J. Quigan, chairman of Fed- 
d the ders and Frank J. Quigan, Inc., said 
tradi- §Fedders will use the three Maspeth 
of the §plants it is leasing to broaden its 
n, the manufacturing activities. 
ntinue ™ Fedders eventually will take over 


all of the Quigan facilities. The 
three plants to be leased, the one to 
be purchased, and the plant previ- 
ously leased will give Fedders about 


> that 990,000 sq. ft. of manufacturing space 
which §in Maspeth. 
scurity § Mr. Quigan, who with his associ- 


ates owns 75% of the Fedders stock, 
said the shifting of the main office 


72 to Maspeth would mean no change in 
‘excly. ge setup in Buffalo. 
"3. and “Fedders is making  car-heater 


cores for Ford, Cadillac, and Hudson 
in Maspeth,” Mr. Quigan said, “and 


a we will go into room coolers here 
ater.” 
Bwyers 
4 ae 

r ser Kees Self Service Cases 
souncil. Bip ™ 

nameaqpoooming Poultry Products 
yf the 


CHICAGO — “When reach-in re- 
igerator display cases are generally 
available, it will be possible to dis- 
lay eggs as they should be displayed 
or quick sale and still keep them 
01 to protect their quality,’ de- 
lared I. J. Cyka of Priebe & Sons. 
“And with processed eggs, it will 
fe possible to build large, bulk dis- 
lays—real selling displays—without 
. midangering the quality,” Mr. —. 
" ontinued. 

Thus far, retail freezer cabinets in 
hich quick-frozen poultry must be 
ept, have been little more than 
torage cabinets. They have kept the 
wultry frozen, but they have not 
lped to sell it, he said. When 
tach-in freezer display cabinets are 
vailable, packaged poultry can 
tally be merchandised, he predicted. 
Such cabinets, Mr. Cyka went on, 
il also make it possible to dis- 
ibute poultry through more outlets 
small groceries and delicatessens— 
haddition to regular meat markets. 
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Business Men In Southwest Backing 


Freezing Plant In Van Buren, Ark. 
Will Handle Fruits and Vegetables Produced In The Area 


VAN BUREN, Ark.—The Van 
Buren Freezing Plant, Inc., is the 
new corporation recently formed by 
business men of Van Buren, Fort 
Smith, and Oklahoma City, which 
will be in operation on or about 
May 1, 1946, barring delays in de- 
livery of materials, it was announced 
recently. 


According to present plans and 
specifications, the plant will cost ap- 
proximately $250,000, and will have 
a capacity of 24,350 pounds per 
freezing with six freezings in each 
24-hour period. 


The furnishing and installing of 
the freezing and storage equipment 
has been contracted for by the Air 
Conditioning Engineering Co. of 
Oklahoma City and Fort Smith, who 
are distributors for the Baker Ice 
Machine Co., Inc., of Omaha, Neb. 
Quick freezing will be done with 


specially built units designed by 
Baker. 

Temperatures of -45° will be used 
in the freezing process, and zero 
storage space for 30 cars of frozen 
foods will be provided. 

Principal items to be frozen will 
be strawberries, blackberries, young- 
berries, boysenberries, peaches, 
apples, beans, peas, and spinach, all 
of which are produced in great quan- 
tities in this area. 

Operation of the plant for the 
coming season will be freezing in 
commercial lots, and plans are being 
developed for freezing in five-pound 
cartons and packages. As of the last 
board meeting, no trade name had 
been decided upon for the products. 

Officers of the new corporation are: 
A. O. Dickey, president; R. J. Wil- 
son, secretary; and T. J. VanZandt, 
treasurer. 


Predict Refrigeration 
Gains Above Normal 


HOT SPRINGS, Va. — Postwar 
prosperity and full employment de- 
pend upon the ability of business to 
bring its lagging distribution methods 
into line with full production, accord- 
ing to Fred F. Censky, Firestone 
Tire & Rubber Co. market analyst. 

At the recent annual meeting of 
the Refrigeration Equipment Manu- 
facturers Association at Hot Springs, 
Va., Censky warned that wholesalers 
and retailers must prepare now to 
meet the distribution demands of the 
greatest productive era in the na- 
tion’s history. 

He told the members of REMA 
that the Committee For Economic 
Development forecasts a postwar in- 
crease of 57.4% in the production of 
domestic mechanical refrigerators, 
refrigeration machinery and equip- 
ment, and complete air conditioning 
units. The increase in the refrigera- 
tion field, Mr..Censky emphasized, 
exceeds the average for all manufac- 
turing industries by 15.4%. 

“In the past, . distribution has 


lagged far behind in achieving ways 
to sell more goods at lower prices,” 
Mr. Censky stated. “The needed 
stimulation of markets has not been 
forthcoming and the distributive 
costs have not come down as they 
should.” 


Bromann Is Producing 


Walk-In Cooler Line 


CHICAGO — With production still 
restricted by inability to obtain all 
materials needed for quality produc- 
tion, Albert H. Bromann, Jr., com- 
mercial refrigeration company here, 
is currently limiting production to 
walk-in coolers and doors. 

In addition to its standard cooling 
rooms, the company is also producing 
less expensive rooms intended for 
basement or back room installation. 
Deliveries can be made in 60 to 
90 days following receipt of orders 
for cooling rooms or doors. 

Production has not started as yet 
on Bromann’s direct draw beer dis- 
penser and companion beverage 
cooler, but the company plans to 
announce soon when it can accept 
orders for these items. 


; crates are i tested” 


..When you @// Serve/" 


1. STORE FIXTURES 
2. MILK COOLERS 

3. HOME LOCKERS 

4. BEVERAGE COOLERS 
5. VENDING MACHINES 


*Servel’s new “Supermetic”’ condensing 
i units will serve dealers and fixture manu- 
"4 facturers in every vital field 


6. ROOM COOLERS 

7. FARM FREEZERS 

8. WATER COOLERS 

9. INDUSTRIAL COOLING 
10. VEHICLE REFRIGERATION 


BRU E ARC: ones 


ectric Refrigeration Division, Evansville 20, Indiana 4 


+ 
j 
4 


Have you ever had a vitally needed 
shipment of parts or equipment arrive 
in unusable condition—damaged in 
transit— because of faulty packing? If 
you have, you'll appreciate the spe- 
cial attention that Servel engineers 
give even to the packaging of Servel 
Condensing units. 


for package design, and for packaging 
materials, that give assurance that 
every Servel unit will reach you in the 
same perfect condition as it was when 
shipped. 

Thiscareful attention to what might 
be considered a minor detail in han- 
dling Servel units is characteristic of 


17 


They’ve actually set up a “pack- 
aging laboratory.”” Here crates and 
packing boxes of various designs and 
materials, containing the units or parts 
which they are designed to carry, are 
; dropped on their ends, bounced from 

; table to floor, and subjected to con- 
| tinuous days of “‘bouncing”’ on a plat- 
form designed to simulate the action 
/ of a rough freight car. Out of these 
‘| exhaustive tests have come new ideas 


Si Ns othe Reh Rad 


& booklet, 
: i RN Division, Evansville 20, Ind. 


And you can be sure, too, that the new Servel 
Supermetic units soon available will be equally de- 
pendable, equally well received by your customers. 
a Specially designed to fill the new needs in the condens- 
> ing unit field, they’ll give you a head start in getting 
* new business. Send a postal for details. Ask for the 
“Servel Supermetic.”” Address Servel, Inc., 


the care and attention paid to every 
phase of Servel manufacture. 

Our practice of watching the “‘little 
things” is your assurance that every 
Servel unit you sell will measure up 
to your customers’ most exacting re- 
quirements. You can be sure that it 
will deliver the same trouble-free, de- 
pendable performance that has made 
Servel units leaders in the field over 
the last twenty years. 
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They'll Do It Every Time. . 


By Jimmy Hatlo 


WHAT? MC WORTHLESS |Z 
Z|-) GETTING TEN THOUSAND \ 


eae. 


I DON'T LIKE 
7¥ TO KNOCK A COM 
PETITOR, BuT L 
GOT A KID IN SCHOOL] ¢ 


aS Nie \T FOR FINE! 
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S'HELP ME, IF THAT 
WIRING GETS BY 


FOR THIS JOB? ROBBERY! SURE HAVE BEEN | | GonTRACT 
E\ WITH THAT GREEN LUMBER } / THE GUIDING NzouGH\ GINING THIS WHO DIDN'T 


ELECTRICAL BUSINESS. 


Li] \NHO ARE THE 
; A NISITING CREPE 
? THEY 


OVER. THE GRAVY, 
I'VE WORKED FOR'EM 
ALL. JUST DON'T LEAVE. 
ME IN A DARK ALLEY WITH 
ANN ONE OF re 


WHO COULD PUT IN 
BETTER PLUMBING 
BLINDFOLDED. 


2) | 
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LISTENING TO THE 
GATHERING OF THE 
CLAN AT “THE NEW 
BUILDING PROJECT — 


Wik 


’ long-time: user of Commercial Credit moe. 
service, this” Detroit dealer ‘is “Feady 
for the asia tide of sales.” | ; 


33 i $ ne ees = Rae: = 28s ; = 


jet 


A ie records will hae that my account ines bab 2 
to oe Since then, discounting our contracts and 


taking advantage of all financial help which Commercial 
Credit -made available has been extremely satisfactory 


to all our customers ‘and to our own establishment. 
y A 
“In view. of the large volume of financing we antici- 


pate in the -near future, it is indeed a great relief 
and a source of satisfaction to know Commercial 


Credit is still ‘offering financing services which are 


fundainaalelly Sound 


fa ss TAN 
= : , ASS Pres. 
3 ‘ JACK O°CONNOR, Ine. 


“Detroit, Mich. ° 
RADIO and HOME APPLIANCES 
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Trading Abroad Calls 
For Special Study 


IMPLEST system for disposing of manufactured produc 
abroad is to place your distribution in the hands of profes 
sional export sales organizations, whose experience in foreig 
marketing—particular or general—has stood the test of timg@®, 
in the handling of many types of products, through variougiiz 
sieges of government-imposed handicaps. 

If your product is the type which has a demand largel 
among Americans, the professional exporter is practically th@’: 
only economic answer to your distribution problem. 

It should not be overlooked, however, that Americans a 
great world travelers, and that they demand all the comfo 
of home wherever they go. Hence they take with them 
modest market for American goods. 

It’s entirely likely that after-the-war travel on the pa 
of the American public will reach new high-water marks. Thi 
global war has taken millions of servicemen all over the world 
Great numbers will want to revisit the scenes of their triumph: 
taking along their families. 

They will, you can depend on it, insist on being serve 
refrigerated foodstuffs. They may also demand air conditioning 
And surely they’ll want to keep in touch with home through radi 

All this G.I. reaction will surely add up to an enormo 
export market—just to serve these American travelers alon 

But as they travel, and as they make concomitant demant 
abroad for American refrigeration, air conditioning, and mecha 
cal comforts, the very installations they instigate will se 
further to spread the use and demand for such typically Americ: 
products in foreign lands. That could lead up to volume expo 
business for consumers durakle goods manufactured here. 

Then it will come about that the American manufactur 
may want to re-assay his export situation, to see whether ¢ 
not it behooves him to set up his own export division. 

If he does decide so to do, he’ll have to make more caref 
marketing studies than he has ever been required to initia 
here at home. 

He will need to make studies of the uses to which 
product are put abroad, along with studies of foreign mark 
receptiveness to that product. He will further need to kno 
a great deal about the position competitors have establish 
in each individual market. 

Brand names mean far more in remote markets than th 
do at home, because foreign buyers are so much more at t 
mercy of original product reliability than we are (their faciliti 
for service and exchange cannot be comnared with ours—hel 
they have an almost pathological dependence on their trust th 
the branded product is “right” in the first place). 

Customer satisfaction in regard to a certain trademark 
product can well give that trademark an almost exclusive franch 
in a given export territory. This situation has recurred 1% 


E) 


_and again, to the acute discomfiture of equally good competi 


products which happened to get a later start in that region. 
The prospective volume exporter will also need to study t 
available statistics on sales for his particular product in 
territory, along with population increase and income, statisti 
He'll need, also, up-to-date information on exchange, tirif 
current purchasing power, transportation facilities, and the ‘até 
political developments where his products have customers. 
Unless he leaves all foreign distribution to the professiol 
“export factors,” he’ll need to make a comprehensive study 
distribution channels in each land. He’ll want to know the té 
for selection of satisfactory agents, local distributors, and 4 
various types of middlemen—often with necessary political © 
nections—who are available to serve the market. 
Credit information, too, is all-important. 
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; alon Engineers like Mr. A. L. Robertson, of the Refrigeration 
wer . Maintenance Company, Madison, Wis., give full credit to 
I se “A-P Dependable” Refrigerant Valves for their special 
merica : 
, expo adaptation to low temperature work. They find that “A-P” 
al fractional tonnage sizes for Freon or Methyl Chloride 
ther refrigerant applications make it easier, as Mr. Robertson 
— states, to fit the job without necessity of “hunting” or 
ames “starving” the line. 
oe The underlying reason for the wide range of adaptability 
o kno of A-P Refrigerant Valves is directly traceable to A-P test- 
ablish , . . 
ing practices. For every valve leaving the A-P factory has 
gi been tested again and again, and then precision-regulated 
Faciliti to do its work without need for field adjusting. That 
} ° ° . . : 
+ means a lot to every practical refrigeration service engineer! A-P Model 205 Thermostatic 
: Expansion Valve. Capacity, 
— Write for Illustrated Bulletins covering A-P Refrigerant Valves. up to I ton Feron. a 
ranch 
d agi 
myet 
for AUTOMATIC PRODUC COMPANY 
ra ‘J 2450 N. 32nd Street, Milwaukee 10, Wis. 
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Off the Chest 


LOCKER PLANT OPERATOR 
SEES PLACE IN SALES 
OF HOME FREEZERS 


D. Galin & Son 
849 Penniman Ave. 
Plymouth, Mich. 


GOL |p Editor: 

This is to thank you for helping 
Al me get into the appliance business. 
~~" I It was my reading every copy of your 


REFRIGERATION NEWS and bulletins 
for over a year that enabled me to 
convince a reliable far-sighted appli- 
ance distributor that I, a meat mer- 
chant and locker operator, will do a 
good job of appliance selling and I 
honestly believe that with the tips 
I get from your worthy publications, 
I will not fail them. 


The following may be of service 
to the frozen food industry and a 
warning to high powered salesmen 
who will represent (or should I say 
misrepresent) the usefulness of home 
freezers or frozen food cabinets. 


There is room in this fast growing 
industry of food preservation through 
freezing for locker plants and home 
storage units, in fact one can greatly 
help the other provided that the 
dealers and their representatives 
have at least a fair knowledge of 
the proper method of food processing, 
freezing, and storing. 

Here is an actual example of good 
salesmanship and lack of the afore- 
said knowledge. Mr. X, an appliance 
dealer anxious to display his frozen 
food storage cabinet full of meat, 
lined it with locker paper, thereby 
preventing proper refrigeration, had 
a porker cut into quarters and 
placed them into the unit unwrapped. 
SAE The same porker properly proc- 
essed, wrapped, and quick frozen at 
a locker plant and then displayed, 
would convince the housewife of the 
economy, sanitation, and convenience 


£50! 9 of frozen food at her disposal with 
a home unit. 
SKS DAVID GALIN 
FER 
HE’S GOT CUSTOMERS, 
Beaty 
“| CASH—BUT NO LINES! 
cag? @ I. C. Refrigeration Sales & Service 
55 Irving Ave. 
ETHY Brooklyn, N. Y. 
Editor: 
Maybe you can answer these 
questions: 
nit? I would like to know why nine of 
28 the 12 refrigerator manufacturers’ 
dealers who have places of business 
#08 Phere in New York City, and whom . 
I have contacted as early as May, 
DEH 1945, and up to the present date, 
have been refused franchises? 
oe “We are not taking on any new 
scala accounts for franchise, but are 
cae franchising our old dealers with 
‘VER? whom we had been doing business 
before the war. It’s not fair for us 
8(3 to let them down now, but to fran- 
chise them first.” 
ca This is not true in regard to a 
e few of them, as I have made a sur- 
saat vey of my neighborhood and have 


found that there are nine places of 
business that sell refrigerators, have 
ANNO Bsamples available, and take orders 


for them. 
yaTO Of the nine, three are new 
entrants into the field, and are 


engaged in selling merchandise other 
than refrigerators. Included in their 
merchandise are such items as furni- 


ture, appliances, jewelry, radios, gas 
and electricity, etc. 

And to top it off, two of the firms 
have at least four different makes of 
refrigerators to sell. 


Now I, as a registered refrigerator 
sales and service store operator, can- 
not get one refrigerator to use as a 
sample, or any prospects to give me 
the OK to take orders or sell 
refrigerators—WHY ? 


I have stated to them that I 
willingly would pay C.O.D. on every 
delivery, and still the same answer. 
I have numerous service accounts 
and new people who come in and 
ask when I will be able to have the 
new refrigerators. Now what can 
I tell them when such conditions 
exist ? 

Hoping to have this letter pub- 
lished, so that all small business 
concerns can see what we’re up 
against. 


ALBERT A. MILLER 


CABINETS ARE SOUGHT BY 
ARGENTINA CONCERN 


Buenos Aires, Argentina 
Editor: 

Now that the war has come to an 
end, and that the refrigeration in- 
dustry in the States is beginning to 
go full swing, you will no doubt be 
busier than ever bringing the latest 
news before all of us interested in 
refrigeration. Let me also con- 
gratulate you for the way you man- 
aged this through the long years of 
war which must indeed have been 
trying for a newspaper of your 
kind. 

Things with me down here in 
Buenos Aires are going very well. 
We have the second largest refrig- 
eration factory in the Argentine and 
we are now opening the largest 
service department in this country. 
As you can imagine it was very try- 
ing to keep these things going while 
no merchandise could be imported 
from the States, but this seems now 
to come to an end, and I understand 
that licenses for import to the 
Argentine can be obtained quite 
readily now. 

In connection with our factory we 
have a problem at present, and that 
is the following. We like to as- 
semble down here three or four 
Tecumseh products as we are their 
agents for this country, but we are 
not quite prepared to build an 
absolutely up-to-date-cabinet. 


Therefore we would appreciate 
very much if you would put us in 
contact with some builder of cabinets 
who would be interested in supplying 
us with complete unassembled cabi- 
nets, that is, the sheet metal for 
these cabinets should be cut, pierced, 
and formed to shape, but unassem- 
bled and unpainted, and shipped in 
this way to us down here, where we 
shall do the rest. 

Our main trouble is with the doors 
which should be stamped and have 
a very modern appearance keeping 
in step with the latest designs of the 
industry. In a pinch we could make 
the cabinets ourselves to fit such a 
door, but we would prefer, as ex- 
plained above, that we could obtain 
the complete unassembled cabinet, so 
as to make sure that we will have 
one of the most up-to-date products 
here in the Argentine. The sizes we 


are mostly interested in are 4% to 
5 cu. ft., 6 to 6% cu. ft., and 7% to 
8 cu. ft. 

I don’t know if all of the modern 
refrigerators will be of the two- 
temperature type. If so, maybe we 
should also keep pace with them, 
but if most of the new refrigerators 
will be only of one temperature, then 
we intend to come out also with this 
type, instead of the one with two 
temperatures. 

I don’t know which is the best way 
to contact the various firms who are 
building only cabinets. Perhaps 
you like to write to them direct, or 
insert a note in your newspaper. 


For your information the quanti- 
ties involved are approximately 2,000 
cabinets in all, of which naturally 
the greater number will be-for the 
smaller sizes. 


We are very much in a hurry to 
find out if these cabinets can be 
obtained from the States, and if so, 
in order to avoid wasting time, 
please have any interested manufac- 
turer send their proposition together 
with illustrations and prices direct to 
me to the above address, and if any 
expenses have been incurred by you, 
please let me know, and I shall be 
glad to reimburse you for the same. 


E. C. BURGIN 


THE EDITOR VS. MOLOTOV? 


Flow Controls, Inc. 
1821 W. North Ave. 
Chicago 22, Ill. 
Editor: 

I see you are as forceful as ever. 
If you were ever marooned on an 
island, with say a Greek, Chinese, 
and a Jew—all good traders—you 
would probably have all their clothes 
within a short period of time. 

What the country needs is: more 
Georges and less Hillmans. 

I’m in favor of letting you deal 
with Molotov. You might come back 
with the Ukraine. 

A. F. HOESEL 


2— 
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MopeERN EFFICIENCY, in supply- 
ing the needs of this Age of Oil, 


LECTS SUNROC 
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called for Sunroc Water Coolers 
in “Sunship’s” vast production 
program. Far-sighted labor and 
public-relations policy has dic- 
tated similar installationof Sunroc 
Coolers by leaders in business and 
industry throughout the land 


The ground-swell of demand for 
this highly perfected, specialized 
product is rising rapidly . . . and, 
with it, the value of a Sunroc 
franchise. The Sunroc dealer is 
primed for profit with a compre- 


story, write Dep't I-1 
Glen Riddle, Pa. 


‘. i 
eT here’s nothing like a cool drink of wr 


hensive, up-to-the-minute line, 
full-scale national and local adver- 
tising, sales- and service-backing 
by the factory, and a streamlined 
financing-plan. 


Get full and prompt infor- 
mation about Sunroc by re- 
turning the coupon—today— 
to Sunroc Refrigeration Com- 


pany, Glen Riddle, Pa. 
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SUNROC REFRIGERATION COMPANY I 

I Glen Riddle, Pa. l 

I Gentlemen: - | 
t I am interested in securing a Sunroc Water Cooler franchise. Please 

1 send brochure: ‘‘One Product, One Price, One Policy.” I 

i Name. sad I 

I Street ata tlds eillipcaaii I 

I City and State \ 
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a water cooler distributor ACRN@12 I 
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REFRIGERATION & AIR CONDITIONING DIRECTORY 


BUSINESS NEWS PUBLISHING CO. 
5229 CASS AVE. 
DETROIT 2, MICH. 


a Ee ee ee eee 


RESERVE COPIES OF THE SECOND INTER- 
NATIONAL EDITION OF THE REFRIGERATION AND AIR 
CONDITIONING DIRECTORY AT $1.00 PER COPY. 

(0 CHECK ENCLOSED. 

1 SEND ME A BILL WHEN IT’S READY. 

0 BILL ME; — BILL THE COMPANY. 
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Cc. H. GLENNY 


Has been appointed manager of 
Frigidaire’s major dealer division. 


Glenny Now Frigidaire 
Major Dealer Manager 


DAYTON, Ohio—C. H. Glenny, for 
the past year in charge of special 
assignments in general sales for 
Frigidaire Division, General Motors 
Corp., has been named manager of 
the company’s major dealer division, 
supervising activities in the depart- 
ment and furniture store and major 
dealer fields, announces H. M. Kelley, 
appliance sales manager. 

Mr. Glenny has been with Frigidaire 
since 1930, when he became a special 
representative of the New York 
branch, and served successively as 
service office supervisor, credit man- 
ager, and service sales manager. In 
1936 he transferred to the New 
York sales staff and became apart- 
ment house representative, assistant 
general sales manager, and commer- 
cial and air conditioning manager. 

In January of this year he ‘as- 
sumed the position of special assign- 
ments in general sales at the main 
offices in Dayton. He retained this 


position until his newest appointment. 
la 


‘\ 


A. E. BORDEN CO. 


Refrigeration Parts, Supplies and Equipment 
“Wholesale Only” 


Send for our new "catalog just issued 
Complete stocks — Latest prices 


Mail Order inquiries solicited 


Boston 10, Mass. 


142 High St. 


~ 


Westinghouse Appoints 
Baker to Eastern Post 


NEW YORK CITY—Appointment 
of Walter T. Baker, Jr., as eastern 
sales promotion manager of the Elec- 
tric Appliance Division of the West- 
inghouse Electric Corp. has _ been 
announced by W. H. Loeber, division 
manager. 

Mr. Baker, formerly supervisor of 
district range and water heater sales 
in New York, returns to Westing- 
house after four years of service 
with naval patrol squadrons. As a 
lieutenant commander he was active 
in airborne radar operations. 


Hackett Named Williams 
Penna. Representative 


BLOOMINGTON, Ill. — H.. H. 
Hackett, Sr. is now a Pennsylvania 
district representative for Williams 
Oil-O-Matic, according to an an- 
nouncement by W. A. Matheson, 
vice president in charge of the 
Williams Oil-O-Matic division, Eureka 
Vacuum Cleaner Co. Mr. Hackett 
comes with Oil-O-Matic from the 
Reconstruction Finance Corp. office 
in Philadelphia where he served as 
an examiner of surplus’ war 
materials from January, 1945, to 
Sept. 1, 1945. 


Hart Joins Bickford 


BUFFALO — Bernard Hart has 
been appointed head of the refriger- 
ator, washer, and range _ service 
maintenance department of Bickford 
Brothers Co. of Rochester and Buf- 
falo, announces Paul Wolk, president. 


JOHN H. GANZER 
Vice Pres. and Gen Sales Mgr. 
The Coolerator Company 


Now! no more heavy stock inven- 
tories of slow-moving appliances! By 


producing only popular, fast-moving 
models at your customers’ price 
levels, your sales and turnover are 


HOME AND FARM 
FREEZERS 
Home Freezer— 
6¥a-cv. ft. 


Form Freezer — 
15-cu. ft, 


= ih) Pts 


BECAUSE WE PLEDGE... 


6¥a-cu. ft.—100-Ib. 
ice-capacity 


OOLERATOR IS 
3 WAYS EASTER TO SELL 


speeded up! Here’s a sales policy 
you'll want to cash in on. Write your 
Coolerator distributor for details to- 
day. Coolerator is America’s largest 
sale specialist in home refrigeration. 


The Coolerator Company, Duluth 1, Minnesota 
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lu. S. Signal Corps., 


| distributor in Columbus, 


| 
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Given New Assignments By Crosley 


INWOOD SMITH 


* * 


Crosley Selects 3 
For Regional Jobs 


CINCINNATI — Appointment of 
George C. Tanty, Inwood Smith, and 
Philip W. Pugh to regional sales 
posts with Crosley Corp. has been 
announced by E. C. Brode, manager 
of distribution. 

Mr. Tanty, who has been associ- 
ated with Crosley for the past 14 
months as merchandise manager in 
the middle west and Pacific coast 
area, will become southwest regional 
sales manager, representing Crosley 
in Texas, Oklahoma, Arkansas, 
Louisiana, and Mississippi. Previous 


© to his connection with Crosley, he 


had been associated with the Philco 
Radio & Television Co. and also with 
the Majestic Radio Corp. 

Mr. Smith becomes regional sales 


manager in the central district, 
' which includes Ohio, Kentucky, 
Michigan, and Indiana. Mr. Smith 


had been connected with the Office 
of Price Administration as_ state 
board operating executive in Ohio. 

Previously, he had been with 
Westinghouse Electric Corp. in 
Mansfield; with the Westinghouse 
Ohio; and 
also with Westinghouse as merchan- 
dising manager in Grand Rapids and 
in Cleveland as assistant merchan- 
dising manager. He expects to make 
his headquarters in Columbus, Ohio. 

Associated with Mr. Smith in the 
central district, will be Mr. Pugh as 
promotional manager. During the 
past 26 months, Mr. Pugh has been 
in the aircraft radio division of the 
and had been 
stationed at Wright Field in Dayton 
most of the time. Previously, he had 
been with the Westinghouse Electric 
Supply Co. for 14 years, part of the 
time with Westinghouse independent 
distributors. He will be located in 
Columbus. 


Samuel Baker Gets 


| Electrochemicals Post 


WILMINGTON, Del.—Appointment 


| of Samuel G. Baker as assistant gen- 


eral manager of the Electrochemicals 
Department of the Du Pont Co. has 


| been announced by F. S. MacGregor, 


| general manager. 


Mr. Baker, who 


| has been director of the Electro- 


plating Division of the department, 


| will take his new position Dec. 1. 


| 


Milton Kutz, who has been acting 
assistant general manager, becomes 


| a special assistant to Mr. MacGregor, 


effective the same date. 


Hamilton Joins Norge 


EFFINGHAM, IIl.—Ralph Hamil- 


| ton, formerly with the Crown Stove 


Works, has joined the Norge division 
of Borg-Warner Corp. in the com- 
pany’s new range plant here, as 
assistant to W. J. Trayers, who is 
head of the enamel department, it 
was announced by C. E. Smith, plant 
manager. 


GEORGE C. TANTY 


PHILIP W. PUGH 
They have been placed in regional sales posts with Crosley Corp. 


o— 


5 Division Sales Heads 
Appointed by Bendix 


SOUTH BEND, Ind. — Five divi- 
sional sales managers have been ap- 
pointed by Bendix Home Appliances, 
Inc., here, according to an announce- 
ment by W. F. Linville, sales 
manager. 

R. J. McDonald will head the 
middle Atlantic section with head- 
quarters in New York City; H. J. 
Mitchell, Cincinnati; Filmore  C. 
Doyle, Los Angeles; C. E. Barnickel 
will lead the Kansas, Missouri, Ten- 
nessee, and Arkansas section with 
headquarters in Kansas City, Mo.; 
and H. W. Luker, the southwestern 
division with headquarters in Fort 
Worth, Tex. 

For three and a half years before 
joining Bendix, Mr. McDonald was 
an OPA supervisor serving eastern 
rationing boards. During his 17 
years’ experience in selling, he 
worked for such firms as Talon, Inc., 
New York City, where he was a field 
man, and Lever Brothers Co., Cam- 
bridge, Mass. 

Formerly Bendix sales manager of 
Harper-Meggee, Inc., in Seattle, Mr. 
Mitchell has been with the Training 
Within Industry division of the 
WMC in Seattle for the past two 
years. 

Mr. Doyle joined Bendix Home 
Appliances Corp. after five years in 
the sales department of the Los 
Angeles branch of the Leo J. Meyberg 
Co., California distributor of the 
Bendix automatic Home Laundry. 

After serving with the WPB in 
Iowa during the war, Mr. Barnickel 
joined Bendix. For several years he 
was a sales representative for the 
Pontiac and Chevrolet divisions of 
General Motors. He is a graduate 
of the University of Kansas City. 

Mr. Lucker was a test pilot for 
Consolidated-Vultee in Fort Worth, 
Tex., during the war. Prior to that 
he earned for himself the title of 
“The Flying Washer Salesman,” be- 
cause he traveled his territory in his 
own plane. 


Allen Heads Kansas City 
Branch for General Controls 


KANSAS CITY, Mo.—Appoint- 
ment of Robert C. Allen, Jr., as 
manager of the Kansas City factory 
branch was recently announced by 
J. F. Ray, director of sales, General 
Controls Co. 

Mr. Allen will devote his entire 
time to serving the Missouri, Kansas, 
eastern Nebraska, and western Idaho 
territory. 

Mr. Allen was in the Army for 
3% years, spent 27 months overseas 
with the Ninth Air Force as an elec- 
trical specialist attached to a squad- 
ron of B-26 Marauder bombers. Prior 
to joining the service, Mr. Allen was 
manager of the Houston and Dallas, 
Tex., General Controls factory 
branches for three years. 


SUCTION and DISCHARGE 
VALVE, DISC, REEDS and SPRINGS 
for Conventional and Hermetic “Type Compressors. 
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Out-of-Towners Like to Browse In This Jobber’s Display Room 


eee | 


toot 


When Hinshaw Supply Co. of San Francisco moved into its new and expanded location, more space was allotted 
to self-service “island displays,” which, according to R. L. Hinshaw, owner, have increased sales tremendously 


on such items as tools, hardware, gauges, etc. 


The displays help to remind customers of things they may have 


Nash-Kelvinator Nats 
$24 Million for '45 


DETROIT — Net profit of Nash- 
Kelvinator Corp. for the fiscal year 
ending Sept. 30, 1945, was $2,492,- 
638.50, after excess profits tax carry- 
back recovery of $1,245,000. ‘ihis 
compares with $3,065,290.18 for the 
like period of a year ago. 

Net sales, almost entirely of war 
materials, were $183,050,533.28 for 
the year, as compared with $274,436,- 


tion to fulfillment of war production 
requirements. As a result, net profit 
dropped from 3.8% of sales in 1941 
to 1.4% in 1945.” 

Mr. Mason said that the corpora- 
tion’s reconversion and expansion 
program calls for expenditure of 
more than $10,000,000 for machinery, 
equipment, and new facilities. 

Mr. Mason said that the corpore- 
tion anticipates an annual production 
of 250,000 automobiles and 1,100,000 
home appliances, but pointed out that 
the reaching of these new all-time 
peaks for Nash-Kelvinator is con- 
tingent on the availability of mate- 


632 93 in 1944. rials and on other factors, un- 
“The decrease in profits,” said predictable at the present time. 
President George W. Mason, “is “During the early days of current 


wholly attributable to war contract. 


cutbecks and cancellation, and the 
burden of _ initial reconve.si 1. 
‘. 4..ughout the period of war pro- 
duction, every effort was made to 
deliver war goods at the lowest pos- 
sible price to the government, and 
the corporation’s war production at 
original contract prices exceeded a 
billion dollars, but was delivered for 
$666,370,167. Nash-Kelvinator placed 
profit in a decidedly secondary posi- 


- have 


fiscal year, much was accomplished 
in the preparation for resumption of 
peacetime manufacturing, but pro- 
duction has been seriously affected 
by parts and materials shortages 
resulting largely from labor diffi- 
culties in supplier plants,” Mr. 
Ifiason declared. Such shortages, he 
added, have gravely hampered the 
national reconversion program, and 
seriously retarded progress 
toward full peacetime production. 


o— 
forgotten, he explains. 
* 6 o- 
ervice Displays r) ncrease Sales Appliance Shortage Cuts (w— 
iv | Self-S Displays ‘I Sal y 
ap- e play Valuation In Nebraska 
ices, y | 
“- | Tremendously, Says Western Jobber LINCOLN, Neb-—There are 110,706 PARTS & SUPPLIES 
ales refrigerators in Nebraska homes with ES » ALL MAKES » 
an assessed valuation of $3,689,731 FOR ALL TYPES «+ 
the SAN FRANCISCO—WNow in its modeled to house the main offices fo, taxation purposes in 1945, ac- 
ead- new building at 169 Eleventh St. and warehouse. Additional facilities cording to figures just released by WRITE FOR CATALOG 
Ek wi here, Hinshaw Supply Co., refrigera- and space were required to handle gtate Tax Commissioner Robert 
c — supply — is pene its the age a, of business, Armstrong. Assessors estimated the : Zz H E HA w RY A LT E g co. 
ckel acilities for self-service customers’ according to Mr. nshaw. 1945 valuation is somewhat below aie 7 
Ten- by providing “island” displays of The firm entered the refrigeration 3944, due to the shortage of appli- ae Beheae Ae... bes: os Morehouse a 6 Lafayette St. 
with many items. jobbing business 12 years ago in 2:1c¢@5. Sa dade stra © Terve Yew ew York, 13,N.Y. 
Mo.; “We began using these island dis- Sacramento, and opened its San o 
tern plays in our Sacramento store sev- Francisco warehouse six years ago. 
Fort eral years ago, and it was an imme- 
diate success, particularly with our 
fore out-of-town customers, who want to Weatherhead Changes sp 
was take time to browse around,” ex- ; = 
tern lained R. L. Hinshaw, owner and ° ° 
17 head of the company. ; Canadian P olicy 
he “We do not expect our customers as 
Inc., to wait on themselves entirely, as CLEVELAND — Effective at once " “sf 
field our counter men are in the store to standard parts for the Canadian re- al ll pemers: 
‘am- serve them. We use these displays frigeration, automotive, industrial, ee ee he 
for the most part to call attention nd aircraft industries will be made Teen ae ee, ‘ 
r of to items which might be forgotten, or and shipped to the Canadian trade “ es A I AE 
Mr. to present new merchandise to the by its subsidiary company, The — — — Somme 
ning customer. Weatherhead Co. of Canada, Ltd., at oe = ey ee 
the “These displays have increased our St. Thomas, Ontario, it has been an- si ZZ ses << 
two sales tremendously on such items as_ nounced by the Weatherhead Co. 3 YEE NL te ge ST 
tools, cabinet hardware, gauges, de- “This is in line with our policy to . 3 G BE — th mmr 
hydrators, strainers, and valves, all make the Canadian company entirely i ZZ = — et oe Bae ETS 
of which are very good jobber items,” self supporting and supply additional Y, Yipee ee yaa NF AM SERS 
said Mr. Hinshaw. employment for Canadian workmen,” ' Y = —— pes nd 
The company’s new building was said A. J. Weatherhead, Jr., presi- Yy A ah - 
purchased earlier this year and re- dent of The Weatherhead Co. VE BI ps Kite 
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1. SAVES SPACE. 
Installed 


in mid-ceiling— occupies a 


minimum of overhead space. 
sf 2. EFFECTIVE AIR DISTRIBUTION. 
J ° ° oT Even discharge in all directions assures 
Moisture, Sediment and Acid! uniform temperature throughout the re- 
« i Boh: _— frigerator. 
, Phi: te 3. CORRECTLY ENGINEERED. HH 
Low discharge velocity. 
High relative humidity. . 
4. TOPS IN CONSTRUCTION. 
j All copper coil. 
em: enemies emma ar emcame: Ball-bearing motor, totally enclosed. ce 
fi en REQUIRES NO OILING. %. | 
>, ¥ Built-in Heat Exchanger. 
® DFN is much more than a dehydrator. Furthermore, the DPN System stays on Silent fan. 
It's a highly successful SYSTEM for con- the line longer—is easier, faster to serv- Bottom pan easily removable for free 
trolling moisture—sediment—and acid— ice—costs less to maintain—does not access to all parts 
with a SINGLE product! In the DPN adsorb moisture from the ~ xinatey te > 
Cartridge, drying agents are mechanically serviced—provides greater # 
packed, thoroughly reactivated, then her- combat any combination of moisture, 5. ATTRACTIVE. al 
metically sealed, to provide full-strength sediment and acid. eatin aul Qoob a2 iim, Y 
dehydration and yoo In a . in sete Gale s és Seidl dechanes om . T i 9G R14 
tion, an exclusive strainer-filter assem or com, behin - y design enetian discharge 2 Pa 
at both ends, holds more sediment with- formance, ask your distributor or write Grille. - ee . 


us direct. Catalog R-7 on request. ; Pere # 


NEWARK 5, N. J. +. * ” i — 


KRAMER TRENTON CO, 
Trenton, New. fersey 5 


out pressure drop—filters to minute size. 


McINTIRE CONNECTOR COMPANY 
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FILTERS 
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FILTERS * NEUTRALIZERS 
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for satisfactory service 
Py ot aor time, but more so now, 

TTAN Whipcord F/HP V-Belts keep 
home cc store equipment running. 
MORE POWER — grip the grooves, stop 
slips, uniform “pull.” 

LONGER LIFE—Endless cord construction 
resists internal heat and side wear. 

SILENT RUNNING—Smooth and noiseless 
on high-speed drives. 


THE MANHATTAN RUBBER MFG. DIVISION 


of Raybestos-Manhattan, Inc. 
Executive Offices and Factories . . . Passaic, N. J. 


World Trade News: 


DETROIT—Export firms and their 
agents these days are figuratively 
prostrated before manufacturers, 
beseeching them to divert at least a 
small portion of their output into an 
unprecedented foreign market. 

These fervent supplications are 
usually accompanied by the warning 
that producers who ignore the export 
field in favor of the domestic market 
will discover in two or three years 
they have missed the boat caught by 
their more far-sighted competitors. 

But reports indicate that a major- 
ity of the industry’s manufacturers 
are answering these pleas with un- 
responsive stares. Their first con- 


cern appears to be largely embodied 
in satisfying the clamoring home 
market. Looking for business abroad 
“later on,” seems to be a priority. 


That there does exist, however, a 
potentially greater export market 
than ever before does not seem open 
to question, according to Department 
of Commerce foreign trade experts, 
and according to testimony of the 
exporters themselves. 

How this market will develop in 
the matter of dollar volume, or even 
when it will start being developed, 
are question marks at the moment. 

Among the products in great de- 
mand by importers, air conditioning 
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MR. DEALER, HERE'S 
HOW YOU AND I CAN 
MAKE MORE MONEY 
FoR YOU — BY 
WORKING TOGETHER 


1. 00D MARGW OF PROFIT. 
2. QUICK, EASY INSTALLATION 


3 ALL TYPES FOR GENERAL 


Rance IJuc. 
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margin of profit. 


accuracy. 


when certain 
unavailable. 


Replacement Control 
confidently expect precision, dependability and 


Your Ranco Jobber carries a more complete line 
of controls now than during the war; we are 
striving to increase this supply; but we ask 
that you accept your Jobber’s recommendations 
instruments 


let's just simple logic... 


You: want your replacement work to be satis- 
factory to build consumer good-will; to keep 
present equipment operating until new units are 
available; to actually earn and deserve a fair 
When you install a Ranco 


you and your customer 


are temporarily 


ae 


a | 


bat 
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ROLONGS 
: VALVE 


Because of the small amount of movement, the multiple 
diaphragm in our TRIPL-SEAL Valve is never deflected 
past its normal center; thus immeasurably prolonging 
both its life and the life of the valve in service. 

The multiple diaphragm has approximately 20% 
increased surface area over more conventional types of 
diaphragms. A single turn only is necessary to open 
or close the TRIPL-SEAL Valve. 


‘TRIPL-SEAL 


Positive sealing at three essential points in the valve 
is adequately provided for—a back seat with valve in 
open position,—the multiple diaphragms, — and a 
packing around the stem. (This packing insures constant 
seal between pressure lines and diaphragm chamber.) 

The stem of the TRIPL-SEAL Valve is provided with a 
sixty degree bevel, thus procuring the most desirable 
wedging action for positive and easy closing. It is 
manufactured from Tuf-Stuf, a strong, corrosion-resist- 
ant alloy. 

The stem does not rotate, and is constantly guided 
into the same position against the seat by a cylindrical 
guide, so processed as to eliminate any possibility of 
distortion. 

The body and cap of the valve are forged brass to 
eliminate seepage and to withstand frost action; 
mounting lugs are forged integrally with the body to 
provide the ultimate in mounting strength. 

The hand-wheel is exceptionally strong, and is so 
designed that it provides a convenient grip for manual 
operation. 

Valves are furnished in two-way, three-way, and 
angle type—flared or solder type ends—and in com- | 
plete range of all necessary sizes. 


Order through your jobber, 


MUELLER BRASS CO. 
PORT HURON,MICHIGAN 
ORDER THROUGH YOUR JOBBER... ONE SOURCE OF SUPPLY...SAVES YOU TIME AND MONEY 


Exporters Beg Appliances 
For Huge Foreign Market 


and refrigeration equipment stands 
exceptionally high, nearly all reports 
show. And some manufacturers of 
this equipment already are sending, 
or planning to send, their representa- 
tives abroad to establish contacts. 

One of the brightest overseas fields 
is reported to be in Latin-America, 
which.has grown wealthy during the 
war. It is anticipated that here is 
where the U. S.’s first great foreign 
trade boom will come to life. Her 
favorable trade balances in _ this 
country are said to total around 
$3,000,000, 000. 


Argentine Market 


Argentina has excellent export 
possibilities for air conditioning and 
refrigeration products, in the opinion 
of Ernesto Lix Klett, president of 
Carrier Lix Klett, S. A., in Buenos 
Aires, who recently visited the U. S. 
He said all specialized equipment is 
in demand in the Argentine. 

“Shipments of manufactured prod- 
ucts were light during the war years, 
and Argentina’s highly developed in- 
dustries will require increasing quan- 
tities of such equipment,” he stated. 

Several large installations of air 
conditioning systems in Argentina 
were made by his company, Mr. Lix 
Klett said. Among these were listed 
installation in 1933 of Carrier equip- 
ment in what was called “the world’s 
first completely air conditioned apart- 
ment building’ and, in the same 
year, setting up a system in a 
32-story apartment building, _ still 
said to be the largest fully air con- 
ditioned apartment house in the 
world. 


Conditioning Accepted 


Buenos Aires has the world’s larg- 
est entirely air conditioned bank 
building, it was claimed, the condi- 
tioning system being by Carrier. A 
new addition to the Plaza Hotel, 
most of Argentina’s important hotels 
and restaurants, and nearly all hos- 
pital operating rooms are said to be 
Carrier air conditioned by Lix Klett. 

“Public response to these installa- 
tions indicates wide acceptance of air 
conditioning,’ Mr. Lix Klett declared. 
“I believe all kinds of air condition- 
ing, both portable and central sta- 
tion, have a broad one of potential 
users.” 

Some reports say, poneves, that 
Latin-American countries are more 
interested in purchasing producing 
machinery and equipment than in 
purchasing already manufactured 
products. This coincides with the 
prediction of Department of Com- 
merce experts that cooperative ar- 
rangements will mark foreign trade 
of the future. 

Under such an agreement, Ameri- 
cans would supply machinery, tech- 
nical assistance, and possibly some 
capital. The foreign nation would 
provide the factories and capital and 
retain the controlling interest. 


U. S. Challenged 


More than 160 such enterprises 
are reported in operation in Mexico. 
Some are said to be active in other 
Latin-American nations, with an in- 
creasing interest in further develop- 
ments being shown. Britain, among 
other nations, is reported wanting 
more such arrangements. 

Meanwhile, American interests in 


the electrical appliance field in Latin. 
America, particularly South America, 
are being challenged by other coun- 
tries, reports have it. U. S. manu- 
facturers’ concentration on markets 
at home is giving an opening to this 
competition, it is said. 


Africans Want Appliances 


A fertile appliance export market 
of considerable promise lies in wait 
in South Africa for the far-sighted 
manufacturers who take quick action 
to exploit it. 

This is the opinion of Richard R. 
Priebatsch, director of African Sales 
Co., Ltd., of Johannesburg, South 
Africa. He told a recent press con- 
ference in Chicago’s Merchandise 
Mart that South African stores, prac- 
tically denuded of goods as a result 
of wartime shortages, are avid for 
merchandise of all types, particularly 
those stamped “Made in the U. S. A.” 
Among the American productions he 
named as heading the list “for which 
there is considerable demand” are 
maior and small appliances. 

But in order to capitalize on this 
export market of what he termed 
“important proportions,” manufac. 
turers must act promptly, Mr. 
Priebatsch advised. 


‘Take the Long View’ 


“While manufacturers may not be 
ready to consider export trade at this 
time, it is important that they take 
the long view and consider its future 
possibilities,” he emphasized. ‘The 
ones who take the first steps imme- 
diately are the ones who stand to 
reap the richest rewards in the years 
to come.” 

Further incentive for the develop- 

ment of this export market, Mr. 
Priebatsch told his audience, is his 
prediction that contemplated air 
freight schedules would cut down 
shipping time between the United 
States and Johannesburg to four 
days and that rates would be reduced 
to the point where shipments would 
be “extremely profitable.” 
- Stimulant back of this clamoring 
market is the American movie, Mr. 
Priebatsch said. U.S. cinemas have 
created an intense interest in the 
“American Way of Life,” he claimed, 
and consequently a tremendous desire 
for widely advertised American-made 
goods in South Africa. 

Writing in the Foreign Commerce 
Weekly, Mannix Walker, of the 
Bureau of Foreign and Domestic 
Commerce, said the removal of the 
requirement for import permits for 
shipments entering South Africa 
from the United States seems to 
indicate retention of the present 
schedule of moderate import duties. 
He cited the “significant” statement 
in the first interim report of the 
South African Board of Trade and 
Industries that higher duties are not 
favored. 


New Export Branch 


Another plea for manufacturers to 
earmark a part of their output for 
the foreign market was recently made 
by Gerald M. Greenclay, a _ Los 
Angeles buying representative. 

In an early bid for California’s 
postwar trade, Mr. Greenclay has set 
up an export department known as 
“Greengold.” This firm is headed 
by Jerome M. Golby, formerly of 
I. Beck, Inc., of Manila. 

Mr. Golby soon will leave for a 
tour of the Philippines, the Dutch 
East Indies, and China to study mar- 
kets there. He has lived in many 

(Concluded on next page) 
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When the NEW 
COOLSTREAM ELECTRIC WATER COOLERS 
Start Rolling off the Assembly Line 


Superb Engineering 
Low Operational Cost 
Outstanding Efficiency 

The first electric water coolers with 


one-piece stainless steel cabinets and 
one-piece stainless steel top plates. 


 COOLSTREAM 


CORPORATION 
NEW YORK 18, N.Y. 
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‘Back Home in Argentina’ 


On a climate map of 
South America, Ernesto 
Lix Klett, Jr., of Buenos 
Aires, points out home 
territory to his father, 
president of Carrier Lix 
Klett, S. A., in the New 
York offices of Carrier 
International. The Lix 
Kletts visited the United 
States to study the 
latest developments in 
air conditioning and 
refrigeration equipment 
at Carrier’s home offices 
and plants. 


(Concluded from preceding page) 


foreign countries, speaks several 
languages, and has a_ thorough 
knowledge of the Orient and South 
America, according to Mr. Greenclay. 
Research will be started at once to 
provide data on promotional and sell- 
ing possibilities, Mr. Greenclay said. 
He announced that daily market in- 
formation will be available to export 
members of the buying service. 


‘Set Aside 10%’ 


“We have instituted this division 
without waiting for the full impact 
of competitive exploitation of the 
export field,” Mr. Greenclay ex- 
plained. “We urge that despite con- 
tinuing shortages, manufacturers 
should at once begin to set aside at 
least 10% of their production to 
services for these enthusiastic 
foreign accounts.” 

A similar appeal to manufacturers 
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FULL FLOODED 


THE HUBBELL-YODER 
REFRIGERATION PLATE 


e Every square inch of surface 
is prime heat pickup 


ENGINEERING SERVICE, INC. 
1311 West 80th St., Cleveland, Ohio 
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BY A QUARTER CENTURY OF 
REFRIGERATION KNOW-HOW 


Plan your automatic refrigeration installations 
for a triple advantage: Proved performance, 
low first cost, low maintenance cost. LIPMAN 
machines for dependable service in any field of 
commercial refrigeration are the result of more 
than a quarter century of manufacturing know- 
how. Let LIPMAN serve your needs profitably! 


GENERAL REFRIGERATION DIVISION 
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American ‘ 

Machine Co. 

Beloit, Wis. 


World Trade News 


is being made by the newly organized 
Middle East Co., an Ohio corporation 
which has announced that it was 
formed “for the purpose of aiding 
American manufacturers in building 
up markets among the 80,000,000 
people of the Middle East.” 

“Most American manufacturers 
now have more orders than they can 
conveniently fill, but this condition is 
subject to change,” this firm states. 
“Those who can first establish their 
trade-marks and build up good-will 
in the Middle East will pre-empt the 
field. 


Big Build-up Possible 


“It will be most difficult for manu- 
facturers attempting to enter this 
market two or three years hence to 
displace manufacturers who, by then, 
will have established their trade- 
marks. 

“Goods are now so hard to obtain 
that any manufacturer who, at this 


“| time, diverts even a small percentage 


of his production from domestic con- 
sumers to the Middle East market 
will get a vastly greater than normal 
build-up of his brand-name than is 
possible in any other part of the 
world.” 

This company announces that it 
will introduce the products of quali- 
fied manufacturers into Middle East 
markets, and that it will also aid 
those who plan to set up plants 
there. A vast market, enriched by 
the war, exists in this section—espe- 
cially since the three former large 
suppliers of manufactured goods to 
this market, Germany, Japan, and 
Italy, are now out of the picture. 

Another concern now building up 
its interests in this area and India 
is Carrier International, world-wide 
export organization. John M. Rachal, 
its regional manager, has scheduled 
a plane trip to these sections to 
renew contacts with distributors. 


Sees Fast Expansion 


Mr. Rachal foresees early and 
rapid expansion of the air condi- 
tioning and refrigeration industry 
throughout the world. 

Although the Middle East and 
India is considered one of the most 
promising markets, dealings there 
are said to be partially restricted by 
the. sterling block arrangement 
among members of the United King- 
dom. This control is given as one 
reason for the recent closing of the 
Hartford (Conn.) office of the 
United States & Middle East Corp. 

All operations of this company will 
be conducted directly from Cairo for 
the present, it said, because of: 
1. Restrictions on dollar credits to 
pay for orders originating in a 
sterling area preventing free trade 
in volume. 2. Fractional allowance 
of orders obtained, due to pressure 
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by the British Empire on committees 
to reject permits where merchandise 
is available in the Empire. 3. Ex- 
tremely slow inter-office mail serv- 
ice. 4. Extended delays in American 
delivery of merchandise. 

Europe, devastated by the war, is, 
of course, urgently in need of prac- 
tically every type of product. Key 
to how this market will develop will 
be the amount of credit extended to 
Continental countries by the U. S. 
Government, officials say. 

An increasing trade with the 
Soviet Union is predicted by William 
L. Batt, former vice chairman of the 
now-extinct War Production Board. 
In the chapter he has written for the 
new book “What the Intelligent 
Citizen Needs to Know” (Duell, 
Sloan & Pearce), Mr. Batt says: 


Russians Want ’Em Too 


“The Russians of today, long 
denied many of the commonplace 
conveniences of industrial civiliza- 
tion—autos, radios, refrigerators, and 
so forth—are undoubtedly impatient 
to get at the job of providing them- 
selves with those gadgets. They 
have suffered long, endured much, 
fought off their enemy with heroism 
and without regard to cost. 

“Now it is to be expected that they 
will pause to think a bit about their 
own comfort. This, inevitably, again 
means they must trade some of their 
raw materials for tools and even 


finished goods from outside.” 

Mr. Batt declares that the sup- 
plies sent to Russia under the 
protocol agreements have been nu- 
merous enough “to affect our mar- 


ket for some years to come in pro- 


viding repair parts. Moreover, this 
machinery has won friends and has 
opened the way for postwar sales 
opportunities.” 
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~IA YOURS 
TERRITORY © 
to handle these 
Positively Proven 


New Type © 
FROZEN FOOD 
LOCKER | 
PLANTS © 


ON THESE $8000 aris 
FROZEN FOOD LOCKER UNITS 


There’s a Potential Customer for Frozen 
Food Lockers wherever there's a neigh- 
borhood shopping center. 

Estimates are that more than 250,000 
plants will be purchased in the nation 
in the very near future. Make plans 
now to get your share of this profit- 
able business. 

Alert dealers, who are already hand- 
ling air conditioning and refrigeration, 
find that frozen food lockers make a 
perfect year around tie-in with their 
present business setup. 


Write in now—you'll be glad you did! 
Reasons Why It's Easy to 
Feature Frozen Food Lockers 
@ PREFABRICATED—CONTAINING 100 OR 

MORE SEPARATE LOCKERS 


@ COMPLETE WITH SHARP FREEZE AND 
CHILL ROOM 


@ UTILIZES ONLY SMALLEST POSSIBLE 
SPACE 


@ CAN BE INSTALLED WITHIN 10 DAYS 
@ EVERY NEIGHBORHOOD NEEDS ONE 
@ COMPLETE IN ONE UNIT 


for full Information 
WRITE DIRECT to 
SALES MANAGER 

FROZEN FOOD 
LOCKER CONS'’T. CO. 
MEMPHIS 9, TENNESSEE 


New Plant’s Cold Room 
Aids Date Processing 


CHANDLER, Ariz. — Cooperative 
Date Growers Association has com- 
pleted a new plant, including a gas- 
tight room for use as 4 fumigation 
chamber, refrigeration and dehydra- 
tion equipment, and sorting and 
packing equipment. 

The date industry in central Ari- 
zona has grown to substantial vol- 
ume, and the fruit commands a wide 
market at good prices, creating a 
demand for completely modern pro- 
cessing, packing, and _ shipping 
methods. 

Dave Thomas is building a new 
frozen food locker and cold storage 
plant here, which is rapidly ap- 
proaching completion. 


Frozen Food Plant, Office 
Going Up in Los Angeles 


LOS ANGELES—A new frozen 
food produce plant and office build- 
ing will be erected at once at 1103 
South San Julian St., Los Angeles, 
for Hearsh Bros., of 851 Produce Ct., 
this city. 

Equipped with quick-freezing and 
cold storage facilities, the reinforced 
concrete and brick structure will 
have truck level concrete floors, 
fluorescent lighting, and will occupy 
an area of 80 by 105 feet. 


New Locker Plant for Calif. 


PORTERVILLE, Calif. — A. R. 
Elmore will build a new frozen food 
plant at Walnut and S. Main Sts. 
here. 


New Officers Picked 
By Ohio Locker Ass’n. 


COLUMBUS, Ohio—Harvey Huy 
of Galion was elected president of 
the Ohio Frozen Food Locker Asso- 
ciation, succeeding Harry Flory of 
Eton, at its two-day annual conven- 
tion here recently. 

Also named were: first vice presi- 
dent, Nelson Grove of Chillicothe; 
second vice president, Ralph Yauger 
of Kenton, and secretary-treasurer, 
A. L. Sprague of Jackson Center. 

New members of the board of di- 
rectors are Wiley Kerns of Van Wert, 
and Mr. Grove and Mr. Huy. Carry- 
over members of the board are R. L. 
Waters of Medina, Carl Kessler of 
Zanesville, F. H. Holters of Colum- 
bus, Joseph Smith of Portsmount, 
Mr. Flory and Mr. Yauger. 


Los Angeles Locker 
Firm Changes Name 


LOS ANGELES — Locker Engi- 
neering Co. is the new name of the 
former Delmas D. Alten Associates, 
now located at 7286 Beverly Blvd. 
here, it was announced recently. 

Locker Engineering Co. is a retail 
sales equipment company whose 
business is the engineering, building, 
and installing of frozen food locker 
plants and the selling of supplies to 
the frozen food industry, stated 
Del Alten, president. 


New San Diego Storage 


SAN DIEGO, Calif.—A cold stor- 
age building will be erected at India 
and Ivy Sts. here for the Hardy 
Refrigeration Co. 


Freezer Hastens Axe For Turkeys — 


Boosts Quality, Slashes Feed Costs 
Enables Killing of Holiday Birds While In Prime 


FRESNO, Calif.— A custom-built 
376-cu. ft. sharp freezer built inside 
a large walk-in cooler has enabled 
Regal Turkey Farms here to save 
hundreds of dollars in feeding ex- 
pense in the production of holiday 
turkeys. 

The huge turkey farm, 14 miles 
from Fresno, has an average stock 
in October of each year of approxi- 
mately 20,000 turkeys for shipment 
to local and eastern markets. Before 
installing sharp freezing and pre- 
cooling facilities it had been the 
policy of the management to feed 
the birds right up to the day they 
were killed for the Thanksgiving and 
Christmas market. Inasmuch as each 
turkey consumes a little better than 
a pound of feed per day, the feeding 
expense ran into more than 20,000 
Ibs. of grain per day. Most of this 
the management felt was needless 
expense, inasmuch as turkeys reach 
their prime for dressing from six to 
eight weeks before Thanksgiving in 
this California valley, and actually 
lost weight from the prime season 
to the killing period. 


That was the situation when 
Sierra Refrigeration Co., Fresno 
commercial refrigeration manufactur- 
ing firm, was called in to submit 
ideas on efficient quick freezing to 
permit killing the birds during the 
prime season. In addition to saving 
20,000 Ibs. of turkey grain per day, 
it was felt, early killing would give 
—~<e 


$1 GIVE PEAK Pepp, 


en Wi, 


seo a‘ ; Sas 

x 

. ; ae 
Bn et 


Always Specify 
WHITE-RODGERS Controls 


Refrigeration and air-conditioning are no 
longer luxuries, but necessities. Used for 
comfortable living, protection of foodstuffs, 
processing operations and in countless other 
ways - positive, accurate control is absolutely 
essential. That’s why White-Rodgers con- 
trols are so prominently stepping to the 
forefront in this important industry. Their 
outstanding dependability and simplicity 
of installation make them 
ideal for every application. 
Write for engineering data. 

White-Rodgers controls are pre- 


dominantly used in heating, re- 
frigeration and air-conditioning. 


ha 


E-RODGERS ELEC 


=. By Rn, 


- pe 4 


% ae yi » oe Saba 
“a ee Rare 


Iss 
> 4 ty w 


RARAAR 
csi. 


the Regal Turkey Farms more time 
to package and dress the birds fo, 
the market at leisure, instead of 
rushing through a hurry-up periog 
of shipping such as had formerly 
been the case. In addition, Killing 
and dressing of the turkeys during 
the prime period would result in legs 
loss of weight than keeping them 
alive until the last minute. 


‘TAILOR MADE’ INSTALLATIONS 


Sierra Refrigeration Co. has pro. 
vided the answer with a “tailor 
made” refrigeration installation which 
allows killing and dressing to be 
done at any desired period of the 
year while still maintaining maxi. 
mum turkey quality. 

The installation consists of 4 
16 x 20-ft. walk-in cooler of redwood 
with 8-in. insulated walls, and a4 
376-cu. ft. sharp freezer built inside 
the walk-in box against the rear 
wall—the back of the room forming 
the fourth wall of the sharp freez. 
ing unit. Sanitary metal shelves iy 
banks of 12 are installed around al 
four walls of the main box. 


The enclosing room is used en- 
tirely for pre-cooling of birds as they 
are dressed, and is held at 34° F. 
Turkeys as dressed are stored by 
weight around the shelving, with a 
capacity of 7 tons of dressed fow), 
All those for “local” California 
shipment are pre-cooled here before 
going out in refrigerated trucks or 
railroad cars. 


— 


Fresne 
‘Come 


FRESI 
operating 
here, wil 
“refriger: 
to Larry 
ager. 

Plans | 
market 1 
city cust 
for faste) 
age for 
loads. WV 
to 1,500 | 
has alree 
convert p 
into indiv 

“We ex 
and quicl 
up with 
Fitzpatric 
operators 
converted 
locker p! 
operators 
Probably 
locker pla 
porary ba 
to their c 
a much |] 
future.” 


The Va 
good deal | 
felds of 1 
pre-refrige 
to be flow 
producers, 
a frozen f 
peaches, 
other deli 
metal cont 


FREEZER PROVIDES STOCK 


Those intended for distance ship- 
ping are moved up 48 hours previous 
into the sharp freezer, kept at a 
controlled zero temperature at all 
times, and built with 4-in. rockwool 
insulated walls. Complete truck or 
car loads can be sharp frozen over a 
four day period. 


The precooler is thus utilized as a 
holding room while the sharp freezer 
provides a constant stock for long- 
range shipment. About 70% of the 
turkeys sharp frozen are frozen in 
flat plywod shipping crates developed 
by Regal Turkey Farms which fea- 
ture diternate pierced holes for cir- 
culating frigid air over the dressed 
turkeys during refrigeration and 
shipping. This keeps up a “forward 
stock” always on hand for special 
orders which are among the most 
profitable operations of the concern. 


30 TO 45 DAYS SAVED 


Sierra Refrigeration Co., operated 
by D. E. Brown, utilized used equip- 
ment for most features of the in- 
stallation. The walk-in cooler is 
equipped with a 2-hp. water-cooled 
compressor and the sharp freezer is 
served by a 1-hp. unit. Both deliver 
refrigeration by means of wound 
%-in. copper coils on galvanized 
metal plates, and are equipped with 
Sporlan low temperature expansio 
valves. 


As a chief result of using this 
system, Regal Turkey Farms ca 
now butcher its birds at their primé¢ 
weight peak, and save from 30 to 
45 days of feeding for most of the 
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ginning of a peace- 
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era, we wish our 
many friends in the NI 
trade a most pros- 
perous new year. 
AERO. 
® Lowers . 


Saves power 
Capacity of | 

Patented | 
of condense 


ttn enon 
AIRO SUPPLY CO. (NO") 


WHOLESALE ONLY 


2732 N. Ashland Ave., Dept.B ||||p “'AGARA 
Chicago 14, Illinois Wa? rye A 
| 


(26 ee 
oe , 
soli pry - ge o ‘ 
"oO Somathig ee . 
“ : ak 
quret ei 
es | ee 
- \ = 
om to 
“y oi ( \ 
ey | 
ag | 
ay 
a } a 
: IE <occacaeaeeerseestencostensevineneveanussiemntamemnmeamemnreneseseese erste 
Sit } \ i oF a tae ssa ayer) sao OO — ‘ 
; ; , 85 Fak TLL | le ER yPy | ie i ae | 
ae om 3 “S_ cece | | dd ad kd Wo bndsosee got 7 
Es 8 : Peepesreresy 1 VA Ile aN : . 
a a : Pi vs c ce a et - | RPh " a = “ SERRE RRMA aka ey z ins 
a ial > A : ae or He a S Ae 
i | ASS RAM 254 - & 
tie — \ gn’ at @ Fi —_ "T a; z= zs pec 
ae : Ye Bs 7) i ae , pe ” — er : ‘i ia ; 
- » ; 4 i \ x . : ERR * ; ety , 
: more | wo eee ate a Th || [eee SS , ee 
sh a q } : wee AY ALI roy Pri aap TR acai i 
pe ’ iF la | a = te 4s ’ * A rs # ee. a — e ET Sa... Bee, 4 eet? 
' ' A oe on WG a  - — * Soe ee eee 
q saidhaial - mie keene : a “pl _ a cy _ . * ae % . os ‘ as ete 
Eu! Bie — =) © . ; : A 
ee , 4 
aa a | 
in 7 _ nw 
& 14 a 
ji SE 3 eatee | ’ 
Ka ‘ @ Z 
J é | ‘ “ ty 
ae - 
a Z tes ~ 
“== 7 s P . 
ue D a og ‘= 
. ci ae tt ly 
= Pa. | ° 
, 3) 3 ‘ = } } | 
” a | a 
‘<B) wHIT TRIC CO. | 
% ; ; E hi 
| Ay WHIT = =—S—é‘Cis™SCST ICCD. YF 
; | pi oa “eR ste Seamer © ieee 
in rr: Migs SR RY Se Seen 4. ty Condiltenias mul 
5 Tos < ye ben . 2 eg Han = ma ‘ 7d ee ek wh ae Ve ay ae - Se . aed 


yncern. 


» 


erated 
equip- 
he in- 
ler is 
-cooled 
ezer is 
deliver 
wound 
ranized 
d with 
yansion 


g thi 
is ca 
prim 
30 t 
of th 


-Bporary basis will fold up and return 


AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 17, 1945 


—_ 


‘Refresher’ Course For Men In the Service 


S/Sgt. Paul A. Rollins, 
of Portland, Me, a 
veteran of the 8rd In- 
fantry Regiment, 23rd 
Corps, had worked for 
two years as a refrig- 
eration service man be- 
fore he entered the 
Army. Now he is 
“brushing up” in the 
shop at the Warton 
American Technical 
School, 35 miles north 
of Liverpool, England, 
to prepare for his early 
return to the same 
civilian pursuits. He 
formerly was employed 
by the Utilities Dis- 
tributors, Inc., in Port- 
land. 
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Fresno Plant Expands To 
‘Complete Food Service’ 


FRESNO, Calif.—Valley Ice Co., 
operating a 500-unit locker plant 
here, will soon expand into complete 
“refrigerated food service,” according 
to Larry Fitzpatrick, general man- 
ager. 

Plans include addition of a meat 
market for both rural patrons and 
city customers, a quick freeze room 
for faster service, and contract stor- 
age for produce grower’s specialty 


Ontario Meeting Plans 


TORONTO, Ont.—tThird annual 
convention of the Ontario Frosted 
Food Locker Association has been 
scheduled for March 20 and 21, 1946, 
at the King Edward hotel here, an- 
nounced H. S. Parish, secretary of 
the association. 

To augment the usual educational 
talks, there will be exhibits by the 
suppliers’ group of the association, 
Mr. Parish said. 


| 
Los Angeles 


LOS ANGELES — Building permit 
has been issued for construction of a 
frozen food locker plant at 2874 
Foothill Blvd., La Crescenta District, 
here, for Louis F. Thomas. It will 
cost $14,000. 


Richmond, Va. 


RICHMOND, Va.—Bids from four 
contractors for construction of frozen 
food locker plants at Powhatan and 
Kenbridge have been received and 
construction is expected to begin in 
the near future. 


Raleigh, N. C. 


RALEIGH, N. C.—Iredell Freezer 
Locker Corp. of Statesville has been 
incorporated to operate cold storage 
plants. Incorporators are R. R. 
Smithwick, John N. Gilbert, and 
Cc. B. Myers. 


Arcadia, Calif. 


ARCADIA, Calif.—A building on 
Santa Anita Ave. here will be re- 
modeled for installation of a frozen 
food locker plant for P. B. Bradley, 
at a cost of $20,000. 


Buffalo 


BUFFALO—Amherst Quick-Freeze, 
Inc., has been incorporated here, with 
a capital of 500 shares. Incorpora- 
tors are. William G. Williams, 
Josephine W. Williams, and Charles 
H. Williams. 


Loeker Plant Construction | 


Dunn, N. C. 


DUNN, N. C.—Construction has be- 
gun on the Colonial Frozen Food 
Locker Co. plant here which will cost 
$48,000. The building will be of 
brick construction and will follow 
colonial lines of architecture. 


Vienna, Ga. 


VIENNA, Ga.—A modern freezer 
locker plant, with improvements 
representing an investment of 
$43,000, is expected to be ready for 
use here by Oct. 15. 


Taft, Calif. 


TAFT, Calif.—Construction of a 
new wing to provide 1,000 additional 
food lockers at the plant of the Taft 
Frozen Food Lockers here is under 
way. The owners are Guy Barnes 
and Bob Duvall. 


Lynwood, Calif. 


LYNWOOD, Calif.—An addition to 
the cold storage and locker plant of 
the Lynwood Lockers is being erected 
at 12,123 Long Beach Blvd., here, in 
suburban Los Angeles, at a cost of 
$3,500. 


Los Angeles 


LOS ANGELES — Building permit 
has been issued for construction of a 
frozen food locker plant at 7517 
Eastern Ave, here, for Charles Sharp. 
It will be 50 x 100 ft. in area and will 
cost $10,000. 


loads. With ample room to expand 
to 1,500 or more lockers, Valley Ice 
has already made arrangements to 
convert part of its large storage area 
into individual lockers. 

“We expect a lot of locker plants 
and quick-freeze operators to close 
up with the return of peace,” Mr. 
Fitzpatrick explained, ‘notably such 
operators as automobile dealers who 
converted their showrooms into 
locker plants, and filling station 
operators who did the same thing. 
Probably eight or nine such wartime 
locker plants built on a strictly tem- 


to their original businesses—placing 
a much heavier load on us in the 
future.” 

The Valley Ice Co. has spent a 
good deal of research time on the new 
felds of refrigeration—including the 
pre-refrigeration of fruit and produce 
to be flown East by aviation-minded 
producers, and improving products of 
a frozen food company now shipping 
peaches, pears, strawberries, and 
other delicate-flavored fruit East in 
metal containers. 


ew Cold Storage Plant 
lanned In Martinsburg 


MARTINSBURG, W. Va.—A large 
ew cold storage facility is being 
rojected for this city, to serve the 
rea generally, it was disclosed by - 
obert H. Fierro, one of the group 
interested. 

Mr. Fierro said the group had pur- 
hased property in the downtown 
rea and proposes to erect a large 
orage plant on the site. One of 
e features will be a freezer system 
nd installation of individual lockers. 
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AKERO-CONDENSER 


® Lowers condensing temperatures, 


Saves power and water, increases the 
Capacity of present equipment. 
Patented Duo-Pass prevents scaling 
of condenser tubes. 
NIAGARA BLOWER COMPANY 
25 Years of Service in Air Engineering 
6 E. 45th St., New York 17, N.Y. 


A view of the Firestone Tire & Rubber Co. plant at Lake Charles, La., which uses TRUFIN in the interchangers of the Carrier 
centrifugal refrigerating machines, chilling water for the condensation of vapors in the process of making synthetic rubber. 


WOLVERINE TRUFIN iS SPECIFIED 


for use where extreme heat changes are encountered 


The fins of TRUFIN are 
extruded from the original tube. Thus, 
having the fins integral with the tube, 
TRUFIN possesses the distinction of being 
capable of withstanding extreme heat 
changes and severe vibrations—a quality, 
which, you will agree, is most desirable in 
heat exchangers. Here is dependability 


and economy! . 


in Canada—Unifin Tube Co., London, 
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E. J. CAMPBELL 
. 208 Federal Sq. Bidg. 
GRAND RAPIDS 
MICHIGAN 


will take core of 
your needs for 
Wolverine seam- 
less copper ond 
brass tubing in 
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TRUFIN is available, in seam- 
less copper and brass tubing, 
in a variety of diameters and 
fin heights and spacings. It 
can also be bent and formed 
to meet any requirements. 


Send for “TRUFIN Engineering 
Reports”, which give you tech- 
nical information about use of 
finned tube. 


CALUMET & HECLA 


1411 CENTRAL AVENUE °* 
Southwest—Republic Supply Co., Houston, Texas 


GLVER ng 


TUBE DIVISION 


CONSOLIDATED COPPER COMPANY 


Y IN YOUR 

~ TERRITORY © 
to handle these 
Positively Proven 


New Type — 
FROZEN FOOD 
LOCKER | 
PLANTS © 


ON THESE $8000 sire 
FROZEN FOOD LOCKER UNITS 


There’s a Potential Customer for Frozen 
Food Lockers wherever there’s a neigh- 
borhood shopping center. 

Estimates are that more than 250,000 
plants will be purchased in the nation 
in the very near future. Make plans 
now to get your share of this profit- 
able business. 

Alert dealers, who are already hand- 
ling air conditioning and refrigeration, 
find that frozen food lockers make a 
perfect year around tie-in with their 
present business setup. 


Write in now—you’ll be glad you did! 
Reasons Why It's Easy to 
Feature Frozen Food Lockers 


@ PREFABRICATED—CONTAINING 100 OR 
MORE SEPARATE LOCKERS 


@ COMPLETE WITH SHARP FREEZE AND 
CHILL ROOM 


@ UTILIZES ONLY SMALLEST POSSIBLE 
SPACE 


@ CAN BE INSTALLED WITHIN 10 DAYS 
@ EVERY NEIGHBORHOOD NEEDS ONE 
@ COMPLETE IN ONE UNIT 


for full Information 
WRITE DIRECT to 
SALES MANAGER 
FROZEN FOOD 
LOCKER CONS'’T. CO. 
MEMPHIS 9, TENNESSEE 
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Army Refrigeration In the Pacific Area 
--Story of Men and Problems With Some 
Sidelights on Australian Industry (Part 2) 


By Maj. Ernest A. Firebaugh, U. S. Army Corps of Engineers 


Sent to Australia 


In March, 1944, Col. Charles 
McNutt, Assistant to the Chief Engi- 
neer of the S.W.P.A. asked Gen. 
Breene to “loan” me to the S.W.P.A. 
for six weeks to help him on some of 
his refrigeration problems. These 
six weeks lasted until May, 1945, and 
I wound up my service in the 
Philippines over a year later. 

The particular job I was sent to 
Australia for, was to help straighten 
out the trouble with some ammonia 
refrigerated barges being built in 
New Castle, with Australian equip- 
ment. The barges had been designed 
by the American civilian engineer in 


charge of Refrigeration Procurement 
for the U. S. Army. I found that 
the trouble was very fundamental, 
and after the suction lines were in- 
creased in size and a few minor 
changes made in the piping, the job 
operated satisfactorily. 

Lt. Bill Bigler, an ex-refrigeration 
man from Portland, Ore., was sent 
down to see that this job was fin- 
ished. I returned to Sidney and 
found that I was to take over refrig- 
eration procurement for the Army, 
replacing the civilian engineer, who 
was being sent home. 

In this job I came in close contact 
with most of the Australian manu- 
facturers, who were without excep- 


«x POSITION 


New Jersey. 


OISCHARGED AAF MAJOR desires position as Divisional Manager 
or District Manager with manufacturer of air conditioning and 
refrigeration equipment, preferably on Eastern Seaboard. Over 20 
years field experience in cooling and heating industry—Very wide 
acquaintance with distributors and dealers in this field on East 
Coast, including appliance and hardware distributors and jobbers. 


Accustomed to traveling large territories. Owns own home in 


Box No. 1875, Air Conditioning & Refrigeration News. 


WANTED 


— 
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Humi-Tem: 


LARKIN COILS, 


A FAITHFUL GUARD FOR THE NATION'S FOOD SUPPLY 


REFRIGERATION PRODUCTS 


Forced Convection 
Units—Patented CROSS-FIN.- 
ils—Zinc 


COILS—Bare Tube Co 
Fused Steel Plate Coils— 
519 Memorial Drive., S.E., Atlanta, Ga. 


Disseminator Pans—Heat Ex- 
changers—Evaporative Con. 
densers — Instan’ us Water 


tion fine people and very willing tc 
cooperate. 

I also had to work very closely 
with the Australian Ministry of 
Munitions, and most of the men in 
this section were engineers long 
identified with the Australian refrig- 
eration industry. These included 
Elwin Melaine, Frank Hewitt, Mr. 
Sinclair, Jack and George William- 
son. 

We did, however, have _ several 
very pointed differences of opinion 
on refrigeration. I found that most 
of the low pressure refrigeration 
equipment coming out of Australia, 
was much too complicated for our 
need. Whether this was due to the 
Australian or American engineers, 
is not important. 

It is true that the Australians were 
not equipped to turn out the type 
of equipment we were receiving from 
America and the U. S. Army was 
making great demands, many need- 
lessly, on the Australian industries. 
The wonder of it to me was that they 
were able to produce’ as much as 
they did. 


Industry Men In Australia 


With my experience in the field, 
“-was firmly convinced that simplicity 
ana dependability were the main re- 
quirements in any field refrigeration. 
These qualities I tried to build into 
our equipment, and to impress the 
Australian contractors with their 
importance. 

One of the largest contracts let, 
was for a 220-cu. ft. mobile refrig- 
erator built by Kelvinator of 
Adelaide W.A. This design was 
worked out by the Army Engineers 
and the Kelvinator staff under Bill 
Queale, managing director of Nash- 
Kelvinator of Australia. This job 
was, I believe, the best and most 
useful turned out in Australia. It 
filled a great need for a highly 
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to wish our friends and 
customers a Merry Christmas in 


this year of victory 
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to be unable to meet 
the overwhelming demand 
for Koch Refrigerators. The end of 
the fighting has not yet 
brought peace-time plenty. 
We hope to be able 


to expand our 


production during 1946. 
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This is the second part of the chronicle by Maj. Firebaugh 
telling of the job done in supplying refrigeration facilities for (Conel 
the Allied ground forces in parts of the Pacific theater of war. erators 
It has interest now because of its comments on various "ins Bo. 
types of equipment, because it “names names” in telling of the tanks tl 
abilities of the men who made the jobs work, and for its interesting due ye 
sidelights on the Australian refrigeration industry. Build 
the new 
950,000 


mobile unit. 

Most of the compressors used by 
the Army were purchased from the 
Electric Meter Mfg. Co., of Sydney, 
and their Q 500 Model was a very 
good unit. Joe Carroll, the managing 
director, was always very helpful 
and cooperative. 

The Electrice Refrigeration Co., 


‘under Bob Davies and Bill Kennell, 


were contractors on a very fine 
600-cu. ft. unit and were our biggest 
source of supply for reach-in and 
domestic units. 

The Ellis & Judges Refrigeration 
Co., of Sidney, was my standby for 
any and all special application of 
refrigeration. Although they are a 
relatively small show, they were well 
equipped to produce special jobs. 
Ted Ellis is one of the soundest men 
in Australia on low pressure refrig- 
eration that I came across. 

The Hallstrom Mfg. Co., makers of 
an absorbtion type domestic refrig- 
erator, were a contractor for a small 
domestic unit and produced a very 
satisfactory Kerosene operated re- 
frigerator. Mr. Hallstrom is_ the 
God-father of the fine Sidney Zoo 
and has one of the world’s finest 
private collection of Parrots. He will 
talk to you about refrigerators, but 
only after you have visited his bird 
collection, of which he is very proud. 

Most of my insulation problems 
were taken to the Bradford Insulation 
Co. This company is headed by 
George Bradford and Joe Howe, who 
are manufacturers of mineral wool 
insulation. 

There were many other companies 
in Australia that were always ready 
to help in any way possible and who 
also turned out some very good work 
for the Army. Among them were 
the F. E. W. Powell Co., under 
Gordon Lawes, who built us some 
fine 6,000-cu. ft. storage boxes; The 
Waugh & Josephson Co., The James 
Budge Co., and many others. 

F. J. Lovelock Co. was our big- 
gest source of refrigeration parts 
and accessories. This company and 
Frank Hanson, who is a one man 
“greater Australian Chamber of 
Commerce,” are well known to 
American manufacturers. Eric Eber- 
ling, who is Mr. Hanson’s right hand 
man, or “off sider,” as the Aussies 
put it, is possibly the best informed 
man in Australia on refrigeration 
equipment. 


Refrigerated Barge Job 


After about six months on this 
job in Sidney, I was sent to Brisbane 
to take over the assembly of some 
refrigerator barges that had been 
sent out from the U. S. A. These 
barges which had been built by the 
National Iron Works of San Diego, 
Calif.. were shipped to us knocked 
down. They were 104 ft. long and 
had about 20,000 cu. ft. of refriger- 
ated space. The mechanical equip- 
ment was furnished by the Kohlen- 
berger Mfg. Co., of Fullerton, Calif. 

When I arrived at Brisbane to 
take over the job, one barge was 
nearly assembled and waiting for the 
refrigeration equipment. I rustled 
up a couple of G.I. mechanics, Cpl. 
Bill Bell Isle of Atlanta, and Cpl. Noel 
Hughes, of Tennessee, and they did 
a fine job for me. 

As the barge program was under 
way and Col. McNutt wanted me to 
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go up to New Guinea, I asked for 
Lt. Bigler to be sent to the boat 
yard and in a few weeks I took of 
for New Guinea, leaving Lt. Bigler 
to finish up the barges. 

Maj. Le Grand, of Pennsylvania, 
was in charge of refrigeration ip 
New Guinea, and was doing an excel]. 
lent job. He had several units under 
him and among them some fine 
refrigeration men. Lt. Boylan, of 
Washington, D. C., an old Frigidzire 
man, was in charge of spare parts 
and handling it very well. Lt, 
Ackerman had a platoon at Hollandia 
which was the best in the theatre, 


A Call to the Philippines 

In January, 1945, I was flown to @ Bombe 
Luzon. Col. Moats directed me to Adjoini 
make a survey of the Manila ice nad been 
and cold storage facilities to deter. eoling t 
mine if any of the plants could bef... at 
put into operation. been “con 

There had been three large cold as the co 
storage plants in Manila and several for the | 
small ice plants. I decided that the Wl this « 
only one that offered any possibilities had loote 
at all was the O. B. plant of theBey cou 
San Miguel brewery. This plant was brought 
pretty badly destroyed and the gen-§ ovoq m 
eral staff engineer had reported itfims of | 
beyond repair, however, I reported to# me m 
the Q.M. and the Engineer that I ear dowr 
believed I could have about 80,000 ind auxil 
cu. ft. of storage and 50 tons of icefing comp 
a day in about a month, providing damage, s 
I could get help and something tofh. co rea 
work with. _ ound twa 

A Quartermaster refrigeration il centert 
platoon under Lt. Goff, was assigned. tne sy 
to help me and I requested that Sgt. mes remc 
Pittard be sent up from New Cale- ompresso 
donia. I also asked for M/Sgt. Tomfhi.ccig y 
Price, a very fine ammonia refrig- vas rige 
eration man from Boston. arged r 
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Storage Rooms Blasted 


In the next couple of days, I had 
about 250 mechanics, operators, elec- 
tricians, engineers, and laborers. 


The most valuable person among the 
local talent was Santiago Elisiga, a 
graduate of Purdue university, with 
E.E. and M.E. Degrees. He had been 
electrical engineer for San Miguel 
before the war. His beautiful wife 
was an excellent cook. 

My first job at the plant was to 
get the debris cleared up so we could 
start on the refrigeration equipment. 

Demolition charges had been set 
off in the storage rooms which had 
completely destroyed most of the top 
two floors of the storage section. 
The roof and the floor of the top 
story had been split for about two 
thirds of the length of the building 
and the fire that followed had burned 
out the supporting walls. This 
allowed the roof and the third floor 
to fall in at the middle and to rest 
on the second floor, while the sides 
of the floor and ceiling were still 
attached to the outside supporting 
walls. 

The rear of the building in which 
there were four low temperature 
rooms on the second and third floors, 
was unhurt either by explosion 0 
fire. The front or Coca Cola section 
was badly burned, but standing, ané 
some of the equipment intact. 

The engine room was _ intact, 
although slightly burned and_ the 
roof was missing. None of the 
machinery was damaged except all 
the carbons removed from the gen 


(Concluded on next page) 
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HALIDE LEAK DETECTORe 


The Lenk Halide Leak Detector is positive, quick, 
clean. Easy to use... easy to carry. 


Plame control, shut-off valve, self-cleaning orifice 
non-clogging burner are other Lenk features yon’ll like. 


Manufacturers of 


Blotorches, 
Electric Catalog and other infor- 
Soldering Irons, mation sent on request. 
Solder. 
xk 

MANUFACTURING CO. 

, NEWTON LOWER FALLS 62, MASS. 

Manufacturers of Soldering Equipment Since 4919 

ADDRESS: POST OFFICE BOX 8-A 
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Refrigeration In the Pacific-- 


(Concluded from preceding page) 
erators and the lubricators had been 
taken from the diesels by the Japs. 

There were only two 25-ton ice 
tanks that were salvageable mainly 
que to the fact that the ice moulds 
were missing. 

Building number two, which was 
the new wing, and contained about 
950,000 cu. ft. of low temperature 
storage rooms, was 100% destroyed. 

Building number three was the 
main engine room. It housed four 
167-ton Sulzer, Swiss-built compres- 
sors powered by direct connected 
guizer Marine type Diesel engines, 
along with all the auxiliaries. There 
was also a 50-ton cube ice machine. 
This building had been set on fire, 
put fortunately the compressors and 
engines were only slightly damaged. 
The cube ice machine, however, was 
a total loss. The Japs had taken the 
forced feed lubricators from the super- 
chargers on the Diesels. I guess 
they thought this would keep us 
from operating the equipment. 


‘Bombed Out? Equipment 


Adjoining the engine house there 
nd been a large evaporative type 
cooling tower with two large blower 
fans at each end. The tower had 
been completely destroyed as well 
as the cooling towers for the diesels 
for the generators. In addition to 
all this damage, the local Filipinos 
nad looted the plants of everything 
they could carry off. They had 
brought along tools and even re- 
moved motors, voltmeters and other 
items of value. 

The mechanical gang started to 
tear down the engines, compressors, 
und auxiliaries. Two of the engines 
and compressors we found free from 
jamage, so work was started to get 
ese ready for operation. I had 
ound two gear type oil pumps on an 
il centerfuge; these were adapted to 
it the Sulzer engines to replace the 
mes removed by the Japs. The air 
ompressor for the starting of 
Diesels was destroyed so another 
vas rigged up and the _ bottles 
arged ready for starting. It was 
nt too much of a job to get the 
gine room ready for operation. 

Our one big problem was tools, 
ittings, and other materials to werk 
ith. I put Lt. Goff on this job and 
ith a couple of men he combed all 
if the salvage and supply dumps, as 


well as all warehouses and factories 
in Manila for anything we could use. 
He did a thorough job too, and was 
able to bring in enough equipment 
and tools to complete the job. 

Sgt. Pittard was given the job of 
breaking all the flanges and remov- 
ing all the valves in the ammonia 
lines and putting in new lead and 
rebabbiting the valves, damaged by 
fire. This was quite a job in itself. 
In addition to that, all of the liquid 
and suction lines to the destroyed 
rooms had to be cut and blanked 
off. The bullet holes in the lines 
also were located and welded. We 
had found an old Hobart Welder 
that had been repaired by Elisiga, so 
we made a couple of leads out of 
some Jap searchlight cable and with 
a pair of home-made clamps were 
soon busy with our welding. 

A new atmospheric cooling tower 
was built out of some California red- 
wood found in one of the engineer 
dumps. I had difficulty in impress- 
ing on the Filipino foremen that all 
I wanted was a temporary job. They 
wanted to build everything to stay. 
However, everything went along 
very nicely and all of the separate 
jobs were completed almost on the 
same day. 

The ammonia which was flown up 
by plane from New Guinea, began to 
arrive sO we were about ready for 
a test. The pressure and vacuum 
test proved the piping okay, so we 
started to charge the system. 

The initial charge was 3,500 
pounds of ammonia, as that was all 
that had arrived. I decided to by- 
pass the after coolers and start up 
the plant on one or two rooms as 
the Colonel was badly in need of the 
space. We had no ammonia oil, so 
I filled the crank case with SAE 
number 10, and we gave the number 
2 compressor a start. I still was not 
too sure of my metric system, as all 
the gauges were in Kilograms per 


cubic centimeter, and temperatures | 


were Centigrade, but everything 
went along very smoothly, although 
we needed about 4,000 pounds more 
ammonia to operate the plant at 
capacity. 

The Manila water system was still 
very uncertain, so in order to insure 
a constant water supply we fixed up 
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of D.C. power. I had to tap the 
city line, however, because we had to 
use some A.C. motors in part of 
the plant. 


Unit Coolers Salvaged 


We had found four unit coolers in 
the old Government plant across the 
river. There were two Creamery 
Package and two Carrier units. 
These had been removed and in- 
stalled in one of our larger rooms by 
Sgt. Price and Sgt? Pittard. This 
room had been used for ice storage 
and did not have sufficient coils for 
meat storage. The unit coolers gave 
us enough evaporators for a low 
temperature storage room. 

Much to the surprise of the engi- 
neer and Col. Moats, we had the 
plant in operation in 21 days from 
the day we started. In a little over 
a month we were turning out 50 tons 
of ice per day and had 80,000 cu. ft. 
of refrigerated space. We at one 
time handled over 3 million pounds 
of perishables in a week. 


When we were ready to charge 
the ice tank I could not locate any 
calcium chloride, as the order I had 
placed on New Guinea had not ar- 
rived. I called on Col. Moats for 
4 tons of salt. He said that he had 
some salt in 200 Ib. bags that he 
would send me. It was in 200 Ib. 
bags, all right, but in each bag there 
were eight 25 Ib. bags of table salt. 
I guess that was the first brine ever 
made out of a salt shaker. 


I believe we did contribute some- 
thing to the comfort of the G.I. in 
the Manila area. I do know the hos- 
pitals appreciated the ice we were 
able to furnish them. We also had 
one room full of Penicillin valued at 
nearly a million dollars. 

I received a commendation for this 


job, but most of the credit should go 
to those that did the work—M/Sgt. 
Tom Price, Tech Sgt. Floyd Pittard, 
Lt. Goff, and many other soldiers, as 
well as the loyal Filipinos who 
helped me so much. 

On May 4, 1945, I boarded the 
S. 8. Monterrey and headed home, 
turning the plant over to Capt. 
Murphy, an ex-York engineer. 


First Supply Catalog 
Published by Borden 


BOSTON—A 122-page air condi- 
tioning and refrigeration supply cata- 
log, the first compiled by A. E. 
Borden Co., wholesale supply jobber 
here, is now being distributed. 

The catalog, of the loose-leaf type, 
contains descriptions of the parts, 
supplies, and equipment manufac- 
tured by 42 companies and dis- 
tributed by Borden. Plans have been 
made to have this catalog syndicated 
to members of the Refrigeration 
Equipment Wholesalers Association 
“at a cost considerably below any 
similar endeavor on their part.” 


In addition to the listings of’ the 
various products, engineering data 
and ordering instructions complete 
the booklet. 


Borden was one of the first refrig- 
eration supply jobbers in the coun- 
try, having entered the field in 1930. 


Start Supply, Service Co. 


CHILLIWACK, B. C., Columbia— 
The Refrigeration Supply & Service, 
wholesale and retail business, recently 
commenced. operations in Chilliwack, 
B. C., at 306 Yale Road W., under 
P. H. Bibby. 


Southwest Jobbers Meet 
With Manufacturers 


DALLAS, Tex.—A joint luncheon 
attended by 27 refrigeration supplies 
jobbers and representatives of 20 
Rema manufacturers featured the 
recent annual meeting of the South- 
west Refrigeration Equipment Whole- 
salers Association at the Baker 
Hotel here. : 

Closed meetings were held morn- 
ing and afternoon, special guests in- 
cluding H. R: McCombs, national 
president, and H. S. McCloud, execu- 
tive secretary of R.E.W.A. Joe 
Mideke of Mideke Supply Co., Okla- 
homa City, presided at the meetings. 

Burl Boykin, Jr., of Standard Brass 
& Mfg. Co., Beaumont, Tex., was 
elected chairman of the southwest 
wholesalers group for the coming 
year. . Other officers include vice 
chairman, Alex Trevino of United 
Refrigeration Co., San _ Antonio; 
secretary-treasurer, R. J. McBrien, 
Electromotive Co., Dallas; national 
director, Joe Mideke. 

Executive committee is composed 
of Frank J. Walter, Walter Refrig- 
eration Supply Co., Houston; Roy 
O’Hale, Motor Supply Co., Monroe, 
La.; Sydney A. Gaines, United Elec- 
tric Service, Wichita Falls, Tex.; and 
F. K. Wight, K & M Supply Co., 
Tulsa, Okla. ° 


J. Nelson Stuart Joins 
Chicago Adv. Agency 


CHICAGO — J. Nelson Stuart, a 
former general sales manager of 
Kelvinator, has joined Needham, 
Louis & Brorby, Inc., advertising 
agency here, as general manager. 
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an old deep well that had been used | 


years ago. 


Elisiga had been able to | 


get both the generators working at | 


about 75% capacity, so we had plenty 


DAVISON’ 


SILICA GEL 


eee ne 


REERIGER ATION ror. Ts 


DESIQNED ESPEC! 
DEHYDRATION OF 


Wi 


goes furthe 
Davison’s Silica Gel was developed 
under close collaboration with refrig- 
eration engineers who knew only too 
well the shortcomings of ordinary dry- 
ing agents... Recognized as a basic con- 
tribution to the refrigeration industry, 
Davison’s Silica Gel ends moisture 
troubles and other danger-creating 
elements that stop most drying agents. 


1—It is processed especially for the de- 
hydration of refrigerants 2—Its 
scientifically-determined particle size assures 
you that the refrigerant will not channel— 
will be distributed evenly throughout the 
tortridge . . . 3—This even distribution of 
the refrigerant makes it possible for it to 
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be in complete contact with the entire 
pore-surface area at all times... 4—It 
removes acids . . . corrosive compounds 
and other impurities . . . in addition to 
moisture . . . instantly ... 5—Its capacity 
for moisture is not affected by oil . .. 
6—It will not cake nor powder... 7— 
It will not attack metals or alloys .. . 
8—Complies with the requirements of joint 
Army-Navy Specification JAN-D-169-Grade 
A Type II for Desiccants (activated). 


Get the complete drying agent that is 
effective on Freon, Methyl Chloride, 
Sulphur Dioxide, etc.; specify Davison’s 
Silica Gel from your jobber—in factory- 
charged dehydrators or in bulk for refill. 
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BALTIMORE-3, MD 


dian exclusive sales agents for DAVISON’S SILICA GEL: . : 
CANADIAN INDUSTRIES LIMITED, General Chemicals Divisiot 
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G. E. specializes in the 
little things that make selling simpler 


Call on a big company like G. E. for the finest 
air conditioning and refrigeration equipment, 
plus a lot of little things to help in the com- 


petitive days ahead. 


A big company can offer so many extras to 
help you build business. For instance, G-E 
equipment is consistently advertised to the 
trades and industries you want to sell. Planned 
promotion and merchandising makes selling 
simpler. To keep installations and service up- 
to-date. catalogs and instruction manuals full of 


show-how help you meet problems as they come 
up. Vast research and engineering facilities sup- 
port every piece of G-E equipment you handle. 


More than ever, the famed G-E monogram 


will mean more business for you because it 
represents a product of highest quality, de- 
pendable performance ... plus the extras that 
make your job easier. For business tomorrow, 
see G. E. today! General Electric Company, 
Air Conditioning Department, Section 57012, 
Bloomfield, New Jersey. 
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Air Conditioning 
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-LEHIGH FOUNDRIES, Inc. :4stow.,P4" 
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MONSOON HEATING COILS—Two 
header and non-freeze types with 
inner tube steam feed. Extended sur- 
face coils permit high rate of heat 
transfer and remarkably low resist- 
ance airflow. Available in a wide 
variety of sizes for immediate de- 
livery. 


COILS 


ALL MONSOON COILS CAN 
BE FABRICATED TO SPECI- 
FICATION IN ANY SIZE OR 
SHAPE FOR IMMEDIATE 
DELIVERY. 


MONSOON DIRECT EXPAN- 
SION COILS AND COILS 
FOR WATER COOLING— 
Available in a wide range of 
sizes with circuits designed to 
provide for even distribution 
of liquid. Immediate delivery. 
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No need to postpone that job for lack of proper equipment. 
Tested air conditioning equipment for smooth performance 
in all types of conditioning systems is now available for 
immediate business. 


PROP-R-TEMP—3 and 5 ton self- 
contained air conditioning units. 
Easy to install, inexpensive to 
operate, moving parts completely 
accessible, PROP-R-TEMP _ units 
are again available in _ limited 
quantities. 


TYPHOON EVAPORATIVE CON- 
DENSER—Coil_ surface and _ air 
quantities designed to keep air 
Pressure and power requirements 
to a minimum under toughest con- 
ditions of temperature and _ hu- 
midity. Compact, efficient, avail- 
able in a range of sizes from 
5 to 150 tons. 


Cooling and Heating Equipment 
@ PROP-R-TEMP SELF-CONTAINED UNITS, 


NEW YORK CITY — Installation 
of air conditioning equipment is 
planned by 60% of the restaurant 
owners and 53% of the hotel owners 
surveyed by the Ahrens Publishing 
Co., Inc., within a year after such 
equipment is available, it was an- 
nounced recently. Ahrens publishes 
Hotel Management and Restaurant 
Management. 

Of the questionnaires sent to hotel 
and restaurant men selected as rep- 
resentative of the industry through- 
out the country, 102 were filled out 
and returned, Ahrens reports. 

When quizzed as to what factors 
would influence their selection of 
make, prospective buyers replied in 
order of importance, as follows: 


Restaurant Owners 


Reputation of manufacturer. 
Efficiency. 

Price of installation. 
Operating costs. 

Service. 


Hotel Owners 


Reputation of manufacturer. 
Service. 

Operating costs. 

Efficiency. 

Price of instalation. 
Engineer’s recommendation. 


Fr reY 


Om GO bo 


Continued to Aid 


CHICAGO—Carryover of a highly 
successful wartime _ refrigeration 
training program into peacetime job 
training for veterans and others has 
been engineered by the Electrical 
Association of Philadelphia, working 
in conjunction with the city’s school 
district. 

The story of the conversion was 
told by Sheridan Taylor, of the 
Association, at the tenth annual con- 
ference of the International Associa- 
tion of Electrical Leagues at Chi- 
cago’s Morrison hotel last month. 

The refrigeration service training 
program was begun in February, 
1943, as a wartime emergency move 
against the city’s critical shortage of 
refrigeration maintenance and re- 
pairmen. It was. initiated under 
joint sponsorship of the Association, 
the municipal board of education, 
and the' federal government. 

The courses themselves were set 
up by a group of the Association’s 
refrigeration service engineers, one 
an elementary course, the other ad- 
vanced. Each one covered 78 hours, 
divided into three-hour sessions held 
twice a week over 13 weeks. 

Classes were held in the annex 
building of the Murrell Dobbins 
Vocational School, described by Mr. 
Taylor as one of the largest and 
most modern schools of this type in 
the country. 

The courses were continued 
throughout the war without charge 
to the trainees. The Association 
found instructors in the ranks of its 
refrigeration group, men _ qualified 
from experience in_ refrigeration 
maintenance and in teaching it, and 
the government paid their salaries. 

The Association also _ secured, 


$38 Million Sales Set 
Record for York Corp. 


YORK, Pa.—Highest volume of 
sales qualified for profit in its 61-year 
history, $38,365,127, is reported by 
York Corp. for the fiscal year ended 
Sept. 30. 

This volume represents an increase 


8 and 5 TONS 
@ TYPHOON EVAPORATIVE CONDENSERS 
@ TYPHOON SPRAY COOLERS (AIR WASHERS) 
@ PROP-R-TEMP AIR CONDITIONING UNITS 


@ MONSOON HEATING COILS (2-HEADER & 


NON- FREEZE TYPES) 

@ MONSOON DIRECT EXPANSION COILS 

@ MONSOON WATER COILS (CONTINUOUS 
TUBE & FREE DRAIN TYPES) 


Several dealer territories open. Inquiries and orders 
receive prompt attention. Write, wire or phone. 


7 


252 West 26th Street, New York 1, N. Y. 


| said. 


of 124%.% over last year, the report 
Uncompleted orders totaled 
$16,017,371, compared to $27,139,922 
for the preceding year. 


Income before provisions for taxes 
and contingencies totaled $4,340,718. 
Last year this figure was $3,265,921. 

Net earnings were listed as 
$949,718, or $1.02 a share, after pro- 
vision for income and excess profits 
taxes. This compares with $729,838 


| for 1944. 


York said it does not anticipate 
any readjustment will result from 
renegotiation proceedings. 

Outlook for sales is encouraging, 
York stated, but said that present 
unsettled conditions are making 
smooth and profitable operations 
difficult. 


Wartime Refrigeration Training 


By Ross Potter 


Majority of Restaurant & Hotel Owners Cl 
Plans Installation of Air Conditioning 


In answer to the query, “What ay 
your main reasons for wanting aj 
conditioning equipment,” owners ¢ 
both types of establishments ap. 
swered in order of importance: 

Restaurant Proprietors 


1. Necessity. D e hc 
2. Comfort. eonditio 
3. Customers request it. now, b 
Hotel Proprietors equipme 

1. Stimulate business. Th ati 
2. Necessary. tion! g 
3. Modernization. e. Fecesy 
4. Comfort. aoe rem 
5. Prestige. bat 
Hotel applications for air cong. B40" 
tioning totaled up in this manner: ‘yp A * 
Guest rooms, 49%; office, 129,. ut part 
through 


public rooms, 10%; dining rooms, 
8%; bar, 7%; coffee shop, 6%; 
lounge, 6%; ballroom, 5%; banquet 
hall, 3%; and kitchen, 1%. 

Restaurants already air conditiong 
totaled 46% of the total, and hote,; 
who had some type of conditioning 
application numbered 72% of the 
total. 

Hotel quarters that are at present 
air conditioned include: dining room, 
27%; bar, 25%; coffee shop, 21%: 
public space, 18%; banquet hall 
10%; bedrooms, 7%; lobby, 5%; and 
kitchen, 1%. 


represen 
instailat: 
tem dor 
store CoO 
“T’'m 
don’t di 
market,” 
‘Tye go 
pooks to 
time m} 
through 


RETAII 


“Nearl 
through 
condition 
ready to 
another ¢ 
stores al 
systems, 
or some | 
up during 
“Furth 
of comme 
through loan or outright gift, thegup is pf 
refrigeration equipment of all kinds{conditioni 
needed for the practical shop work But th 
essential to the course. The schoolfjequipmen’ 
provided the quarters. tions is 

With the end of the war, the “To pu 
courses were not renewed as govern-™écliveries 
mental activities. But the success offfdealer. “‘ 
the program impressed both thefffour mo 
school and the Association. By thejpromises. 
time the last course had been con: 


War Veterans 


pleted in August of this year, a total ‘EVE] 
of 1,544 men had been graduated. “Everyt 

The classes had accommodated ca-funits, mo 
pacity numbers, the shortage of re@§You buy s 
frigeration service men in Philadel-Mof a cert 
phia was still evident, and many™ “I knov 


returning veterans would be looking@ines, but 
for goods ways of making a living#ship on © 
The two organizations came to aMractor w 
mutual thought: why not continuefimecessary 
the course? date, beca 
Established as part of the school'ioing a c 
vocational training program, ij 
courses were moved from the annex 
building at 2221 North Broad St. t 
the main building at 22nd St. ani A 
Lehigh Ave., with larger lecture 
rooms, more facilities, and ample 
shop space for laboratory work. 
The cost to trainees has been kepl 
low. For residents of Philadelphia 
there is a registration fee of $1 and 
a lab fee of one more. From non 
residents, the above fees plus $i! 
tuition fee is requested. 
Enrollment for the new course 
opened two months ago, late i 


September. The duration of eat! 
course is still 13 weeks; 140 me 
enrolled in the four’ elementa 


courses; 60 in the two advance 
courses; and 240 more applicants 4 
on the waiting list for the ne 
semester to begin. 


Tubes Made of Glass Clott 
And Rubber Adapted for 
Air Conditioning Ducts 


LOS ANGELES—Made of gla 
cloth and rubber, a new materi 
known as “Airtron,” which was U 
during the war for aircraft heati 
and ventilating, is being adapted fi 
hot or cold air ducting by 
manufacturer, Arrowhead Rubber © 
here. 


The material is flexible, permitti! 
it to operate indefinitely where vib! 
tion is present, the company clail™ 
It is said to withstand temperatur 
from -60° F. to 300° F. and inter 
pressures over 50 Ibs. per sq. 
Only concentrated mineral acids h@ 
any injurious effect on the mate! 
according to the company. | 


Avaflable in tubes from 1 in. ' 
6 in. in diameter, any length, © 
material can also be supplied 
special shapes, and can be adapt 
for replacement use as_ well 


The 


original installation, the comp® E. 654 
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* IClamor For Commercial Air Conditioning 
Reaches New Peaks, But Contractors Are 


' DETROIT—“The market for air 
conditioning equipment is here right 
now, but we just haven’t got the 
equipment to deliver.” 

That’s the wail of the air condi- 
tioniig dealer and contractor today, 
a recent spot survey of the dealers 
nas revealed. 

Who’s in the market for air con- 
ditioning today? Practically every 
type of commercial establishment, 
put particularly merchants who came 
through the war successfully. They 
represent a market for all sizes of 
installations, from the 1,000 ton sys- 
tem down to the 3-ton packaged 
store cooler. 


don’t dare expose myself to the 
market,” commented one dealer. 
*B-rye got enough business on my 
pooks to practically take all of the 
time my staff can put in right 
through most of next year.” 


RETAIL MERCHANTS SEEK IT 


“Nearly every small store that got 
through the war is planning on air 
conditioning, and many of them are 
rady to buy it right now,” said 
another dealer. ‘Many of the larger 
scores are extending their existing 
systems, or replacing outmoded ones 
or some which they may have given 
up during the war. 

“Furthermore, nearly every type 
of commercial building that is going 
ift, thgup is planning on complete air 
ll kindsgconditioning.” 

p work But the matter of getting the 
> school™equipment to make these installa- 
tions is something else again. 

“To put it mildly, the matter of 
deliveries is frightful,” asserted this 
ecess ofdealer. ‘They are running three and 
‘th themfour months behind even their 
By thempromises. 


“n CO EVERYTHING IS TOUGH’ 


, a total 

ated. “Everything is tough—condensing 
ated ca-Munits, motors, pumps, evaporators. 
2 of regYou buy sheet metal in single sheets 
>hiladel-Mof a certain gauge at one time. 

1 many “I know deliveries are bad in all 
looking@ines, but it works a particular hard- 
r livinggship on the air conditioning con- 
ie to aMtractor when he doesn’t get the 
continu™mecessary material on the promised 
late, because of the fact that he is 
school'sdoing a contracting type of a job. 


'%o; and 


ar, the 
gover: 


“?'m to the point now where I - 


By this I mean he has started on the 
job, has his labor on hand, and the 
other parts and pieces fitted together, 
and then the vital part doesn’t show 
up. 

“As a consequence, I have made 
a decision to stop booking business 
for the next six months. It’s going 
to take up all my resources to com- 
plete the jobs already contracted 
for.” 

This contractor also said that he 
felt that air conditioning con- 
tractors had been “neglected’”’—per- 
haps through no fault of the manu- 
facturer—during the War, and he 
guessed that the mortality rate 
among firms which rely on the sale 
of air conditioning equipment only 
might run as high as 75%. 


HARD ON EXCLUSIVE 
FRANCHISING? 


For this reason, and because of 
current difficulties in obtaining 
equipment, he had thrown out the 
idea of having an exclusive franchise. 

“Tll buy from any ‘company that 
can supply me,” he avowed... “My 
first duty is to my customers—to see 
that they get what they want when 
they want it.” 

Present trends in franchising air 
conditioning dealers were also at- 
tacked by this contractor. 

“When a manufacturer splits up 
his franchise, and makes the dividing 
line on a tonnage basis, he makes it 
tough for the dealer who is trying to 
do a real job. The real big fault is 
that it knocks out the chances of the 
firm who say, is permitted to handle 
installations under 50 tons capacity, 
when it tries to deal with a big store 
or industrial plant who has bought 
the bigger installations from another 
outfit. The buyer naturally wants 
to do all his air conditioning busi- 
ness with one firm, if possible.” 


OTHERS FEEL DIFFERENTLY 


Sharp issue with this viewpoint 
was taken by another dealer, who 
declared that despite acknowledged 
difficulties in getting equipment from 
the manufacturer whose franchise he 
held, he was going to go along with 
the exclusive basis. 
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Harassed By Scarcity of All Equipment 


“I'm looking at this thing from a 
long range viewpoint,” he said. ‘The 
manufacturer has a good name in the 
air conditioning field, and I intend 
to build it up in this area and 
capitalize on it locally. It’s hurting 
a little now not to get equipment 
when we need it, but I know that 
all the other dealers and pretty much 

* in the same boat.” 

A third dealer, while holding an 
exclusive franchise, admitted that he 
was placing sizable orders with a 
number of manufacturers, and was 
keeping going by getting “something 
here, something there,” as_ these 
manufacturers tried. 

All dealers contacted said that 
another big bottleneck was the 
shortage of trained manpower. This 
shortage is making itself felt in two 
categories: 


TYPE OF TALENT NEEDED 


1. Engineering talent of the type 
that can design and lay out a job. 

2. Installation and service me- 
chanics. 

“Even if we had all the equipment 
we wanted,” declared one dealer, “I 
think we might have to quit going 
after business simply because we 
haven’t got the men to figure the 
jobs.” 

Another firm advertised in trade 
publications and metropolitan news- 


papers without drawing a single sat- 
isfactory reply. In one case where a 
dealer did find a highly qualified 
man, he failed to obtain him because 
of a problem that is now universal— 
he couldn’t find a place for the man 
and his family to live in. 

The shortage of installation and 
service mechanics isn’t quite that 
acute, but some dealers reported 
difficulties in getting men to do work 
on the larger jobs that call for exten- 
sive pipe fitting operations. As a 
consequence, they are training men 
who have had experience in low 
pressure systems, but this will of 
necessity take some time. 

One bright spot in the present 
picture for the air conditioning con- 
tractor is that there is little haggling 
over prices. Cost of air conditioning 
has not increased as much as might 
be expected, the dealers declaring 
that quotations are running about 
15% above 1941 because of increased 
installation costs. 

However, the dealers realize that 
this won’t last forever, and they 
simply hope that the market for air 
conditioning will continue to expand 
in such a manner that there will be 
enough business for everyone. 


ATTACKS ‘BID’ METHOD 
OF PRICING 


Concerning one phase of the pric- 
ing problem, however, there were 
some squawks. In new building the 
practice has grown up of the archi- 
tect specifying the air conditioning 
system and then taking bids from 
the individual contractors. 

This not only leads to price shav- 
ing, the dealers believe, but it ¢dlso 
often results in a “skimpy” job or 
one that may be poorly engineered, 
if the architect has had too big a 
finger in it. 


“The builder can get a better deal 
if he will negotiate directly with the 
air conditioning contractor,” one of 
them said. 

On the whole, however, the picture 
is a pretty bright one for future 
prospects, and as to the immediate 
problem on deliveries, there is a 
breathing spell of four or five months 
before the cries for comfort cooling 
will become strident. 


Refrigerator Paint Process 
Available on License 


CLEVELAND—The Meckler pro- 
cess, a patented method of convert- 
ing waste paints, lacquers, and 
varnishes into refrigeration finishes, 
is now available on license, it is 
announced by Meckler Chemical 
Corp. here. 

Coatings wasted in spray-gun ap- 
plications can be recovered by use of 
the process, according to the corpora- 
tion. The refrigeration finisher can 
then sell the sludge to the processor 
for blending with new finishes. 

Claims made for the Meckler pro- 
cess are that it produces reclaimed 
finishes “equal or superior to new 
finishes” and that it is “easy to 
apply, rapid, economical, and requires 
no special equipment.” 


Foote, Cone & Belding 


Agency Opens Dayton Office 


DAYTON—Foote, Cone & Belding 
have opened a@ service office at 300 
Taylor St. here. Personnel of the 
office includes: Curry W. Stoup, man- 
ager; James Pickering, director of 
cooperative advertising; Jack Readey 
and Edwin Short in charge of copy; 
and W. H. McKnight, art director. 


Meet 


Demon Heat 


eat’s a stealthy thief — always sneaking in 


to rob business of profits in countless ways. 


Marlo Fin Coils outwit Demon Heat through effi- 
cient heat transfer. Our engineers have a quarter- 


century's priceless experience at your disposal. 


= 
MARLO - HEAT, ANSren 


HEAT TRANSFER SURFACE 
Ball-Bonded Blast Coils— Cooling and Heating e Air 
Conditioning and Refrigeration Apparatus e Indus- 
trial Blower Units e Unit Coolers e Evaporative Con- 
densers and Coolers e Low Temperature Apparatus. 
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HICAGO SHAFT SEALS 


Acknowledged as the industry's most 
effective seal for replacement (even on 
scored or bent shafts) because it has the 
self-adjusting sleevelock. Quickly in- 
stalled. For REAL SATISFACTION never 
accept a substitute. At all jobbers. 
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20 NORTH WACKER DRIVE, CHICAGO 6, ILL. 


Wing Cap 
Valve... 
TYPE 203 


NON-FERROUS ALLOY MEETS GOVERNMENT SPECIFICATIONS 


Solder connections machined directly in valve body. Has 
patented rotating self-aligning stem-disc. Resilient packing. 
Valve is back-seating, permitting repacking under pressure 
Wing cap can be Inverted and its socket used to operate 
valve. Cap sealing on bonnet orovides additional protection 
against teaks. Unrestricted tow. 


For Freon and | HENRY VALVE CO. 
Methy! Chloride Giimapeaaiytaas 


‘HEAT IS THE ENERGY OF THE % B.t.u. per pound. (Specific heat 


Members of the Refrigeration Equipment Wholesalers Association 


Your refrigeration parts and supply 
house in Central New York and 
Northern Pennsylvania 


TED GLOU 


Refrigeration Problems 
And Their Solution 


By P. B. Reed 


Manager, Refrigeration 


For Service and Installation Engineers and Air Conditioning 


Division, Perfex Corp. 
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that can be felt by touching the LATENT HEAT 


What Heat Is; How lt substance or that can be detected by oh Diehh: Saijal Ae Aamnge i 


the temperature rise of the sub- 
stance, and is known as “sensible ‘*° Water and to change water t, 


May Be Measured (2) heat”—-heat that can be detected by Steam does not make a temperatuy 
the sense of feeling. In the case of Change, merely a change in form o; 

ice at zero it amounts to about 28 Sometimes called, a change jy 

state. It is hidden heat, and jg 


LECU OT! at .49). therefore, called “latent” heat for th 
MO LES IN M ‘ON ) word “latent” means hidden. a 

The molecules in a substance are HEAT TO CHANGE SOLID unseen. Compared to sensible heat 
in motion within the substance. In TO LIQUID the amounts of latent heat ap 


extremely large. 
Finally when the temperature of It is these latent heats that mak 


the ice gets up to 32° any further 
heat added goes into breaking the ° yerrigeration poesible neni 


there would be no molecular move- molecules apart and turning the solid 
ment at absolute zero (-459.6° F.) jog liquid. This takes a great We could not do much cooling j 


oF ps — : ae mee ° Pe aay deal of energy; in fact, it takes 144 We depended on sensible heat only 
warmer the substance becomes, until B.t.u. per pound simply to overcome ee Ser Sea, a we have 
Gnally they eothe to the place where the molecular attraction to melt the 4 refrigerator that has a “load” 9 
further addition of heat does not in- ‘¢¢ into water—both at 32°. £000 Btu. per day, that is, 40m 
crease the temperature but instead Then above 32° the water is a 5B.tu. of heat get into the refrigers 
goes to break down some of the at- liquid, and the molecules are much or during the 24 hours and must by 
traction between the molecules and “Ore free to move around but are Temoved in order to _— the inal 
as a result they break away from ‘till bound to one another to some temperature at, say, 40°. 
one another and the substance looses ©tent. However, it takes one B.t.u. This heat comes through the walk 
its rigidity and becomes a liquid. to heat a pound of water 1°, about (heat leakage) in the warm foo 
twice what it took when the water put into the refrigerator (produc 


solids they are quite close to one 
another and cannot move freely, but 
do have some movement. Supposedly 


You cod cl te Moisture Eradicator’ 


HEE you see one of the installations in which It comes in sizes from %” to 4” O.D., with .035” 
Revere Dryseal Copper Tube is dried and sealed __ wall. Also available for refrigeration, air conditioning 
—in order to make it perfect for refrigeration, air and a variety of other services is Revere Sealed End 
conditioning, heat control, bottled gas and other | Copper Tube, which has each end plugged and taped 


CEN = RAL SERVICE SUP P LY CO. SENSIBLE HEAT OF SOLID was in solid form—ice. agg 4 and in the warm air that gets 

; n the refrigerator when the door 

516-18-20 E. Erie Blvd.., Syracuse. N. Y. Phone 5-4000 When heat is added to the solid it HEAT TO CHANGE LIQUID are opened Tema load). - 
209-211 Jefferson Ave.. Scranton, Fa Phone 3-40(0 gets warmer as the velocity of the TO GAS 

molecules in es. This is heat 
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time the molecules are moving 
faster and faster until at 212° 
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the further addition of heat does not 
raise the temperature of the sub- 
stance, but instead, goes into break- jel a 1°, eg on ae 
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from a solid to a liquid, for 970 
B.t.u. are required to change 1 pound prin rer (OS 2 ee ES 
of water (at 212°) to steam (also ‘ : , 

| at 212°). (Concluded on next page, Col. 1) 
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The PIONEER FLUID DEHYDRANT LEAK DETECTOR 
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exacting services. for protection against injury and contamination. 

This tube is available now. It comes in coils of 25, Both Revere Dryseal and Revere Sealed End Copper _With many of our friends returning to their civilian 
50, and 100 feet, and each length is individually Tube are available from Revere Distributors in all activities, it is particularly appropriate in this year 
treated to remove all interior moisture, then sealed at _— pats of the ouaey: The Revere Technical Advisory of victory to extend to all our best wishes for a 
both ends. You get it clean, bright, and bone dry, so _-Service is always available to help you. Merry Christmas and a New Year of Peace, Happi- 


that no moisture is present to react with any refrig- 
erants and produce corrosive products. . 
This is but one of the “kid glove’’ treatments 


given Revere Dryseal Copper Tube so that it will 
serve you better. It is made of deoxidized copper, COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 


and is carefully kept free of oxides during every man- 
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Executive Offices: 230 Park Ave., New York 17, N.Y. 


| 
ufacturing step. In annealing this tube to dead soft- : , ; » Age 
& step. & Mills: Baltimore, Md.; Chicago, Ll.; Detroit, Mich.; New Bedford, Mass. 
Rome, N. Y .— Sales Offices in principal cities. 


Listen to The Human Adventure on the Mutual Network 
atmosphere. every Sunday Evening, 9 to 9:30 pm, EST. ' 


ness and Prosperity. 
Highside Chemirals Cn. 
195 Verona Ave., } Newark 4, N. J: 
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What Heat Is-- 


‘Concluded from preceding page) 


REFRIGERATION BY LATENT 
HEAT OF FREEZING 

If ice were used, each pound that 
melted would absorb 144 B.t.u., so 
4,000 divided by 144 would give about 
28 pounds of ice to be melted every 
94 hours in order to remove 4,000 
B.t.u. This would take advantage of 
the latent heat of freezing, which 
js also known as the latent hoot of 
fusion. 

REFRIGERATION BY LATENT 

HEAT OF BOILING 

Still another way would be to find 
some liquid that changed from a 
liquid to a gas at some temperature 
pelow 40°, that is that “boiled” at 
pelow 40°. Water changes from a 
liquid to a gas (boils) at 212°. 
Sulphur dioxide is a liquid that 
changes to a gas (boils) at about 
14° instead of 212°, so we could put 
a container of it in the refrigerator 
and let it take up heat from the 
refrigerator, which heat would cause 
the sulphur dioxide to change from 
a liquid to a gas, and in so doing 
take up the latent heat of boiling. 
Water takes 970 B.t.u. to change 
1 pound to steam, but sulphur 
dioxide only uses 167 B.t.u. to change 
1 pound from liquid to gas at 14°. 
Therefore, to remove 4,000 B.t.u. it 
would be necessary to let 2344 pounds 
of sulphur dioxide boil off during the 
2 hours (4,000 + 167 = 23%). 
The container holding the liquid 
sulphur dioxide would be placed in- 
side the refrigerator, but the gas 
that boiled off would not have to 
escape into the refrigerator, but 
could be piped away, outside the re- 
frigerator where it could be wasted, 
or better, saved, changed back into 
liquid form and used over again, 
which is what a refrigerating ma- 
chine does, as will be explained later. 
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REFRIGERATION SERVICE INC. 


Pacific Coast Supply Jobber 
since 1928 


Your letterhead will bring our latest 
catalog—also our House Organ, 


“The Liquid Line” 
3109 Beverly Blvd. 
SAF LOS ANGELES 4, CALIF. 


Refrigerated Ship’s Tuna 
Are Graded ‘100%’ for 


3 Straight Fishing Trips 


SAN DIEGO, Calif.—Three times 
the good ship La Belle has glided out 


of the Mexican banks and nosed back 
into port here with 60 tons of tuna 
so well refrigerated they were passed 
100% by cannery inspectors. 

The 62-ft. boat is equipped with 
Frick apparatus used mainly to pre- 
vent undue meltage of 15 tons of ice 
in the main hold and to cool the fish 
to a minimum temperature as quickly 
as possible. The equipment also 


takes care of two brine tanks and* 


a bait tank and a food box in the 
galley. 

Located on opposite sides of the 
craft, the refrigerating machines are 
3 in. by 3 in. twin-cylinder combined 
ammonia units. The vertical con- 
densers were separated from the 
bases of the units to save space. 

A 16 in. by 5 ft. 6 in. receiver was 
installed below each unit for carrying 
an extra supply of ammonia and 
permitting a larger condenser ca- 
pacity when the boat is in tropical 
waters. The compressors, driven by 
5-hp. d.c. electric motors with V-belt 
drives, are cross-connected. 

One of the two 20-kw. d.c. genera- 
tors is driven from the main 154-hp. 
Buda engine with V-belts. The other 
generator is direct-connected to the 
D-4400 Caterpillar engine. 

The two brine tanks measure 
6 ft. by 6 ft. by 7 ft. Capacity of the 
bait tank, used for storing fish on the 
inward-bound trip, is 720 cu. ft. 

Fish in these compartments are 
cooled by pumping sea water into the 
tanks and refrigerating it to 28° F. 
by direct expansion and brine cir- 
culating pumps. A concentrated solu- 
tion of brine is then pumped from one 
tank to the other through connecting 
pipes and the fish are frozen to 
10° F. or lower. 

This brine is later pumped over- 
board and the fish brought home in 
dry storage. 

Two temperatures are maintained 
in the food box, measuring 4 ft. 6 in. 
by 4 ft. 6 in. by 7 ft., by use of a 
partition. One compartment is held 
at 36° F. and the other at 10° F. for 
freezing and holding fresh meats. 

The main hold is divided into 12 
compartments with bin-boards and 
has a capacity of 2,100 cu. ft. 

John Rogers & Son, Los Angeles 
distributor, sold the equipment. 


1. Quickly starts and tests HERMETIC and OPEN type units. 
2. Flexible enclosed switching, creates special starting circuits for any 


type motor up to 3 HP. 
3. 


4. 
5. 
6. 


7. Impressive looking and creates customer confidence. 


Complete with power cord, test leads 
and complete detailed instructions. 


AIRSERCO UNIT STARTER & ANALYZER—Model EJ.. - 
DIRECT 


AIRCRAFT SERVICE COMPANY 


ORDER 


435 MELWOOD STREET 


That quickly restores to operation any 
HERMETIC FRIGIDAIRE, GIBSON, GRUNOW, NORGE, 
COLDSPOT, GENERAL ELECTRIC, AND OTHER UNITS 
REQUIRING EITHER SPLIT PHASE OR CAPACITOR 
STARTING CIRCUITS. 


Unique combinations necessary to correct defects in hard starting 
units, may be supplied later for permanent repair. 


Circuit continuity and high voltage neon tube leakage tester. 
Eliminates unwarranted tampering with sealed units. 


Scientifically designed for easy operation. 


Patent Pending 


. $125.00 


PITTSBURGH 13, PA. 
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Boise Distributing Co. 
Has Own Building To 


Show Commercial Lines 


our engineering department 


BOISE, Ida.—Establishing itself as 
a sales agency for low temperature 
cabinets for both commercial and 
household use, in addition to its 
former beer business, the Boise 
Distributing Co. is now located in its 
own new $20,000 building at 503 
South 16th St., this city, according 
to announcement by its owner, Mer- 
rill S. Ayers. Additional employes 
would be taken on as the refrigera- 
tion business develops, he said. 

The new building is of brick, 
reinforced concrete, and steel con- 
struction. Previously, the firm had 
been located in a leased building 
across the street from its new 
quarters. 
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Fowler Is Appliance 
Manager For Sterchi 


KNOXVILLE, Tenn. — Roy N. 
Fowler, formerly southern district 
manager for General Electric Co., 
has been appointed general manager 
of electrical appliances for all 31 
Sterchi Bros. furniture stores in the 
south, announced O. C. Bowden, 
president. 

“Mr. Fowler will have complete 
charge of the appliance departments 
in all our stores, buying, directing, 
and supplying merchandise,” Mr. 
Bowden declared. ‘Our appliance 
volume prewar was $2 million a year, 
and with the addition of other equip- 
ment, we look for more than double 
the volume in a year.” 
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REPAIRS AND EXCHANGES ON 
*©COMPRESSORS *EVAPORATORS 
© CONDENSERS e FLOAT VALVES 
e WATER VALVES e CONTROLS 
AND OTHER ITEMS 
FULLY ILLUSTRATED CATALOG OF VALUABLE 


INFORMATION AND PRICES SENT UPON REQUEST 
ON YOUR COMPANY LETTERHEAD. 


321 EAST GRAND AVENUE 
CHICAGO II, ILLINOIS 
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REFRIGERATION MAINTENANCE CORP. 


Superior. 
—<Sp Valve and Fittings ta oH 


... readily refillable . . . on the job, or in the shop. 
When the gasket-type, inlet-end Strainer Union is 
removed, you get a generous unrestricted de- 
hydrant removing and filling opening. 

High quality filter pad . . . fortified by supported 


screens at outlet-end removes even the finest parti- 


cles of foreign matter from the refrigerant stream. 
End fittings are silver-soldered to end caps. . 

end caps are soft-soldered to main body . . . re- 

movable for inspection and replacement of filter 


pad and screens. 


heal 


oye « FILTERS 


Equipped with highly efficient sack-type 
filter, plus fine screen at outlet-end. End 
fittings are silver-soldered to end caps. . 

end caps are soft-soldered to shell . . 
able for replacement or cleaning filter sack. 
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United Project Preparing 


SALUTE TO THE WEST 


This important, growing frontier is doing a magnificent job. 


Keeping pace with the growing West is the California Refrig- 
erator Co., of San Francisco and Oakland California, progres- 
sive jobbers in refrigeration and air conditioning supplies, 
replacement parts, equipment and tools. 


Outstanding, indeed, is this company’s record of long experi- _ 
ence and dependability as an efficient source’ of \.supply, - 
both for the present armed forces and the civilian trade. 
In this day of unprecedented distribution problems, concen- 
trated and intelligent effort is doing an important job—for 
today and tomorrow. 


GALIFORMA 


REFRIGERATOR 


Clarence F. (Sandy) Pratt, President 


1077 Mission St., San Francisco, Calif. 
441-23rd St., Oakland, California 


“EVERYTHING FOR REFRIGERATION” 


To Make Condensing Units 


NEW YORK CITY — Condensing 
units and compressors in % hp., 
1% hp., and 14 hp. sizes will shortly 
go into production at United Project 
Engineering here, annonuces E. D. 
Dunning, formerly vice president in 
charge of engineering and manufac- 
turing with the Kulair Corp. of 
Philadelphia. Mr. Dunning  super- 
vised the new designs. 


Ludlow King Heads 
Owens-Corning Office 


WASHINGTON, D. C.— Ludlow 
King has been appointed manager of 
the Washington, D. C. office of 
Owens-Corning Fiberglas Corp., 1031 
Investment Bldg. Mr. King recently 
retired from the Chemical Warfare 
' Service in which he was commis- 
sioned a lieutenant colonel. He was 
wveunded during the Normandy in- 
vasion while serving on the staff of 
7th Corps Headquarters. 


. Walter Gray Opens 
Offices As Designer 


CINCINNATI Walter Parks 
Gray, formerly chief designer for the 


* 


Crosley Corp. here for 16 years, has 
opened his own offices in the Neave 
building as product designer and 


BACK THE VICTORY LOAN 


consultant, it was announced re- 
cently. 

Having received his training in the 
Art Academy here, Mr. Gray began 


his career as designer for the Bald- 
win Piano Co. 


SELF-SERVICE 


DISPLAY WALK-IN 
CASES sage ~~ aga COOLERS REFRIGE maenArons 


BEST IN 


MODEL 
16 S. C. 
NOW BEING 


TAKEN 


FOR 1946 
SHIPMENT 


* SELF OR 
CLERK SERVICE 


e EASY TO MOVE AROUND 
¢ 100% FOOD MARKET UTILIZATION 


DESIGN 


BEST IN 
VALUE , 


ORDERS FOR 


REACH-IN SELF-SERVICE 


Designed for practical use in 
small food markets as a self 
contained unit may be 
moved to any part of 
store just plug in. 


me 6 JORDON REFRIGERATOR COMPANY” 


to 
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FROZEN FOOD 
CANDY CASE wrerhAY Case 


Modern Merchandiser 
for Small Stores and \idas} Vil), 
Large Super-Markets 


_ SALES DIVISION 


235 ~ BROAD ST., PHILA. 7 


Phone cokengicings 6359 
FACTORY PHIL 


WALK-IN 
a ran REACH-IN 
FREEZERS 


BEST IN 


iad . 
Large super markets find it practical 
as a single unit or by adding more 
units for multiple application, 
and using only one appropriate 
size refrigeration unit. 


WARS 


* 


Big Demand For Milk Coolers Forces One 
Producer To Set Up Allocation System 


EAST SPRINGFIELD, Mass. — 
Despite a four-fold increase in milk 
cooler production this year over 1941 
figures, heavy demands of dairymen 
for coolers has :required development 
of an allocation program by'!West- 
inghouse to assure a fair and equal 
distribution in line with needs of 
respective areas, H.. F. Hildreth, 
manager of the refrigeration special- 
ties department at the Westinghouse 
East Springfield plant comNeeS 
recently. 

The allocation system was donab 
oped through a survey made by 
Westinghouse statisticians which in- 
cluded all electrified dairy farms with 
five or more cows, Mr. Hildreth ex- 
plained, in order to supply coolers 
where they are most needed to pro- 
tect the nation’s milk supply. 

When war-suspended milk cooler 
production was resumed in Novem- 
ber, 1943, the County Farm Ration- 
ing Committee solved the distribu- 
tion problem by issuing priorities, 
Mr. Hildreth pointed out. However, 


with the disbanding of committees, 
the survey and self-imposed allot. 
ment system became necessary to 


assure. equitable distribution for 
dairymen throughout the . United 
States. 


“In the next 12 to 18 months, our 
present production is expected to 
double,” Mr. Hildreth said, ‘so that 
our cooler production will be eight 
times greater than-the prewar pea.” 


-The- East Springfield plant manu- 
factures a wide range of cabinet 
sizes—constructed to fit the norma] 
10 gallon milk cans of the dairy 
industry—and a self-contained “drop 
in” refrigerating unit which can be 
applied to the cabinets. This “drop 
in” unit is serviced on an exchange 
basis, as are household refrigerator 
units. On the exchange basis, the 
coolers can be kept in continuous 
operation.: Replacement units are 
made available, when the original 
unit, after long use, is sent in for 
repairs or part replacements. 


Washington Tobacco Co. 
Takes Soda Fountain Line 


WASHINGTON, D. C.—Washing- 
ton Tobacco Co., distributor of store 
fixtures and refrigeration equipment 
since 1932, has been appointed by 
the Bastian-Blessing Co. of Chicago 
to distribute their line of fountain- 
luncheonette and ice cream making 
equipment in the District of Colum- 
bia. 

Models of 1946 Bastian-Blessing 
fountains will soon be on display at 
631 Massachusetts Ave., N.W., an- 
nounced H. K. Smith, manager of the 
distributor’s contract department. 
A stock of repair parts is carried, 
and the service department operates 
on a 24-hour schedule. Fountain 
accessories and supplies are also 
distributed by the company. 


Canadian Freezing Firm 


RICHMOND, B. C., Canada — 
Incorporated with capitalization of 
$50,000, the Brighouse Frosted Foods, 
Ltd., Richmond, B. C. have now 
commenced business as frozen food 
merchants. Their registered office is 
at 312 Granville St., Vancouver, B. C. 


Morton Showcase Co. 
In New Main Office 


DAYTON, Ohio—Home office of 
the Morton Show Case Co., commer. 
cial refrigeration firm, has_ been 
moved into its new location at Main 
and Franklin Sts. here, which pro- 
vides the firm with 50,000 sq. ft. of 
floor space, announces E. George 
Sanders, president. 

The company also maintains stores 
and warehouses in Columbus, Lima, 
and Springfield, Ohio, stocked with 
refrigeration equipment, coolers, 
cases, beer systems, bars, booths, 
tables, chairs, stools, counters, and 
other items for the tavern, bar, and 
restaurant trade. 


Maryland Poultry Firm 


Installing Freezing Plant 


PORTLAND, Ore. — The Laurel 
Poultry Farm is building a new 
quick-freeze, wholesale, and _ retail 
poultry plant at 5205 N.E. Killings- 
worth St. here, at a cost of approxi- 
mately $20,000, it was announced by 
David McLaughlin, president and 
general manager. It will handle 
about 50,000 fryers yearly. 
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THE PURITY OF “VIRGINIA” SULFUR “J | 
DIOXIDE IS CAREFULLY GUARDED | 


—the content of each cylinder — large or 
small — is analyzed 2 separate times. 


CLEANLINESS TEST 


A measured sample drawn from each container 
must be water-white in color and when boiled 
to dryness must leave no dirt, oil or other resi- 


This test detects undesirable impurities. 


2. MOISTURE TEST 


A sample of known weight from each cylinder 
is passed through P,O, 
ture calculated by the increased weight of the 
tube must not exceed SO parts per million; low 


moisture prevents freeze-ups and oil-sludging. 


EXTRA PRECAUTIONS 


To prevent any possible contamination of ‘Extra 
every cylinder is dry cleaned and 
finally rinsed with pure SO, before filling. 


Each cylinder valve is inspected and reserviced 
to assure trouble-free operation — this saves time and 


money for the service engineer. 


The name "EXTRA DRY ESOTOO" on the cylinder 
is your guarantee of quality. 
supply jobbers everywhere. 
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(a dessicant). 


Sold by refrigeration 
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WEST NORFOLK, VA. 


i 131 STATE St., BOSTON 4 
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Quick Frozen Meats Face ‘Tougher’ 
Barriers Than Fruits & Vegetables 


CHICAGO — “It is not sound to 
reason that just because quick-frozen 
fish, fruits, and vegetables are prob- 
ably the coming thing that, therefore, 
quick-frozen meats will also succeed 
to the same extent.” 

So declared Lieut. Martin Hilby, 
U.S.N.R., assistant Navy liason offi- 
cer of the Navy’s Chicago market 
office headquarters, in a panel dis- 
cussion at the fortieth annual meet- 
ing Of the American Meat Institute 
held recently at the Stevens hotel 
here. 

‘In thinking about the coming 
effort to win consumer acceptance of 
quick-frozen meats it would be well 
to look at the industry’s past experi- 
ences in this field as marketing of 
quick-frozen meat in consumer size 
packages has been tried before,” said 
Lieut. Hilby. “It failed for the 
following reasons: 


Reasons for Early Failure 


“1. Efforts which were largely ex- 
perimental in nature were discon- 
tinued principally due to factors asso- 
ciated with the business depression. 
This is best shown when you study 
past sales and discover that a fairly 
large volume was developed in the 
1929-1930 period, but by 1933 the 
quantity was very small. 

“2. It was not clearly demonstrated 
that quick-frozen meat cuts repre- 
sented a money saving to consumers. 
(It should be noted, however, that the 
cuts were largely sold through estab- 
lished meat markets paying butchers 
to act as clerks.) Consumers tried to 
compare the per pound cost of the 
untrimmed fresh cuts—the concept of 
comparing just the cost of the edible 
portions was not adequately promoted 
by the packers. It was also true that 
consumers were not aware of what 
constitutes quality in meat. 

“3. Distribution did not achieve a 
large enough scale to bring to bear all 
the claimed inherent savings needed 
to off-set the costs of quick-freezing, 
wrapping, packaging, and handling 
the meat under constant refrigera- 
tion, plus the high introductory costs 
which were incurred. 

“a. It was realized that approxi- 
mately 30% of the weight and 60% 
of the storage space could be saved 
by marketing cuts in this new form, 


but the packers did not get the cost . 


of cutting and packaging down to a 
point where they could make a net 
profit from increased by-product 
realizations. 

“4. The trade and consumers did 
not know the proper procedures for 
handling, preparing, and cooking 
quick-frozen meat cuts as compared 
to cold storage or fresh meat cuts. 

“5. Inadequate wrapping, handling, 
and storage facilities existed in most 
packing houses, carriers, branches, 
trucks, retail stores, and homes. 
Retailers, for instance, kept the 
frozen cuts in regular fresh meat 
cases and few consumers had proper 
home holding units. Even the special 
handling equipment of those days, 
when available, was not adequate by 
present standards. 

“6. Retail meat cutters saw the 
threat and committed acts of passive 
or active boycott and sabotage. One 
particularly effective stunt was to 
thaw and slow-freeze the cuts before 
showing them to the consumer who 
asked to see the product. 

“7, Pre-cutting of fresh meats 
either in central cutting rooms for a 
group of stores or in a back room of 
individual large stores was _ intro- 
duced. This operation with attractive 
packaging and the use of self-service 
units realized most of the principal 
advantages of frozen cuts. This in- 
novation was a change in retail store 
operations which permitted the skilled 
meat cutter, backed up by labor 
saving machines, to spend his time 
cutting meat and made it possible for 
less skilled and lower paid employes 
to perform the functions of a clerk. 
Savings were thus accomplished 
without it being necessary for the 
cutting to be done in the packing 
plant. 


What Needs to Be Done 


“This analysis of the past and a 
close look at current trends in retail- 
ing of meat indicate that those in- 
terested in developing the marketing 
of quick-frozen meat and establish- 
ing brand names on these items 
should face and solve the following 
marketing hurdles,” declared Lieut. 
Hilby. 

“1. Develop a package that will 
prevent surface discoloration but still 
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When Operators Want Good 
| Lockers—They Look To Master 


Reputation is an insurance which infallibly protects 
the purchaser whose reason for buying is that he believes in 
the article and its maker. 
what he buys is worthy. 
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It is the strongest guarantee that 
Follow his lead—order 


MASTER Foop 
CONSERVATORS 


They are solidly built of steel by 
men who pioneered the industry. 
They have features that assure profit- 
able and economical Locker plant 
operation. 
the “Choice of the Industry.” If you 
want lockers that meet your eve 
requirement—demand MASTER. 


Our greatly expanded facilities 
now in operation make possible 
prompt shipment of your require- 
ments. 


order today. 


MASTER MANUFACTURING CORP. 


Mest of Frozen Food Locker Manufacturers 
and Suppliers Ass'n. organized for your protection. 


Over 800,000 Master Food Conservators in Use 


It costs no more to get 


Prompt Shipment 


Write, phone or wire your 


Endorsed by and sold 
through distributors of 
refrigeration and insulation. 


Sioux City 4, lowa 


allow the consumer to see what she is 
buying. 

“2. Package a constant quality 
under a given brand name. 

“3. Develop volume, but at the 
same time restrict distribution to 
channels that have adequate handling, 
storage, and display facilities. 

“4. Teach the trade and housewives 
the proper methods of handling, dis- 
playing, and cooking of quick-frozen 
meats. 

“5. Market through channels where 
the savings in retail costs, made 
possible by quick-frozen package 
meats, are passed on to the consumer. 

“6. Teach consumers to compare 
the price per pound of the frozen 
trimmed product intelligently with 
the price per pound of the bone-in 
untrimmed fresh cut. 

“7. Reduce the costs of cutting, 
packaging, and handling under con- 
stant refrigeration down to a point 
where the quick-frozen meat cut can 
compete successfully with pre-cut 
fresh meats merchandised on a self- 
service packaged basis. 

“From what I hear,” continued 
Lieut. Hilby, “the production and 
sales of quick-frozen fruits, vege- 
tables, and fish have grown to size- 
able quantities and people in these 
industries expect a big growth. If 
this is so, why won’t quick-frozen 
meats have the same _ successful 
experience ? 

“My analysis of vegetables, which 
will go for fruits as well, would in- 


dicate that quick-frozen fruits and 
vegetables will be successful in com- 
peting with canned fruits and vege- 
tables because of the frozen product 
usually being superior in appearance 
and taste. It should also be noted 
that it is not possible to successfully 
can some fruits and vegetables. 


How Meat Problems Differ 


“It is not likely that quick-frozen 
fruit and vegetables will compete 
very successfully with the same item 
in its fresh form at the peak of its 
season. However, in this regard, it 
should be realized the seasons of most 
fruits and vegetables are short, the 
condition of the frozen product is 
usually superior to the condition of 
the fresh items that most people are 
able to buy, and it is easier for the 
housewife to prepare and cook such 
quick-frozen items as peas, spinach, 
asparagus, and snap beans. On the 
basis of this it is reasonable to expect 
a year-around constant demand by 
housewives for most frozen fruits 
and veretables. 

“Fish is much the same story, only 
more so. Here we have a very per- 
ishable product produced in a limited 
area and available in fresh form for 
only a short period of the year. 

“When we analyze meat by these 
characteristics we find a different 
picture. There is no proof that 
freezing results in the consumer get- 
ting a better product either insofar 
as condition or taste is concerned. 
Seasons, except for some grades of 
meat, are not as pronounced as in 
vegetables and especially not as pro- 
ounced as in fruits and fish. 

“Most grades and cuts of meat are 
usually available in practically all 
sections of the country in good con- 
dition. It also has to be recognized 


that instead of it being easier to 
prepare and cook, quick-frozen meats 
as compared to the product pur- 
chased in fresh or unfrozen form, it is 
actually more difficult and requires 
peculiar temperature controls,” stated 
Lieut. Hilby. 


“Granted, general use of quick- 
frozen foods will have its influence 
on meat buying. For a limited 
period of time there will undoubtedly 
be an interest in frozen meats on a 
novelty basis as well as in households 
of unlimited budgets and in those of 
peculiar needs. However, if a sound 
continuing demand is to develop for 
quick-frozen meat cuts, such a de- 
mand must be based solely on the 
merits of quick-frozen meat versus 
the merits of fresh meat. 


“From what I have said, you may 


- speculate on the future for quick- 


frozen meats. 


“Much depends on how successfully 
the packers get over the marketing 
hurdles as listed in my introductory 
statements. On the bright side of 
the picture I can see a good demand 
in: 

“1. Households with peculiar needs 
and those with unlimited budgets. 

“2. Restaurants and sandwich shops 
especially those with an unpredictable 
and fluctuating volume of business. 


“3. Households in remote areas and 
such needs as ships. 

“4, Fancy cuts for special occa- 
sions. 

“5. Variety meats. 

“In any event insofar as quick- 
frozen uncooked meat cuts are con- 
cerned, I am sure that the changes, 
when they do come, will be in the 
nature of an evolution and certainly 
not the revolution anticipated by 
some individuals.” 
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Iceberg Line Features 
Sectional Design 


NEW YORK CITY — A sectional 
food freezer unit similar to the con- 
ventional office filing cabinet with 
pull-out insulated drawers has been 
introduced by Iceberg Refrigerated 
Locker Systems, Inc., here. Models 
are available for home or commercial 
use. 

The home unit consists of a self- 
contained refrigerator section, one or 
more sections containing two drawers 
each, and a narrow 6 in. insulated 
end section. The refrigerator and 
drawer sections measure 30 in. wide, 
42 in. high, and 46 in. deep, permit- 
ting passage through a conventional 
doorway, the company says. 

To install the unit, the drawer 
section is placed beside the refrig- 
erator unit, and the insulated end 
section attached to the other side of 
the drawer section. Each drawer 
has a net capacity of 6 cu. ft. 

Several advantages are claimed for 
this type of construction. The size 


What's New 


of the unit can be readily increased 
from a minimum of 12 cu. ft. (with 
a single two-drawer section) to a 
maximum of 60 cu. ft. (with five 
two-drawer sections). No change in 
the refrigeration equipment is neces- 


sary to add drawer sections, the 
company says. 
Drawers are mounted in double 


roller bearing suspension, and will 
not freeze shut, the company claims. 
Front of the drawers is insulated, 
and each drawer can be labeled to 
indicate contents. Because the units 
are insulated they may be installed 
in a room with normal temperature. 
The company suggests the possibility 
of using the section nearest the re- 
frigerator section for a blast freezer, 
substituting wire baskets. 

It is claimed that warm foods can 
be placed in any drawer to be frozen 
without raising the temperature in 
any other drawer. Odors are de- 
posited on the coils and thus do not 
travel from drawer to drawer, the 
company also states. 

Units are equipped with a warning 
bell which rings if the temperature 
rises to 5° F. 


Sectional Construction Permits Varied Capacity 


| Drawer-type lockers are 
| one feature of the Ice- 
berg line which is pro- 
duced 
(shown at left) 
home size models. The 


in commercial 
and 


freezers are produced 

in sections, permitting 

considerable variation 
in storage capacity. 


For commercial installations a 
larger unit is available. Equipped 
with 60 drawers, this model has 
360-cu. ft. capacity which will hold 
14,400 lbs. of meat, and is intended 
for use in locker plants, stores, 
hotels, apartment houses, and similar 
applications. Drawers are provided 
with locks, and could be made avail- 
able to renters on a 24-hour-a-day, 
365-days-a-year basis, the company 
says. 


Toaster-Cooker Unit 
Redesigned by Calkins 


NILES, Mich.—Made of a new 
type of aluminum buffed to a high 
finish, the combination toaster-cooker 
known as the “Breakfaster’” has 
been completely redesigned and re- 
styled, announces the manufacturer, 
Calkins Appliance Co. here. 

Heating element in the unit is 
entirely covered, which results in 
much faster toasting and cooking 
and virtually eliminates the danger 
of broken elements and the need 
for servicing elements, the company 
claims. 

The unit toasts and cooks simul- 
taneously, and can be used for mak- 
ing coffee, frying eggs, meat, fish, 
potatoes, heating soup or vegetables, 
grilling sandwiches, etc. It is 
priced at $12.95. 


Customer Selects Food Then Pushes Button 


Intended for self-serv- 
ice stores and other 
outlets, this Food-O- 
Mat cabinet holds up 
to 20 varieties of frozen 
foods which are 
delivered automatically 
when the customer 
pushes the button. 


Frozen Food Case Has . 
Push-Button Control 


GLENSHAW, Pa.—Push the but- 
ton on the self-service dispensing 
case and immediately one to 20 
frozen foods will be delivered auto- 
matically. 

This is the claim made by Frosted 
Food-O-Mat Co. here for its new 
frozen food cabinet. The company 
described the unit as “so unique and 
revolutionary that nothing even re- 
motely approaching its many fea- 
tures has ever been manufactured 
before.” 

Defrosting of the cabinet walls is 
eliminated by a patented air condi- 
tioning principle, it was stated. 

The manufacturer said the case 
was designed to meet the require- 
ments of consumers who indicated 
through a survey the need of equip- 
ment “that would make shopping for 
frozen foods as easy as _ selecting 
packaged goods from retail shelves.” 
This unit, Food-O-Mat_ claimed, 


“makes it unnecessary for customers 


to search and grope for their favorite 
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¢ Heavy duty coils. 
/ Fast cooling. 
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write or wire. 


G. C. DICKEY 


¢ New-type disappearing doors for ease in dispensing. 


"i Stainless steel doors and trim. 


For detailed description 


COMPANY 


The Beverage Coolers with--- 
J Cheekpoints to profit 


THE G. C. DICKEY LINE OF BEVERAGE COOLERS OFFERS CHECKPOINTS TO PROFIT FOR YOU— 


v 
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Three sizes in each type. 


top. 
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P.O. Box 


Two types: Standard for maximum capacity; under- 
bar where height must be limited. 


Choice of three tops: Enamel, stainless steel, counter 


Utility shelf in standard model. 


Backed for satisfaction by 
years of manufacturing ex- | 
perience. 


Standard color white with 
black trim. 
available. 


1224, Montgomery, Ala. 
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fruit or vegetable in the cold lower 
regions of a storage compartment.” 

By providing a display section 
where the actual goods may be seen, 
the cabinet stimulates impulse buy- 
ing, the firm said. 


McCray Introduces 
3 Freezers, Cooler 


KENDALLVILLE, Ind.—Three new 
home and farm freezers and a low 


temperature cooler have been an- slightly 
nounced by McCray Refrigerator Co. § freezer 
here. largest | 
The freezer line consists of 6, 12, Desig! 
and 22 cu. ft. models. The low tem- § 777, the 
perature cooler is a walk-in box §@ in coole 
6 ft. 9 in. wide, 6 ft. 9 in. deep, 7 ft. exterior 
6 in. high. Shipments are scheduled § minum 
to begin about Dec. 15, the company &f with 6 i 
announced. comprise 
Frozen food cabinets are fitted § and four 
with lift lids and chrome plated Install 
hardware. Hermetic type condensing § the cool 
units are installed in the base. In- § consistin 
terior and exterior of the cabinets @ in. and 
are finished in white Dulux. Insula- § 66 in. hi 
tion consists of 4 in. of Fiberglas. § crating 
The 6 ft. model, which is powered § exchangé 
by a %-hp. unit, measures 36 in. high, § valves, 
28% in. deep, and 41% in. long. 
Inside dimensions are 33 in. long, lee 
30 in. deep, and 16 in. high. The h “Firs 
chest weighs 210 lbs. 
A freezer compartment of 2.32 cu. N 
ft. is incorporated in McCray’s 12 ft. ew 
model, leaving 9.22 cu. ft. for frozen 
food storage. There are two lids NEW 
one for the freezer compartment, the J are clair 
other for the storage space. A 4-hp.@ ew line 
unit is employed. Exterior dimen- § schedulec 
sions: 36 in. high, 28% in. deep, 56% § January. 
in. long. Freezer compartment is 18§ Coolstr 
in. long, 20 in. deep, 11 in. high @chises ar 
Storage space is 29% in. long, 20 inthe three 
deep, 27 in. high. The weight is 
350 Ibs. a 
The 22 cu. ft. model is 36 in. high, _ 


28% in. deep, 92% in. long, and 
weighs 540 lbs. This model is equip- 
ped with three lids, the center one 
opening to the freezer compariment, 
which has a capacity of 3.18 cu. ft. 
Freezer space is 245, in. long, 20 in. 
deep, 11 in. high. On each side of 
the freezer compartment is a storage 
compartment of 9.22 cu. ft. capacity. 


(Concluded on next page) 


"RECOLD: 


. WATER DEFROST 


*RECOLD? cous 


REFRIGERATION ENGINEERING Ine 


LOS ANGELES + CALIFORNIA 


MANUFACTURING CORPORATIO. 
DEFIANCE, OHIO, U. S. A. | 


1912 Kienl 


3 ce) : Be he cd : Soi, eet m ’ eee ‘ eat Tf ‘ se) . ira ae ee met a 7 Fae os Pg <f pe ; “s a i uN i a a a : ; rela abo “ x 3 fs oo ra 
aay 42 
e = ee 
7 ie 
<<a by y " 256 eames ae ite ite | ie vaca eee es ee ae a et . 
Be Nits Pie epee 2. eee gg i i pe ee ’ 
> ims i Fe % si sii a me Ee a Be * = ’ 
4 eae 3 ‘ ss oa : ‘i cote et sii Mickie — a 
; a bi : : et = is om wie 2 
j 3 ie < S 
’ oe eo oe e 
s SS “ ; — ‘2 
i. 3 Ff E A he ye 
; : A 
: _. : os 6 Ee 
4 : eg ‘eee? oer" i Ss 
2 . we «e0** i s 
r ose”. a 
oo ; i — a <a ae “il ae 
3 ¥ 3 ‘ ; | ; wail : ; Be 
a << “a i q 4 a E . 
eds a >- -_— ‘ ; ; - 
vtec see _ 7. 6 > - i . 
ic aNy ee — 5 ee : ss 
Eo ieee 2 : a8 * é 3 ‘ SS . 2 rt ee : : = 
Ee Bare. a fa Neate Sacael eae eR Ka RE 
7a SOE a Re ss): Sa CC eee 
ie : ee pases 2 . 
= oa tee } a me. : j 
* Big ae 3 keer 
ape & ee es ee. ss as 
le — ¢ wee 4 to ae 
ae cumin saicaiithen delat cininiatiniianaiatitiiaincaicaiiaD i) 4 
sacar ez anaes - —_—————— eee oe So, 
te ae ee “1 : e — °, i : a 
te ‘ee i , tie cure 
=o ra a ca a 3 - lis 
ei ae - ee oa ‘ P ; 
Cite é MORES aaa 
es (Cone 
a ole * * & These 
sles Wi in. long 
. x %-hp. v 
? ' b iis carried 
~ : a A. 
aias a: Ry ‘ : —— | j 
Par BS H | ; 
a Sc = Be ” :: 
[ tien pan i 4 : 
F ft ‘ . ~ t eae ox Re 
aed, ; a 
Pa : +o : 
eis ee — $5 A a 
ts ees 4] Se <i . 
ws ee =y os : Son re s ; 
; See 4 See i , 
; Se ee ee rae 
om Sea. Se ae ao UF adel j 
le cs ee AS Pees 4 es 2 . a ee 
- << = ae ee ee ae ee 
WG 2 Cee ae Da: Beso ic 
My oe ae So ae et 
7 ey ies ee a rer: ‘ ee eg kee en 
= 
ie 
mE 
see 
a fat 
bt Gal 
Bi 
ae 
ie ee 
oncsuiiighaiaal . — 
eee | 7 
¢ — ae asiarteaeeens i ‘ Joe % 
~ ». OP LOE ee a ote a 
4 . ; y EC ee ern ee eee . < oe PO 
_ fs =o ; 3° bak e “§ 
; ° e ~ ‘ : RE nia , -~ ae 3 .. 
~ eed ’ 4 4 = = 
‘ Ow a WATER- DEFRCST a 
s mg i — 
. La ; gS Ge AT . 
g : ee 
ss 
I : 7 
- ; 
* 3 e j 14 
Fe > : Sie 28 
a . “ sy 
REFRIGERATION EQUIPMEN |“ 
, \ 
“ WRITE For caTaLoc = 
f ee rt - 
ee , \! 
| CURTIS RE 
Fi : . ; of C 
. Pe 
‘ ey a 
ae Se ; = : A : 7 $ “* ‘ We : ' > ; : ee eae * . Le - : < ee 
; a ‘ ; is. ha ., ’ . = 2 ; 
4 eS re aw ok ‘ % a’ — , “4 * ‘ ri Ss *, ; ; = 3 ek z ; - : oe 
af Ba £ .- Pe —— Sas ne Ke é hoe he; Te : Po i 5 et. e. Ros 5 eee at ; r, a he : ; Pre'h, ; 
a 2 Mii 3 eg Geis ra roms ak ae - %, te . wed ee a ae Tinie Regul ALY 728 Fo Sa a SP bey es Dy AS eee isis ee ch a ‘ eel, Bee & a : ay Pe res : Oty ae we Cea ad 
: +4 ; . } re RS ae i : = ey ae ags ae. 
~~ > ~~ - is, ote Fee § Pel. ss .~) a ix — thie. eee , ye ; si . - 


a 


lower 
ment.” 
section 
P seen, 
e buy- 


eduled 
mpany 


fitted 
plated 
lensing 
e. In- 
abinets 
Insula- 
ergilas. 
owered 
n. high, 
long. 
. long, 

The 


.o2 CU. 
3 12 ft. 
frozen 
ro lids, 
nt, the 


10. 
A. 


Pe Sas a 


AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 17, 1945 


37 


—_—" 


sires Colt Has Separate Freezer ogee 
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McCray’s 12 ft. home freezer divides its capacity between a 2.32 cu. ft. 
freezer compartment and a 9.22 cu. ft. space for storage of frozen foods. 


* * * 


McCray - - 


(Concluded from preceding page) 
These compartments measure 29% 
in. long, 20 in. deep, 27 in. high. A 
%-hp. unit powers this model. 

Storage temperature of 0° F. is 
carried by these freezers, with 
slightly lower temperatures in the 
freezer compartments of the two 
largest models, the company says. 

Designated as McCray model LT- 
117, the new low temperature walk- 
in cooler will have both interior and 
exterior in metal finished with alu- 
minum paint, and will be insulated 
with 6 in. of Fiberglas. Six sections 
comprise the model—top, bottom, 
and four sides. 

Installed across the back wall of 
the cooler is a freezer plate stand 
consisting of seven plates spaced 7 
in, and 10 in. apart. The stand is 
66 in. high and 60 in. wide. Refrig- 
erating equipment includes a heat 
exchanger, dryer, and two expansion 
valves, plus the condensing unit. 


6 ‘Firsts’ Claimed for 
New Water Cooler 


NEW YORK CITY—Six “firsts” 
are claimed for Coolstream Corp.’s 
new line of electric water coolers 
scheduled to go into production in 
January. 

Coolstream said distributors’ fran- 
chises are now being negotiated for 


the three pressure-bubbler and one 


semen RR 
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bottle-type coolers. The units, being 
merchandised under the _ slogan, 
“evolutionary in engineering—revolu- 
tionary in design,’ were introduced 
at a three-day private showing in 
the Hotel New Yorker. 

According to the _ corporation’s 
engineers, the coolers are the first 
to: (1) Have a one-piece cabinet that 
is (2) removable in a few seconds 
without tools. (3) Be engineered to 
comply with the Bureau of Standards 
Regulations No. CS-127-45 and the 
American Society of Refrigerating 
Engineers Bulletin No. 18. (4) Pro- 
vide sanitary protection against 
water from the mouth returning to 
the jet. (5) Have a tubular foot pedal 
which can be operated from the sides 
or front of the cooler. (6) Have a 
fully-enclosed, refrigerated bottle (in 
the bottle type). 

The three pressure-bubblers, Models 
CP-5, CP-10, and CP-15, are 14% in. 
wide by 17% in. deep by 41 in. high. 
Dimensions of the bottle type, Model 
CB-5, are 14% in. by 171% in. by 
50 in. 

All models are powered by Kelvin- 
ator condensing units. Capacity of 
Model CP-15’s unit is % hp.; the 
other units are of % hp. 

In addition to the stainless steel 
one-piece cabinets, the coolers have 
one-piece, “splash-proof” top plates 
—covers and basins—also of stain- 
less steel. The refrigerant parts are 
said to be sweatproof-protected by 
Hydrolene sealed-in glass wool in- 
sulation. 

What is called a new patented 
method of heat exchange is employed 
in the cooling unit for “instantaneous 
cooling” and “maximum peak draw.” 

In the bottle-type cooler, Cool- 
stream says a new method of cool- 
ing is used “to insure instant cold 
water after change of the bottle,” 
partly effected by refrigeration of 
the spigot stem. The entire bottle is 
refrigerated and concealed and no 
part of the outer bottle is ‘submerged 
in the drinking water, it is stated. 

The new recessed alcove with the 
push-under type faucet is said to be 
a safeguard against contamination of 
the spigot opening by hand. By the 
lower location of the bottle, it is 
claimed that change is facilitated and 
possibility of breakage lessened. The 
waste bucket is concealed. 

Styled “to complement the newest 
decorating trends,” the coolers weigh 
50 pounds less than the average cool- 
er, according to Coolstream. They 
are oval shaped except for a straight 
back. 

Officers of the corporation are 
Lyonel Len Berken, president and 
general manager; Bernard Leventhal, 
chief engineer and treasurer; and 
James J. Corey, engineering con- 
sultant. 


Niagara Announces 
Industrial Unit 


NEW YORK CITY—A new indus- 
trial liquid cooler, for which the com- 
pany claims greater compactness, 
capacity, and rapidity of cooling, as 
well as absolute temperature control 
has been introduced to industry by 
the Niagara Blower Co. here. 

It is possible to produce 33° water 
constantly without danger of damage 
from freezing, since the system is 
open and does not depend for safety 
on the proper functioning of the back 


pressure regulating valve, it is 
claimed. To provide temperatures 
below freezing, the coolers may be 
operated with Niagara’s “No Frost” 
liquid solution. 

Method used is to spray the cooling 
water over banks of coils in which 
the refrigerant is expanded. The 
water falls into a tank and is recir- 
culated independently of the distribut- 
ing system, thereby gaining the 
closest control over temperatures and 
efficiency in heat transfer, regardless 
of intermittent cooling operations or 
variations from maximum to mini- 
mum cooling load, says the company. 

In different sizes the range of ca- 
pacities runs from 4.7 to 137 tons of 
refrigeration. The model rated at 
137 tons is 105 in. long by 88 in. high 
by 60 in. wide. Water deliveries 
range from 11 to 220 gallons per 
minute. 

All parts are accessible for clean- 
ing, and experience shows that coils 
stay clean indefinitely, regardless of 
water source, if the tank is cleaned 
weekly, the company says. 


Easy Application Claimed 
For New Vapor Seal 


ST. LOUIS—A cold application 
vapor seal for frozen food and ice 
cream cabinets and for milk, water, 
and beverage coolers has been an- 
nounced by the Christy Co., Inc., of 
St. Louis, makers of “Centraz” prod- 
ucts. 

After three years of testing and 
usage under various conditions, the 
company states that the seal can 
be troweled to a cement wall, and 
can be painted after it has set. The 
seal then remains flexible, not af- 
fected by expansion or contraction. 


Terhune -- 


(Concluded from Page 1) 


action,’”’ which is called ‘a new prin- 
ciple in automatic bottle vending 
equipment.” This action is described 
by the company as follows: 

An electric motor winds up a flexi- 
ble cable on drums, raising an eleva- 
tor and a column of bottles. One 
bottle at a time is delivered off the 
top of each column “and gravity 
does the rest.” 

The single-flavor Master model has 
a capacity of 184 seven-ounce bottles 
or 162 12-ounce bottles. This unit is 
2514, in. wide, 28% in. deep, and 
74 in. high. 

Capacity of the two-flavor Jumbo 
model is 287 seven-ounce bottles or 
252 12-ounce bottles. Its measure- 
ments are 38% in. wide, 28% in. 
deep, and 74 in. high. 

Both units are adaptable to vari- 
ous sizes of bottles from six to 12 
ounces, according to General Vend- 
ing, and all mechanical parts are 
interchangeable. All cabinets are 
equipped with casters. 

Claiming simplicity of operation 
and design for the machines, the 
company lists these features: the en- 
tire dispensing unit pulls out on a 
track, every sub-assembly is “unit- 
ized’”’ and removable by a “screw- 
driver mechanic,” the “unitized” and 
removable dry refrigeration system 
is mounted in the top of the cabinet, 
and the “foolproof” coin mechanism 
and electric controls are newly im- 
proved. 

Other claims are that the machines 
provide “up to 50% more bottle ca- 
pacity for the same size cabinet” and 
that ample pre-cooling is afforded. 
The oversize refrigeration machine is 


of a nationally-known make and is 
powered by a 14-hp. compressor. 

Mr. Terhune said the sales promo- 
tion and distribution programs are 
now under way. A four-page circular 
has been mailed to 6,500 bottlers. 

Departing from the common prac- 
tice of selling direct to bottlers, Gen- 
eral Vending’s distribution plan in- 
volves franchising: a selected group 
throughout the country and offering 
them an exclusive and protective 
agreement, Mr. Terhune said. He 
explained that under this plan, a 
distributor is given an exclusive sales 
agreement for his immediate metro- 
politan area and also non-exclusive 
sales privileges in “open territory” 
beyond. 

The bottler becomes a “dealer” in 


-a sense comparable to refrigeration 


selling, Mr. Terhune said. The bot- 
tler in turn sells, leases, or places on 
“location” and assumes all service 
liability, he stated, adding that the 
distributor has no liability in the 
matter of time payments. 

Future General Vending plans in- 
clude production of additional vend- 
ing equipment for food products, 
fruit juices, articles, and other mer- 
chandise, Mr. Terhune said. 
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PATENTS 


Weeks of Oct. 30 & Nov. 6 
(Continued) 


2,388,210. REFRIGERATION SYSTEM 
FOR AIR CONDITIONED PASSENGER 
VEHICLES. Milton E. Hanson, Haddon- 
field, WN. J., and Robert T. Palmer, 
Sharon, Mass., assignors to B. F. Sturte- 
vant Co., Hyde Park, Boston, Mass. ... 
Application April 1943, Serial No. 
484,198. 6 Claims. (Cl. 257—3.) 
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8. An air conditioning system compris- 
ing a variable surface air cooling evapo- 
rator, means including a multiple cylin- 
der compressor for supplying refrigerant 
to said evaporator, means including a 
liquid cooled internal combustion engine 
for energizing said compressor, means 
including means responsive to changes in 
the temperature of the air from said 
evaporator for varying the effective sur- 
face of said evaporator and for variably 
loading and unloading said compressor, a 
reheater for the air from said evaporator, 
means for circulating cooling liquid from 
said engine through said reheater, and 
means including a dry bulb thermostat 
responsive to changes in the temperature 
of the air from said reheater for varying 
the volume of said liquid through said 


reheater. 

2,388,314. AIR CONDITIONING AP- 
PARATUS. Rudolph J. Eisinger, Thorn- 
bury Township, Delaware County, Pa., 
assignor to Westinghouse Electric Corp., 
a corporation of 
Pennsylvania. Application Feb. 14, 1942, 
Serial No. 430,841. 7 Claims. (Cl, 62—129.) 

1. In a reversible eycle refrigerating 
system for heating or cooling air for an 
enclosure, the combination of a compres- 
sor, first and second heat exchangers, the 
second heat exchanger being arranged to 
heat or cool air for the enclosure, first 
and second expansion devices connected 
between said heat exchangers and serv- 
ing to expand refrigerant from condens- 
ing pressure to evaporating pressure dur- 
ing the cooling cycle and the heating 
cycle, respectively, each of said expan- 
sion devices comprising a passage of 
considerable length and restricted flow 
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area, and means including valve mecha- 
nism and conduit portions for selectively 
connecting the suction and discharge of 
said compressor to said first and said 
second heat exchanger, respectively, for 
heating air for the enclosure, or to said 
second and said first heat exchanger, 
respectively, for cooling air for the en- 
closure, said conduit portions being con- 
structed and arranged to convey the 
expanded and vaporized refrigerant in 
counterflow heat transfer to the refrig- 
erant in said first expansion device dur- 
ing the cooling cycle and to the refrig- 
erant in said second expansion device 
during the heating cycle. 


2,388,378. GRID STRUCTURE FOR 
ICE TRAYS. Leo J. Amore, Philadelphia, 
Pa., assignor to Philco Radio & Television 
Corp., Philadelphia, Pa., a corporation of 


Delaware. Ap lication April 29, 1944, 
Serial Wo. 533,358. 7 Claims. (Cl. 
62—108.5.) 


1. In an ice tray, a receptacle compris- 
ing a pair of fixed relatively spaced rigid 
walls, a pair of movable walls interposed 
between said fixed walls and extending 
in spaced longitudinal relation thereto, 
said movable walls being arranged sub- 
stantially in inverted V formation, and 
a pivotally mounted rod arranged to pass 
between said walls at the apex of said 
formation and by wedging action upon 
the upper edges thereof to force the 
walls away from each other and toward 
the respective fixed walls. 


2,388,556. REFRIGERATING SYSTEM. 
Harold 8S. Lathrop, Grabill, Ind., assignor 
to General Electric Co., a corporation of 
New York. Application Feb. 8, 1944, 
Serial No. 521,518. 6 Claims. (Cl. 
62—115.) 

1. A multi-stage refrigerating system 
comprising high and low pressure com- 
pressors, an evaporator and a condenser, 
an interstage connection for conveying 
refrigerant from the outlet of said low 
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pressure compressor to the inlet of said 
high pressure compressor, means for con- 
ducting liquefied refrigerant from said 
condenser to said evaporator, means for 
removing a portion of the refrigerant 
from said last mentioned means and for 
returning it to said interstage connec- 
tion, and means dependent solely upon 
the temperature of the refrigerant at the 
inlet of said high pressure compressor for 
controlling the quantity of refrigerant 
admitted to said interstage connection. 


Weeks of Nov. 13 & 20 


2,388,746. CABINET FOR FOODS OR 
THE LIKE. Shepherd Enapp, Jenkin- 
town, Pa. Application Jan. 20, 1943, 
Serial No. 472,927. 1 Claim. (Cl. 62—116.) 


In combination with a refrigerator hav- 
ing its liquefying mechanism cooled by a 
current of air flowing thereover and pro- 
ducing warm currents of such cooling air 
returning freely to the atmosphere, a 
chamber for the reception of foods or the 
like, and means providing access of some 
of said warm air to the interior of the 
chamber by reason of convective flow 
thereof without cutting off the free flow 
of air from the cooled mechanism to the 
atmosphere, said chamber being substan- 
tially closed at its top and sides to pro- 
vide a trap for said warm air. 


2,389,056. REFRIGERATOR DOOR FAS- 
TENER. John Vincent Jamison, Jr., 
Hagerstown, Md., assignor to Jamison 
Cold Storage Door Co., Hagerstown, Md., 
a corporation of Maryland. Application 
April 28, 1944, Serial No. 533,148. 2 Claims. 
(Cl, 292—79.) 

1. A door fastener comprising a keeper 
having a tapered face at the locking end 
thereof, a pivoted latch lever disposed 
at substantially right angles to the plane 
of the door, a roller mounted on said 


(Continued on next page, Col. 2) 


CONNECTION 
DEHYDRATOR. 


NEW SILICA GEL. 


construction. 


SIMPLY UNSCREW AND REMOVE THE 
AT OUTLET 


Note that on the Torpedo there are no bolts 
to remove—no flanges to take off. 


SHAKE OUT OLD SILICA GEL, CLEAN 
DEHYDRATOR AND SCREEN, HEAT TO 
REMOVE MOISTURE, AND REFILL WITH 


No loose screens to contend with on Tor- 
pedo. Finger type monel metal screen—of 
welded construction—is integral with out- 
let connection so that screen and connec- 
tion are removed at the same time. Dehy- 
drator can be heated before refilling, if 
desired, because no soft solder is used in 


END OF 


YOUR BEST 


MOISTURE 


WEAPON IN 
THE WAR ON 


Note These Other Important || 
Torpedo Advantages: : 
One-piece streamlined shell provides 


greater strength, easier passage of refrig- 
erant—has fewer joints. 


is done in short order. 


SCREW OUTLET END BACK IN PLACE. 
No soldering required after refilling on 
the Imperial Torpedo Dehydrator. The job 


Finger-type outlet screen provides more 
efficient filtering, less chance of clogging. 


Copper and brass construction through- 
out. 


Packed with Silica Gel. 


IMPERIAL BRASS MANUFACTURING CO. 
565 SOUTH RACINE AVE. © CHICAGO 7, ILL. 


FOR CUTTING, FLARING, BENDING, 
GOILING, PINCH-OFF AND SWEDGING 
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CLASSIFIED ADVERTISING 


RATES for “Positions Wanted” $2.50 
per insertion. Limit 50 words. 

RATES for all other classifications $5.00 
per insertion. Limit 50 words. 

Advertisements set in usual classified 
style. Box addresses count as five words, 
other addresses by actual word count. 

PAYMENT in advance is required for 
advertising in this column. 


POSITIONS WANTED 


COMMERCIAL REFRIGERATION Serv- 
ice Engineer, completed several refrigéra- 
tion courses; years of experience in this 
field. At present teaching refrigeration 
at a well known school. Desire position 
as service manager, trouble shooter, or 
top mechanic. New York City or vicinity. 
Write Mr. D. VASCELLO, 1118 Underhill 
Ave., New York 60, N. Y.—Veteran. 


EXPERT SERVICE MAN: Domestic, 
commercial, also F.H.P. motors. Wants 
job or business opportunity small town 
or rural area. Prefer South or Southwest. 
Three bedroom home or farm, 33 years, 
three children, V.E.I. graduate. Factory- 
dealer, independent experience 10 years. 
Fully equipped. Box 1865, Air Condition- 
ing & Refrigeration News. 


POSITIONS AVAILABLE 


SAN DIEGO, California. Wright Refrig- 
eration Service requires first class service 
men at $1.50 per hour with time and half 
over 40 hours per week. Steady work, 
lots of overtime, and the best climate in 
America. WRIGHT REFRIGERATION 
SERVICE, 1337 India St., San Diego, Calif. 


APPLICATION ENGINEER: familiar 
with technical and practical applications 
of heat transfer equipment wanted by 
refrigeration and air conditioning manu- 
facturer located in Michigan. Please 
advise background and _ qualifications 
Box 1793, Air Conditioning & Refrigera- 
tion News. : 


COMMERCIAL application and_ service 
engineers. Large refrigeration firm with 
growing export business has openings in 
several territories for qualified refrig- 
eration application and service engineers. 
Knowledge of foreign languages helpful. 
Write giving full details experience and 
references. Box 1797, Air Conditioning & 
Refrigeration News. 


SUPERINTENDENT WANTED for com- 
mercial refrigerator plant. Old established 
firm located in large eastern city has 
opening for a man familiar with design 
and production of display cases and 
freezer cabinets. This position has a 
great future for the right man. Box 
1844, Air Conditioning & Refrigeration 
News. 


ENGINEER, M. E., at least five years 
experience in design of quantity production, 
fractional horsepower, self-contained air 
conditioners or small commercial refrig- 
eration equipment. New expanding engi- 
neering department in large company in 
East. Box 1870, Air Conditioning & 
Refrigeration News. 


AIR CONDITIONING Sales Engineer: 
For well established Birmingham, Ala. 
firm. Must be sales-minded, clean-cut 
personality, have adequate air condition- 
ing application engineering experience. 
For right man excellent earning possi- 
bilities, monthly base salary $350 plus 
liberal commission resulting above normal 
income. Give complete information. Box 
1876, Air Conditioning & Refrigeration 
News. 


FRANCHISES WANTED 


LEADING COMMERCIAL and industrial 
refrigeration concern in mid-town of New 
York City, in their own 5-story building, 
desires connections for distributing re- 
frigerators, showcases, freezers, condens- 
ing units, coils, etc. Have own installa- 
tion, service, and engineering departments. 
16 years experience in fleld. SIMON’S 
REFRIGERATION EQUIPMENT  CO., 
763 First Ave., New York City. ; 


MANUFACTURERS REPRESENTATIVE 
and Sales Engineer, covering Ohio, Indi- 
ana, and Kentucky territory, wishes to 
add to his line one or two major lines 
refrigeration equipment. Background over 
10 years successful selling to manufac- 
turers and jobbers Middle West territory. 
Equipped to handle sales and application 
engineering. Excellent references. Box 
1873, Air Conditioning & Refrigeration 
News. 


EXPORT. I represent at the present time 
large manufacturer of air cleaning equip- 
ment. I wish to add representation of 
manufacturer of ventilation, heating, re- 
frigeration, or air conditioning equip- 
ment. Speak foreign languages. Have 
contacts with foreign purchasing missions. 
Will take over all export problems from 
you. Box 1878, Air Conditioning & 
Refrigeration News. 


EQUIPMENT WANTED 


WANTED: Our client, an _ established, 
aggressive, wholesale distributing firm of 
refrigeration engineers, operating from 
New York City and covering eastern 
seaboard, now representing several lead- 
ing manufacturers, seeks self-contained 
air conditioning units from _ respon- 
sible manufacturer. Replies confidential. 
J. LOUIS ALBERT, 503 West 48rd St., 
New York 18, N. Y. 


EQUIPMENT FOR SALE 


CALIFORNIA LOCKER PLANT OPERA- 
TORS. You know the locker situation as 
well as I. Indefinite deliveries, damaged 
in shipment, disassembled, high freight. 
We are in production on our standard 
box and drawer combinations with the 
lock designed for freezer service. Write 
for information and prices. CHILL-DEE 
SYSTEM, Box 479, Lodi, Calif. 


“CENTRAZ” VAPOR-SEAL. A_ water- 
proof adhesive that adheres to metal, 
wood, cement, plaster, etc. For lining 
frozen food and tce cream cabinets, milk 
and water coolers, walk-in boxes dnd all 
refrigeration applications requiring vapor 
control. Wall applications can be painted. 
= CO., 1530 Olive St., St. Louis 
0. ra 
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FOR SALE. Remanufactured air 
water-cooled condensing units %4 hp. y 
to 1% hp. ° Frosted food and ice crean 
cabinets. EDISON COOLING CORP., 3 
East 149th St., New York 51, N. Y. 


FREEZERS: Complete in every respec 
ranging in capacity from 8 to 25 cu. ft 
Excellently constructed, nicely finished, a) 
with stainless steel tops and Stainleg 
steel doors. Large supply blower cojjs 
and freezer plates, all sizes. All equip. 
ment available for immediate delivery 
Wire, write, phone GENERAL REFRIG. 
ERATORS CORP., 678 Broadway, Ney 
York 12, Stuyvesant 9-1222, 


BEVERAGE COOLERS: 6 ft., capacity 
22 cases; 8 ft., capacity 30 cases. They 
are dry coolers with heavy duty coils anj 
one forced-air fan in 6 ft. model, two jp 
8 ft. model. Both have stainless stey 
doors and trim. Immediate delivery, 
GENERAL REFRIGERATORS CORP, 
er New York 12, Stuyvesan 
9- > 


QUALITY DRY Beverage Coolers—j 
long, 98” long, 28” deep, 39” high, wit) 
sliding stainless steel doors. Stainleg 
steel freezers; beer pumps, blower coils; 
beer dispensers, tavern work benchey 
reach-in boxes, water coolers, new equip 
ment. Most items immediate delivery, 
MAJESTIC REFRIGERATOR CORP., (9g— 
Broadway, New York 12, N. Y. 


SEALED CROSLEY units repaired, ex 
changed. Compressor heads only $17. 
burnouts $9.25 extra. Ceramics 95 cen a 
each. Set of three $2.75. Our book ; 
$5.45 illustrates our successful method 9 @ | 
opening, repairing, and closing sealej e| 

A 


Crosley units with ordinary shop equip 
ment. Limited copies. SEALED UNI} 
PARTS CO., 3097 Third Ave., New Yor 


FARM AND HOME freezers, reach-iy 
freezer cabinets, ice cream cabinets, com 
mercial refrigerators. Immediate delivery 
WILSON INDUSTRIES, 3533 Hollanj 
Ave., Bronx 67, N. Y. 


BUSINESS OPPORTUNITIES 


FOR SALE: Sickness compels sale ¢ 
large clientele, long established refriger: 
tion business. One of the best equippe 
shops in Southern California. Has stead 
income not dependent upon refrigeratio 
repair. Business all clear. Can also sé 
home close to business. Well worth i 
vestigating. Box 1854, Air Conditionin 
& Refrigeration News. 
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LARGE REFRIGERATION CO. 


Has openings for experienced 
refrigeration salesmen to 
work abroad. Knowledge of 
foreign languages helpful. 
Excellent money making pos- 
sibilities. Write giving full 
details, experience, and refer- 
ences. 


Box 1794, Air Conditioning & 
Refrigeration News 


Gardenve 


———- — 


Attention 
Manufacturers 


We build freezers and boxes 
to your specifications on sub- 
contract basis, all inquiries 
kept confidential. 


Box 1871, Air Conditioning & 
Refrigeration News 
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GUIDE 


REFRIGERATORS 
WANTED: 


Business man in Mexico 
wants to get for this coun: 
try the exclusive distribu- 
tion of a domestic line 
Refrigerators. His first ex- 
ample order would be of 
500 units. 
Address: Box 94 Bis. 
Mexico, D. F. 
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WAYFLOWER PRODUCTS, INC. 


13 S$. Sth St, Richmond, ind. 


AND CAST 


VALVES AND FITTINGS 


for Refpigeration 


NORTHERN INDIANA BRASS CO. 
° ELKHART, INDIANA + 
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2S 1907 Clybourn Ave.-Chicago 14, Ill. 


s Guome 
wal Lefrigeration 
ug §=Journal 


The only publication servicing 
‘the industry in Canada 


nced BNational Business Publications 
Limited 
Gardenvale, Que. - 


Canada 


—- — 


REFRIGERATION 
ae. "S; a 


Atlanta Jacksonville 
Tampa Charlotte 


n The South’s Largest” 


rs Refrigeration Supply Jobber 


boxes 
sub- 
uiries 


ng & 


~ 


"ATION 


RS 


swoer 


AUDELS 
UST OUT! a" Books in One! 
Servicing, Opera- 
Re! 
2. Special Retrigerstion 
trial 

4. Air Conditioning 

important facts for 


REFRIGERATION 


and AIR CONDITIONING GUIDE 
Basic Principles, 

tion, pa 

Ty A F) 1. Household 
lie’ & frigeration 

frigeration 
A fold mine of essen- 
tia 

AND SERVICEMEN. 


RIGER: 


and AUR CONDITIONING 


exico 


RE 


coun: Here you have at your 

= fingers’ ends a Complete 

trribue Library in ONE VOL- 
4 UME, the necess 

line data you have been look- 

ing for on: MODERN 

st ex: INITS, SYSTEMS 


‘ *EM 
‘nernice Rants 
cluding Freon, Quick Freezing, Lock ater 
0 rs & Air Conditioning Epevemne. i 
ANSWERS YOUR QUESTIONS. 

1280 Pages, 46 Chapters all Fully Tlus- 
fm trated & Indexed for Ready Reference. 


COMPLETE @ PAY ONLY *1 A MONTH 


T ormat ‘oday 

‘Nolobugatvon Uniess Satiatied. AK TO “1 pam 

DEL, Publishers, 49 W. 23 St, N.Y. 10 

Bee, AUDELS wew mepeicenafion, rs a 
snthty until price of $4 is paid. Othe 


Patents (Con't) 


(Continued from preceding page) 


lever and cooperating with the keeper for 
holding the door closed, a housing for 
enclosing the latch lever, said housing 
having an inclined face at the side thereof 
opposite the latch lever, an abutment 
disposed within said housing and adapted 
to be shifted r@lative thereto, said abut- 
ment having an inclined face initially 
contacting the inclined face of the hous- 
ing, a pair of springs between the abut- 
ment and the latch lever for urging the 
roller into engagement with the keeper, 


. said springs being disposed upon opposite 


sides of a center plane at right angles* 
to the axis of the piovted latch lever and 
a bolt carried by the housing and at- 
tached to said abutment for shifting the 
same along the inclined face of the hous- 
ing for varying the tension of said 
springs. 


2,389,106. COOLING SYSTEM.- Courte- 


Beaumont, Tex., assignors to Socony- 
Vacuum Oil Co., Inc., New York, N. Y. 
a corporation of New York. Application 
Oct. 3, 1941, Serial No. 413,428. 7 Claims. 
(Cl. 62—170.) 


1. In the operation of a refrigeration 
system wherein liquid refrigerant is 
self-cooled by partial evaporation and the 
remaining liquid is passed in heat 
exchange relationship with material to be 
cooled the method which comprises con- , 
ducting partial evaporation in a _ vessel 
isolated from the material to be cooled, 
in which vessel a pool of cold liquid re- 
frigerant is maintained. and from which 
vessel vapors are withdrawn, to be com- 
pressed, liquefied, returned, and allowed 
to evaporate, and circulating cold liquid 
refrigerant from said pool to the material 
to be cooled and back to said pool while 
maintaining upon the liquid so circulated 
a pressure above that existing in the pool 
and _ sufficient to prevent substantial 
vaporization of the liquid refrigerant 
while it is being circulated from said 
pool to the material to be cooled and 
back to said pool. 


142,904. DESIGN FOR A REFRIGERA- 
TOR SHELF. Ormond H. Paddock, Ross- 
ford, Ohio, assignor to Libbey-Owens- 
Pord Glass Co., Toledo, Ohio. Applica- 
tion Sept. 14, 1944, Serial No. 115,297. 
Term of patent 14 years. (Cl. D33—3.) 


The ornamental design for a refrigera- 
tor shelf, substantially as shown. 


142,910. DESIGN FOR A DISPLAY 
REFRIGERATOR. Clifford 3B. Shreve, 
Niles, Mich., assignor to Tyler Fixture 


The ornamental design for a display 
refrigerator, substantially as shown. 


2,389,267. REFRIGERATING STORAGE 
APPARATUS. Robert Matthei, Chicago, 
Tl., assignor to The Liquid Carbonic 
Corp., Chicago, Ill., a corporation of 
Aprlication Dec. 19, 
Serial No. 423,575. 1 Claim. (Cl. 62—104.) 

A refrigerating storage apparatus com- 
prising a storage chamber having an 
intake at its top and an outlet at its 
bottom, a refrigerating coil arranged in 
the top of said chamber adjacent said 
intake, a cooling tower exterior of said 
chamber having a delivery outlet com- 
municating with said chamber inlet and 
an intake communicating with the outlet 
of said chamber, a cooling coil arranged 
in the bottom of said tower, a collection 
pan mounted above said cooling coil, and 
spraying means located in said tower 
above said cooling coils, means for cir- 


ATTENTION 


NC 
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REFRIGERATED STORE FIXTURE MANUFACTURERS 


One of Philadelphia’s leading retail and wholesale sales organizations, 
complete in every respect from sales, installations, to service is seeking a 
distributorship of a refrigerated store Eixture Manufacturer. We are in 
& position to offer greater volume and better representation than any other 
firm in this area. We have the organization and the Pinancial Responsibility 
for such distribution and above all, the “know how” which brings results. 
It is you, the manufacturer, who will benefit most by communicating with 
Us immediately. Box 1879, Air Conditioning & Refrigeration News. 


a 


culating an aqueous solution. through 
said spraying means and over. said cool- 
ing coils, and blower means arranged in 
the top of said tower for causing a cir- 
culation of refrigerating atmosphere 
through said tower and through said 
refrigerating chamber. 


2,389,317. REFRIGERATION. William 
H. Kitto, Canton, Ohio, assignor to The 
Hoover Co., North Canton, Ohio, a cor- 
poration of Ohio. Application Nov. 3, 

Claims. 


wane No. 238,575. 28 


16. A device of the character described 
comprising a wall having a pocket formed 
therein for receiving water to be frozen 
into a unit of ice, the bottom wall of 
said pocket being deformable; means 
cooperating with said bottom to form a 
chamber; and a body of fluid confined 
in said chamber in position to react 
against said deformable bottom wall; 


_ said means being constructed and ar- 


ranged to transfer heat from an external 
source to said fluid and said fluid being 
of such character and being present in 
such amount as to exert, upon a rise in 
temperature thereof, a force upon, said 
bottom sufficient to move the same toward 
the center of said pocket and break the 
bond between the walls of said pocket 
and ice frozen therein. 


2,389,440. REFRIGERATING APPARA- 
TUS. Andrew A. Kucher, Oakwood, Ohio, 
assignor to General Motors Corp., Dayton, 
Ohio, a cor>oration of Delaware. Applica- 
tion Nov. 30, 1940, Serial No. 367,997. 
21 Claims. (Cl. 257—3.) 


20. 


8. Control means for controlling the 
supply of heat transfer medium to a 
plurality of coils for either heating or 
cooling air comprising a photovoltaic cell 
for each of said coils, a source of light, 
and means for directing said light onto 
said cells in accordance with changes in 
= —— and moisture content of 

e air. 


3 Veterans Return To 
Herman Nelson Corp. 


MOLINE, Ill. — Three _ returned 
servicemen have assumed their for- 
mer positions at the Herman Nelson 
Corp. here. Comdr. Woodworth N. 
Murray is again manager of the 
Boston branch office; Major John A. 
Finnerty, manager of the New York 
office; and Lt. Comdr. William J. 
Killian was reinstated as product ap- 
plication engineer at Cincinnati. 


Hummers Supervises 
Gross Jersey Sales 


NEWARK, N. J.—Alfred P. Hum- 
mers, recently discharged as a Signal 
Corps captain, has been appointed 
northern New Jersey sales supervisor 
of Gross Distributors, Inc., of New 
York. 
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During the past twenty years Utilities Engineer- 
ing Institute has opened its doors to ambitious 
men who sought for fundamental knowledge 
that would prepare them to enter the fields of 
Air Conditioning and Refrigeration. 


For these students U.E.I. provided thoroughly 
competent training by practical and experienced 
teachers who know the full range of problems 
of installation and maintenance of refrigeration 
and air conditioning equipment. 


Studying at home under the capable supervision 
of practical instructors and using U.E.I.’s own 
modern, authentic texts, students learn the basic, 


UTILITIES 
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— 
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underlying principles of refrigeration and air 
conditioning and their practical application in all 
types of installation and service problems. 


Thoroughgoing home study is followed by prac- 
tical training in the great U.E.I. resident school, _ . 
where students actually practice on real equip- « 
ment under expert guidance. This is the famous 
U.E.I. Balanced Training plan. 


U.E.I. is proud of the part it has played in 


opening the way to men interested in careers in 


1314 W. Belden Avenue, Dept. 48, Chicago 14, Ill. 


these growing fields and for the service these 
men are rendering the industry and its customers 
throughout this nation and in other countries. 


Placement Service for employers 
and graduates without charge 
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Pressed Steel-- 


(Concluded from Page 1, Column 5) 
in which the Presteline appliances 
will be sold: 

Manufacturer to distributor, f.o.b. 

' Chicago, S-100 with standard steel 
doors, $82.50; S-100 with glass win- 
dow in oven, $84.75. 

Distributor to dealer, f.o.b. dis- 
tributor’s city, tax included and 
subject to the customary discounts 
and allowances, S-100 with standard 
steel door, in quantities 1 to 4: 


Zone 1 Zone 2 Zone 4 
$111.38 $113.72 $118.41 
In quantities five or more: 

Zone 1 Zone 2 Zone 4 
$107.25 $109.50 $114.00 


Range with glass window in oven, 
quantities 1 to 4: 


Zone 1 Zone 2 Bene 4 
$114.44 $116.78 $121.47 
In quantities 5 or more: 

Zone 1 Zone 2 Zone 4 
$110.19 $112.44 $116.94 


Dealer to consumer, delivered com- 
plete with pigtail, range with ‘stand- 
ard steel door, one to a customer: 


Zone 1 Zone 2 Zone 4 
$173.25 $176.95 $184.50 
Range with glass window in oven: 
Zone 1 Zone 2 Zone 4 
$178.00 $181.70 $189.25 
Zone 1 includes Illinois; Zone 2 


covers Indiana, Iowa, Michigan, Min- 
nesota, New Jersey, New York, Ohio, 
Pennsylvania, and Wisconsin; Zone 4 
takes in California, Oregon, and 
Washington. The entire territory 
includes -19 major cities. 

The new range units showed these 
features: . 

1. Controls recessed waist-high at 
the front of the range. 

2. A choice of three patterns in 
the arrangement of the four heating 
units: Four in line across the back, 
four in a square at the housewife’s 
right hand, or two on the left and 
two on the right, placing the work- 
ing space in the center of the range. 

3. A’ generous oven space of 
7,644 sq. ins.—largest for any elec- 
tric range in this size, according to 
the manufacturer, allowing all bak- 
ing, broiling, or roasting to be done 
simultaneously. 

4. An automatically operated oven 
and inside oven - light. 

These features have been the ones 
asked for most often in housewife 
surveys in leading women’s maga- 
zines, Mr. Raysson pointed out. 

Full page color ads will begin 
with Collier’s in January, and each 
successive month will add another 
leading national magazine, he said. 


Walter Seeger Heads 
Seeger-Sunbeam Corp. 


ST. PAUL—Walter G. Seeger was 
elected president of Seeger-Sunbeam 
Corp. at a recent meeting of stock- 
holders here. The company also 
voted the regular quarterly dividend 
of 20 cents a share, payable Dec. 27 
to stockholders of record Dec. 10. 

Other officers elected include John 
S. Holl, vice president and general 
manager of St. Paul operations; 
A. J. Lowell, vice president and gen- 
eral manager of Evansville opera- 
tions; N. H. Griebenow, vice presi- 
dent and works manager; J. J. 
Leonard, vice president and sales 
manager; C. A. Muessel, vice presi- 
dent and manager of eastern sales; 
C. W. Moberg, secretary and treas- 
urer; John W. Seeger, assistant 
secretary-treasurer; Walter A. Holt, 
assistant secretary-treasurer; and 
R. M. Reay, manager of commercial 
sales. 

The board of directors now in- 
cludes Walter Seeger, John S. Holl, 
N. H. Griebenow, E. P. Brooks, 
E. Gudeman, A. J. Lowell, J. H. 
Dennedy, J. J. Leonard, and J. W. 
Seeger. 


Instalment Credit Planned 
By 90% of Banks 


ROANOKE, Va.—More than 90% 
of some 8,000 banks questioned on 
the subject have indicated they will 
engage in some form of consumer 
instalment credit, it was disclosed 
by Walter B. French, deputy man- 
ager of the American’ Bankers 
Association, before the Virginia 
Bankers Association. 

A desire to participate in a collec- 
tion arrangement on a reciprocal fee 
basis was expressed by the banks 
generally. A collection policy must 
be devised which will minimize the 
number of delinquents, he said, add- 
ing that only two out of every hun- 
dred become collection problems. 


A.S.R.E. -- 


(Concluded from Page 1, Column 3) 
Money and Clifford F. Holske, vice 
presidents, and B. H. Jennings, trea- 
surer. 

Among the veterans of the armed 
forces being welcomed back was 
David L. Fiske, secretary of the 
society, who served as a major in the 
United States Army throughout the 
war. 

New directors elected included J. 
G. Bergdoll, Jr., Dr. H. C. Diehl, 
Dr. R. C. Jordan, Dr. Mary Penning- 
ton, A. B. Schellenberg, E. K. Stra- 
han, Sr., and William S. Woodside. 

One piece of business that was left 
unfinished at the meeting was that 
of deciding upon a locale for the 
Spring meeting. A major problem is 


to find a place that can guarantee 
sufficient hotel accommodations for 
the size of attendance that is now 
common at A.S.R.E. meetings. 

Decision on the meeting place is 
said to rest in the hands of the execu- 
tive committee. Leading candidates 
for the convention spot seem to be 
Minneapolis-St. Paul, French Lick 
Springs, Ind., and Atlantic City. 

Among the society activities that 
were newsworthy was the circulating 
of a petition to create a new grade 
of membership in the organization, 
probably to be known as the “fellow 
members” grade. Membership in this 
grade would be based upon certain 
special qualifications. Action on this 
petition will probably be taken at 
some later meeting. 

The Wolverine award for the out- 
standing paper to be published in the 
society’s journal during the past year 


went to Dan Wile of Carrier Corp. 
for his paper on “Psychrometry In 
the Frost Zone.” Award for the best 
paper given at a section meeting 
went to M. B. Goddard of the Chi- 
cago section for his work on “Moist- 
ure in ‘Freon’ Refrigerating Sys- 
tems.” 

Approval was given to the pro- 
posed Standard Methods of Rating 
and Testing Forced Circulation and 
Natural Convection Air Coolers For 
Refrigeration. This standard is a 
product of the Joint Committee on 
Rating Commercial Refrigerating 
Equipment and thus represents the 
views of the A.S.R.E@ A.S.H.&V.E., 
ACMA, and REMA. It will probably 
be submitted soon to the U. S. 
Bureau of Standards. 


During the meetings a Life Mem- 


bership was conferred on Dr. Arthur 


W. Ewell, professor of physics at 


- Worcester Polytechnic Institute an, 


consulting engineer to Westinghou, 
Electric Corp. 

The members heard an appeal fron, 
Col. Russell of the U. S. Army 4; 
Forces for all kinds of refrigeratio, 
engineering and maintenance tale, 
to take jobs at the Army Air Force, 
Climatic Hangar at Elgin Field, Pr, 
The Climatic Hangar will simulat, 
temperature conditions in the range 
from -70° to 140° F. to test ; 
types of Air Force equipment. 

One new committee was name 
the Technical Advisory Comm itty 
chairmanned by Logan Lewis of Ca; 
rier Corp., which will coordinate a, 
tivities of the other committees. 

The first issue of “Refrigeratio, 
Abstracts” made its appearance 4 
the convention, and Prof. J. Mac 
Tucker was widely lauded for th, 
excellent job he had done. 
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Bush Water Defrost Unit Cool- 
ers defrost in less than five 
minutes using ordinary tap wat- 
er! A new method that com- 
pletely defrosts, even at low 
temperatures. Cuts ‘‘warm-up”’ 
during defrosting to a minimum. 
Unexcelled forlow temperature - 
refrigeration below 32°. 
standard sizes for all applica- 


tions. 


Five 


and Brine. 


Simple — fast — inexpensive. 
Defrosts in four quick steps: 
(1) Stop evaporator fan motor 
and compressor. (2) Open wa- 
ter valve for 1 to 114 minutes. 
(3) Allow one minute for water 
to drain off. (4) Restart fan 
motor and compressor. Copper 
tube aluminum fin construction. 
Available with hot-dip galvan- 
ized steel cores for Ammonia 


HARTFORD, CONNECTICUT 


EXPORT ADDRESS 


YORK * CABLE ° 


415 LEXINGTON AVENUE, NEW YORK * 549 W. WASHINGTON BOULEVARD, CHICAGO 
13 EAST 40TH STREET NEW 
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